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PERFECT CIRCLE 
PISTON RINGS ARE BUILT 
TO TAKE IT 





EATING AWAY 





DROP BYDROP- 


Moisture and acids formed by combustion can eat away 
piston rings, much as they eat away mufflers and tailpipes. 

Perfect Circle protects against this corrosive wear with 
extra-thick, solid chrome plating. For abnormally corro- 
sive applications, special alloys are also used. And, Perfect 
Circle rings are even specially protected from corrosive 


skin acids during production, packing and installation. 


Perfect Circle rings are built to take the toughest engine 
wear. Insist on Perfect Circles—the most preferred 
piston rings in all the world. 


PERFECT 2..CIRCLE 


PISTON RINGS + PRECISION CASTINGS : POWER SERVICE PRODUCTS + SPEEDOSTAT 





HAGERSTOWN, INDIANA + DON MILLS, ONTARIO, CANADA 


















IT’LL BE A PLEASURE 
AND A PRIVILEGE To 
BE OF SERVICE 

TO YOU, 
MISS GLAMARR! 







I CAN’T UNDERSTAND [T—I 
JUST HAD IT REPAIRED, AND 
ALL OF A SUDDEN IT WOULDN’T 
START AT ALL. 


ANOTHER BLUE STREAK 
SECRET SERVICE TIP FOR YOU. 
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AND |‘D BETTER 
CHECK TO SEE IF 
THE EXTERNAL 
RESISTOR IS OPEN 
OR SHORTED!* 





RIGHT, SHERLOCK! 9 EXACTLY, MICHAEL! THERE'S 
IT’S A WONDER TROUBLE IF YOU SUBSTITUTE 
TO ME THAT THE § ANY BUT THE SPECIFIC COIL 
COIL HOUSING CALLED FOR IN A I2-VOLT 
DIDN'T BLOW IGNITION SYSTEM! AND 
THERE ARE SEVERAL 
DiFFERENT 
12-VOLT 
SYSTEMS TO 
CONSIDER! 














MADAM, THIS CAR HAS A I2-VOLT 
IGNITION SYSTEM! IT IS OBVIOUS THAT 
“THE INCORRECT I2-VOLT COIL HAS 
BEEN INSTALLED! UNQUESTIONABLY, 
THAT IS WHY YOUR CAR WILL 



























RESISTANCE IS BUIL: 
INTO THE WIRING HARNESS GOING TO THE Co. 21 


READ ALL ABouT HOW TO 
SERVICE “THE FOUR I2-VOLT 
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es SS cts STANDARD MOTOR PRODUCTS, INC. 
BIN a | $ 37-18 NORTHERN BLVD, LONG ISLAND CITY |, N.Y. 
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CONTACT POINTS ® REGULATORS ® SWITCHES ® COILS ® CONDENSERS © WIRE AND CABLE 
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“,..act as if they want 


our business” 


says W. D. HAMMOCK, Ford dealer, 
Millington, Tennessee 


“A finance connection that can help servicemen solve 
their special credit and insurance problems can handle 
any selling situation! CommerciaL Crepir has always 
given us this kind of assistance—and it’s especially 
important because 60% of our sales are to armed forces 
personnel. Their flexibility, fast service and lineup of 
offices across the country have helped us make sales 
that otherwise would have been lost. The people at 
ComMERCIAL Crepir act as if they want our business, 
and this makes our salesmen feel very close to their 
plan. As an extra inducement, we pay a special bonus 
to salesmen for deals that include our House Plan.” 





Commercial Credit dealers 


are successful dealers 





Write or call the nearest CommerciaL Crepit CorPORATION 
office for complete information on the benefits of CoMMERCIAL 
Crepit PLan. Why not do it, today? 





A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore . . . Capital 
and Surplus over $240,000,000 . . . offices in principal 
cities of the United States and Canada. 
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Get in the Tire Repair Business with 


With This NEW WEL. ZE.IMOoOBiIL=E 


Tire repairing is good business, steady business, profitable 
business. And you dealers can do it easier, better and faster 








with the new Dillmobile. It puts everything right at your The new Dillmobile No. 6669. A 
finger tips. Inspect and repair tubeless tires or tubes quickly, complete, self-contained tire re- 
easily. Lets you give better service. No fumbling... no pair center, dealer priced at 
hunting for materials or tools. Saving in time alore makes $99.95 (including spreader). 
it a smart investment! Masonite top $3.50 extre. 





The Dillmobile is sturdy — built to last! Construction is 
all-steel, coated with a durable enamel finish. Completely 
portable, it rolls effortlessly, quietly on heavy duty 5 x 1” 


PE a ee A 


PLEASE SEND DILLMOBILE CATALOG #1329 TO: MA-7 














rubber wheels. Brake locks unit securely in position. Double or 
electrical outlet for attaching power tools. 38’’ long, 21’’ wide, Address 
35” high, plus a 4”’ backstop. Excellent for performing safe, City Zone State 





sure, electrically vulcanized Dillectric tire and tube repairs! 





| 

| 

© | 

Your current Dillectric equipment can be mounted quickly f Dz Eu. 
on the Dillmobile. All Dillectric supplies will fit in the \ 
3 


specially designed storage drawers and cabinet. 





The DILL Manufacturing Company 
700 E. 82nd Street - Cleveland 3, Ohio 


c-------- 
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AMERICAN BRAKEBLOK 


Your customers’ safety and your reputation for 

brake work depend on the quality of the brake 

lining you sell. For, after all, it’s the lining that 

stops the car... and it’s dangerous to settle for 

anything but the best — American Brakeblok! 

Riveted or bonded — through your NAPA 
P.0. BOX 21, BIRMINGHAM, MICHIGAN jobber. 
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Heat makes the difference! Cars washed sparkling 
Clean in 7 to 10 minutes. Motors washed 
really clean for $3 to $4 extra profit. 





New Homestead Multi-Job Washer washes 
motors and cars...saves you $1,000 in the bargain! 


Homestead’s revolutionary, new MULTI-JOB 
WASHER does the work of a $1,000 semi-auto- 
matic car washer plus the job of a $400 engine 
cleaner, yet is priced lower than the cost of 
the engine cleaner alone! 
Makes $6 to $12 extra cash per hour. Washes 
cars, cleans motors, back-flushes cooling systems 
. all in one stall. The Multi-Job Washer is 
not a steam cleaner. The only pressure washer 
with controlled heat, it heats solution electri- 
cally, and is electrically powered, too. No flame. 
No fumes. It is comfortable and convenient for 














Hypressure Jenny Division— Coraopolis, Pa. 
(In Canada: Hypressure Jenny Sales & Service, Ltd., 
517 Jarvis St., Toronto 5, Ont.) ‘. 


} | 
year around use indoors. Takes no more floor SEE : = 
Please send me full information on the extra profits I can | 
space than a 55-gallon drum. Makes JOR TSS ; enjoy with the new Homestead Multi-Job Washer. | 
money .. . yet costs as little as $325! Order | 
from your authorized Jenny® Distributor. | SENS HEREC RS is icitiean 
! | 
ae TS Os eats re a re ree SE Se SRE ee ew | 
| 

| 
l iin cite antic cnctntnitiiemnaisingdasiainscabtpiiacipataguiusGusiaaiicay 

| 
HOMESTEAD VALVE MANUFACTURING COMPANY Bad de pndtien---cmeiio ens Rig Ge 
| 
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BORE — Accurate in size, finished CUPS — “E” Series HRC* Cups with Expanders and Springs are built into every PISTONS — Precision-machined 
straight and round. The surface is | EIS Wheel Cylinder. This installation insures trouble-free operation in high- and ground. HEAT-TREATED for 
engineered to produce a correct heat conditions created by faster stops and smaller drums. The Expander _ hardness to increase life and re- 
hydraulic seal and to allow applies the slight pressure needed at the point of seal to insure correct duce scuffing. 

enough lubrication for longer contact of the cup without interfering with brake shoe return. “E” Series 

cup life in today’s high operating Cups provide a positive and longer-lasting seal. They’re an ElS-extra that 

brake temperatures, doesn’t cost a penny more! 


* HRC-Heat-Resisting-Compound. * They will also operate efficiently at —40°F, 


You're seeing only part of the story when you look into an EIS Wheel ANOTHER NEW EIS FEATURE 
Cylinder, One of the parts you can’t see here is the EIS Assembly Fluid, at no extra cost! 

the intial lubrication treatment all EIS Whee! Cylinders get before they're COMBINATION. MTERIMAL TEE 
packed. It protects rubber parts and prevents gumming. It lubricates the 

cylinder wall‘and aluminum pistons; prevents sludge build-up and 

deterioration; insures factory-freshness. 


Add to this RIGID EIS MANUFACTURING SPECIFICATIONS plus THOROUGH 
INSPECTION OF ALL COMPONENTS BEFORE ASSEMBLY and you have the 
perfect ingredients that add to and insure your profit picture. These are 
the ingredients that create satisfied customers. 


You'll see what we mean from the moment you install an EIS Wheel 
Cylinder and from the moment a foot depresses a brake pedal! 


MASTER AND WHEEL CYLINDERS © BRAKE TOOLS © BRAKE HOSES e BRAKE CABLES SUPER SAE BRAKE FLUIDS 
BRAKE EQUIPMENT © HYDRAULIC BRAKE PARTS AND REPAIR KITS e POWER BRAKE PARTS AND KITS 


Ste BUT OMOTIVE CORP... Middletown Conn. 
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NEW FROM VICTOR 


positive- sealing 


ALUMINU 


Exclusive Victor Aluminum Precote 
speeds heat transfer... provides higher 
temperature resistance . .. compensates 

for irregularities of mating surfaces 
... eliminates need of gasket cement 


Your overhaul jobs will seal up easier and faster—and 
stay tighter longer—with these new gaskets. 

The new aluminum pigmented organic coating, and 
the way Victor applies it, permits a heavier, more uni- 
form film with perfect coverage of both gasket faces. 
The coating is on to stay—it’s baked on at 400 deg. F. 
It’s tough, but soft enough to compensate for surface 
irregularities on engine head, block, flange faces, etc. 

New Victor Aluminum Precote Gaskets provide in- 
creased corrosion resistance against coolants and anti- 
freeze. They further reduce the possibility of blow-by 
between their combustion chamber openings. 

Easy removal is another Victor Aluminum Precote 
Gasket feature you’ll like. 

Your Victor Jobber is stocking up these gaskets as fast 
as we can supply them. Ask for them on your next order. 

Victor Mfg..& Gasket Co., P.O. Box 1333, Chicago 
90, Ill. Canadian Plant: St. Thomas, Ontario. 





\ 
| 


Arrough V 







I} 


ictof Jobbers Exclusively! 





Three stories high, 

this new, automated Victor 
process chemically cleans the 
gasket, applies and bakes- 

on the new Aluminum 
Precote in one continuous 
operation. 


WiECcTroOR 


World's Leader in Gasket Design and Development... for Cars, Trucks, Tractors, Stationary Engines 
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AP Gives You 46.8% 
More Internal Tubes 


...f0r longer life 





What's inside a muffler has a lot to do with 
how that muffler performs its job, and with 
AP you get more internal tubes than in any 
other leading muffler. At no extra cost. 

This greater length of tubing—averaging 
46.8% more—is a big factor in AP’s longer 
life. The extra tubing, like all AP extras, is 
needed—and that’s why AP gives it to you. 
Extra tubing in AP ‘‘Dri-Flow’’ design assures 
controlled gas flow and even heat-distribu- 
tion, thus minimizing internal condensation 
and making AP mufflers last longer. More 
tubing also means more sound-control, less 


back pressure. 





MORE FOR VOOR MONEY, .. 





MUFFLER CHECK 





radio network. 
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More internal tubes is but one of many fea- 
tures that make AP the quality line. But be- 
cause they are needed, AP gives you more 
coated steel, ‘‘Dri-Flow’’ design, asbestos 
liners, more and heavier inner construction, 
thicker shells, thicker outer heads, air-liner 
shells, double-locked crimped seams, and 
Non-Rust pipes. They all add up to make AP 
the longer-lasting muffler. Over 100,000 auto- 
motive experts like you prefer to stock and 
sell AP. Why don’t you call your AP wholesaler 
today. THE AP PARTS CORPORATION, 3-T 
AP BUILDING, TOLEDO 1, OHIO. 


wtth 





WORLD’S LARGEST MANUFACTURER OF REPLACEMENT MUFFLERS 


Your prospects are made aware of the AP name through 45,000 A-Boards, 
consistent advertising in LOOK, ARGOSY, TRUE, POPULAR MECHANICS, 
MECHANIX ILLUSTRATED and via Walter Cronkite over the entire CBS 
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withWagner Lockheed--the Quality line-- 








ONE CALL GETS ALL 


your brake service needs 
from one source — your Dis- 
tributor of Wagner Products. 
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you’ve got what it takes! 








Wagner Lockheed 


LINED BRAKE SHOES 


are packed with a 
"HOW-TO-DO-IT” Instruction Sheet in each box 


Make friends—and make money—by featuring 
brake relining service. Wagner makes it easy 
and profitable for you. 


A “Safety-check” Dash Tag and “HOW-TO- 
DO-IT” Installation Instructions are included 
with every set of Wagner Lockheed Lined Brake 
Shoes. The easy-to-follow instructions enable an 
average mechanic to turn out a good job in mini- 
mum time. 


Wagner Lockheed Lined Brake Shoes come to 
you with the lining contour ground to compen- 
sate for normal drum distortion. With correct 
clearance provided toward the ends of the shoe, 
lining contacts the drum over most of the lining 
surface. This feature helps you produce jobs 
that give safer, smoother stops. You will have 
less grief, and there will be fewer comebacks for 
adjustments. 


““WEB"”’ CoMaX LINED SHOES are bonded with 





Chilton's MOTOR AGE @ July 1960 


CoMaX premium quality wire-backed flexible 
molded lining. Designed for general use, this 
lining has long wearing qualities... Sets are 
also available with riveted lining. 


“WP” LINED SHOES are bonded with “WP” top- 
quality molded segments, and are extensively 
used on high horsepower passenger cars and 
commercial vehicles equipped with or without 
automatic transmissions and power brakes. 


In addition to lined shoes—the Wagner Lock- 
heed line of friction materials includes sets, rolls, 
blocks, slabs, and cut segments. 


FOR DETAILS on Wagner licckheed 
lined Shoes, Brake Lining, Brake , 
Parts, Power Brake Repair Kits, and eS RANCHIS} D- 
Brake Fivid—consult your nearby  Atiild@ 
supplier of Wagner Products... Wile ata 
Also ask how to become a Wagner 
Franchised Dealer and be eligible 
to display the sign that identifies 
you as a brake service “headquar- 
ters.” 


d 
BRAKE SERVICE 





Wadsner Electric @rporation 


6498 Plymouth Ave., St. Lovis 33, Mo., U. S. A. 
(Branches in principal cities in U.S. and in Canada) 


Please send me: 

[-] Bulletin on Wagner Lined Brake Shoes—BU-579 
[-] Information on Franchised Dealer Plan 

[-] FREE copy of 1960 CATALOG AU-1 

NAME 


FIRM 








ADDRESS 


CITY & STATE wB6o-1 
Te OR RC ih A AE Oa 
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Autolite Battery 
TS 
head for 
Hawaii, 
ESS 
Bermuda, 

Or 
Acapulco! 
Mitay 
would 


you 
like 
to go? 




















¥ THING a wacatiom 
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a fabulous 
7-day adventure for 2 
under tropical skies! 


Autolite Tag-Line Contest offers 
ACAPULCO ee dealers all-expense-paid holiday 


Glorious all-expense-paid vacations of tropical fun 
for two! Sound like your kind of fun? Winning dealers 
will be going and it’s easy to be one of them! You 
go when you want... and you only compete with 
the dealers in your region as shown on the map. 


Here's how you win: During August, September and 
October every Autolite Battery will bear a Tag-Line 
Holiday self-addressed, postage-paid entry form. 


Ave NASSAU Just write in why you like to sell Autolite Batteries 
in 25 words or less, and mail it. That's all! All entries 
will be judged for aptness and originality. You'll 

YOU ONLY COMPETE AGAINST DEALERS IN YOUR OWN compete only against the dealers in your region. 
REGION! Here are the 5 Autolite regions and where the ; s 

winners of each region will go: NEW YORK—Bermuda; And remember: Every Autolite Battery will come 
CLEVELAND—Bermuda; DALLAS—Nassau; CHICAGO— : : 

Acapulco; SAN FRANCISCO—Hawaii. Be one of the with a Tag-Line form so you can enter for every 
winners who will go tropical. Enter Autolite’s Tag-Line battery you handle. 


Contest today and every day! 


The Electric Autolite Company, Toledo 1, Ohio. 


+AUTOLITE. Batteries 


Now! Avtolite sponsors the election news with Dave Garroway on NBC-TV TODAY Show—and “News on the Hour,” NBC Radio. 


| 5 el MC BE Fay, A 
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In the time it takes to fill a gas tank 


Make an extra $4°° sale! 


In less than two minutes you can make a fast 
$4.00 sale. That’s all the time it takes to change 
a Purolator Air Filter! And you couldn’t ask 
for better volume. Today, 15-million cars are 
equipped with dry-type air filters that are as 


easy to change as the blade in your razor. So 
make filter changing a sales habit . . . it’s easy 
with Purolator’s FC-58 light tester! And be sure 
to stock Purolator. For quality ... for profit... 
there’s none better. 


“Purolator’* Reg. U. S. Pat. Off, 


THE STANDARD EQUIPMENT LINE 


PURQOLATOR 


OIL, AIR AND FUEL FILTERS 


PUROLATOR PRODUCTS INC., RAHWAY, N. J.; TORONTO, ONTARIO, CANADA 
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BUILT-IN 


alr 


control 


another red ball extra 


No external regulator necessary. Adjustable trigger- 
stop controls valve opening and power. Ingersoll-Rand’s 
exclusive, air-balanced, rubber-faced throttle valve pro- 
vides full power range with smooth trigger pull and 
complete control. O-ring in valve eliminates need for 
grinding or lapping valve seat. Look for these red @ ball 
extras before you buy! 


= ee oe a ee ee a oe ee ee ee ee ee ae 6s oe oe 


ee 6-Vane Air Motor. Compare a “six” with a “four” 
. . you get greater power, smoother operation, 
higher starting torque. 


££ “Cuss-proof” Socket Retainer. Sockets can’t fall 
off accidentally, but strong, spring-held retainer 
can be easily replaced. Another |-R exclusive. 


Sealed Nose Bumper. Exclusive |-R rubber guard 
seals out dirt in addition to protecting impact 
mechanism. 


anism “pack” or the motor “pack” can be serv- 
iced individually without disturbing the other. 


“ee “2-Pack” Construction. Either the impact mech- 


Electronic Precision. Special electronic equip- 
ment double-checks machined parts for perfect 
mating of all surfaces and bores. 
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IMPACTOOL 
Size 403, '/.” Drive 


best design—biggest line 
look for the red s ball extras 


Ingersoll-Rand 


11 Broadway, New York 4, N. Y. 
47A-18 








HIGHEST SILICONE CONTENT 


Stops 


CORNING 


. > 4 
COMPOUND 


wl o) VM Otol galtare 


me AX SILICONE 


JHRER PARTS 
IGNITION SYSTEMS 
AND BATTERY reaminal® 


LUBRICATES - PRESERVES * INSULATES 


SILICONE bricates... presorves,..insulall 


Wentcany ano pxassae™ a ay Leading Auto Makers 
hin nénded oat . . . For Finer Garage Service 
'GNITION sySTEMS 


Ke as Silicone-rich 4X guards weatherstripping, wiring, bat- 
° *rTeRv TERMIN 


| pare: ss teries, and rubber parts against heat, cold, moisture, 
ull —' weathering and corrosion. It stops squeaking and stick- 


- pphewes.. ing of rubber to metal; aids electrical performance; 
In 12 oz. spray cans keeps locks and antenna working smoothly. All of this 
means that Dow Corning 4X makes car owners happier 








2 oz. and 8 oz. tubes 
. with your service! 





KEEPS LOCKS TROUBLE FREE PROTECTS IGNITION SYSTEMS PROLONGS BATTERY LIFE STOPS SQUEAKS AND STICKING 


4X lubricates locks, keyholes, Keeps moisture out of plugs, Minimizes corrosion build-up on Preserves weatherstripping 

radio antenna. Prevents freez- wiring, distributor, magneto. cables, case, terminals; prevents around doors, trunks, hoods, 

ing and corrosion. Never gums Eliminates electrical leakage. power loss. Helps assure quick windows. Keeps it flexible, 

or runs. Excellent for window Aids engine performance—helps starts — moximum battery life. stick-proof. Helps preserve rub- 

channels, too, prevent misfires. Eases cleaning. ber mounts and fan belts for 
more dependable service, 


NONMELTING, NONFREEZING, NONGUMMING... FROM -40° TO 400'F.! 


There’s no substitute for SILICONES for 
better car care . . . and Dow Corning 4X 


is highest in silicone content ! Order Dow Corning CORPORATION 
from your jobber now ! MIDLAND. MICHIGAN 


ATLANTA BOSTON CHICAGO CLEVELAND DALLAS LOS ANGELES NEW YORK WASHINGTON, BD. c. 


Chilton's MOTOR AGE @ July 1960 








Chevy works to win new customers by keeping those it already has 


A satisfied Chevy owner is the best 
prospect a Chevrolet dealer has for a 
new car. That’s why Chevrolet carries 
on programs to maintain owner loyalty 
and make repeat sales easier for the 
dealer. The conduct of Owner Meetings, 
part of Chevrolet’s new Department of 
Owner Relations, is another step being 
taken to help make certain that every 
customer is a satisfied one. 

During the informal Owner Meetings, 
held in cities all across the country, 


At this meeting in Cincinnati, Ohio, 
the owners talk over Chevrolet with 

W. H. McGuire, Jr., Assistant Man- 
ager of the Owner Relations Dept. 
The owners, selected at random, are 
typical of the more than 17,000,000 
Chevy owners throughout the country. 


Chevrolet owners are encouraged 
to air any and all favorable or un- 
favorable comments about Chev- 
rolet and to tell what they want in 
their next Chevrolet. These com- 
ments might take the form of 
praise or constructive criticism of 
their dealer or factory in addition 
to suggestions or questions on 
product and operations. Owner 
Relations Department representa- 
tives take note of the remarks and 


pass them on to the various Chevrolet 
departments which might benefit from 
them in their future programming. 

Knowing that responsibility to owners 
begins at the time of purchase and con- 
tinues as long as the car is in use, the 
Department of Owner Relations is busy 
keeping Chevy owners happy—paving 
the way for future sales of Chevrolet 
cars, trucks and parts. 
Chevrolet Division of General 
Motors, Detroit 2, Michigan 


=e a é 


Chevrolet dealers are No. 1 with customers because customers are No. 1 with Chevrolet dealers 
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Indianapolis winners rely on Raybestos Brake Lining! 


... and so do the second and third place finishers. Again in 1960 Ray- 
bestos Brake Lining made the Indianapolis Speedway a safeway 
for the first three finishers—Jim Rathmann, Rodger Ward and 
Paul Goldsmith. These three drivers rely on Raybestos because 
they know not all brake lining is as safe as Raybestos . . . and that 
when they’re slamming into those cruel turns at 140 mph they just 
can’t afford to take chances on brake failure. 


Brake-punishing “500” proves Raybestos best for your customers, too. The 
500 hard miles of the Indianapolis classic form the most grueling 
brake proving ground in the country. Here ts the supreme test of 
brake endurance. We use this race to develop better brake lining 
for your customers, who need the finest that can be produced to 
drive confidently on today’s high-speed turnpikes or in heavy 
city traffic. So take full advantage of the famous Raybestos 
7-Point Brake Check to get wheels off. Then reline with Raybestos 
—preferred by the experts for safe stops every time. 





asinine BRAKE SeRvicg 
Capitalize on SPECIALISTS 


Raybestos’ “Monitor” advertising! 


Weekend after weekend, right through the peak 
summer driving period, the convincing Ray- 
bestos story is reaching your prospects by way 


This Raybestos Award is given 
annually to the owner of the win- 
ning car in recognition of his efforts 
to link speed with safety by con- 
tributing to the development of 
even more dependable brake lin- 
ing. The 1960 recipients: Ken Rich 
and Paul Lacy, co-owners. 

For a set of three 8 x 10 photos of Jim 
Rathmann, Rodger Ward and Paul Gold- 
smith, just send $1.00 (to cover handling and 


postage) with your name and address to 
Raybestos Division, Bridgeport, Conn. 


AMERICA’S BIGGEST SELLING FRICTION MATERIAL 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN. 
RAYBESTOS-MANHATTAN, INC., SPECIALISTS IN ASBESTOS, RUBBER, 
SINTERED METAL, ENGINEERED PLASTICS AND INDUSTRIAL ADHESIVES 


of NBC-Radio’s “Monitor.” The best way to 
make the most of this campaign is to put a new 
Raybestos curb sign up now. See your jobber. 
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QUALITY AND 
RFORMANCE 


They’re as alike as any two precision 
mechanisms could be, because Holley Pep 
Carburetors are engineered and built to 
exacting original equipment standards. 
Each Pep Carburetor for Ford-built or 
American Motors cars is brand new and 
meets the specific requirements of the car 
model and engine for which it was designed. 
It is built as an identical twin to the car- 
buretor it replaces. That’s why, when you 
sell a Holley Pep Carburetor—or use a 
Holley Pep Kit, containing genuine Holley 
parts, for a carburetor minor overhaul— 
you're sure of a satisfied customer. 


MPLETE LINE OF CARBURETION | 
NO IGNITION EQUIPMENT > 


11955 E. Nine Mile Road, Warren, Michigan 


e+ 
\ 


Genuine Holley Generator 
and Starter Parts 


» 


Pep Carburetors — Pep Carburetor Kits 
Engineered to Original — Original Equipment 
Equipment Specifications Parts for Minor Overhaul 


Genuine Holley 
Voltage Regulators 


Genuine Holley 
ignition Equipment 
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Original Equipment Manufacturers for over 5S Years « See your Holley Distributor—Check the Yellow Pages 
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6 Ways to extra headlamp profits 
in 5 minutes ...day or night! 








REPLACE BURNOUT AND MATE. When 
one 4002 goes, chances are the other’s just 
about had it, too. Why wait? Save your 
customer time, trouble and inconvenience. 
Suggest that he replace ’em both. You'll 
double your profit. 


LOOK FOR CRACKED LENSES AND BURN- 
OUTS. When you’re cleaning lenses, check 
for cracked or broken ones. While you’re 
at it, have the driver flick on his lights, high 
and low, to spot burnouts. You'll save him 
trouble on the road ... and increase your 
profit. 


REPLACE OBSOLETE 7" HEADLAMPS. All 
5000 series headlamps are obsolete. New 
6000 series Vision-Aid Headlamps with 
Spotlight Low Beams vastly improve in- 
traflic visibility. More powerful high beams 
make open road driving safer and easier, too. 





RACK UP EXTRA SALES. Check headlamps 
before you start that lube job. Replace ’em 
when the car’s on the rack. It takes only 
minutes t install a pair of Vision-Aid 
Headlamps. You'll add extra profit, too. 


CONVERT “COURTESY” CUSTOMERS. 


Whenever a transient stops—for a road 
map, directions or comfort—take a look at 
his headlamps. When you spot burnouts, 
cracked lenses, or obsolete 7" lamps, sell 
him a pair of Vision-Aid Headlamps, and 
boost your profit. 


AIM FOR SAFETY AND PROFIT. Everytime 
you replace a headlamp, sell a complete 
aiming job to match the beams accurately. 
Extra service brings extra profit. 





‘s) TUNG-SOL 


HEADLAMPS 


MINIATURE LAMPS 


* FLASHERS 
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Refinish Acrylics the easy way... with— 


‘SLE 


® All-purpose sealer 





¥ imer- ! 
@ All-purpose primer-surfacer | 
| 














AcLeg WHITE 





au. {SEALER . 
DL 1891 > 





yure? 





FOR USE WITH ACR 


For smooth lustrous color holdout! For highest-quality workmanship! 
@ You'll be extra proud of your refinishing when you 
use DirzLER AcLeE All-Purpose Sealer. This high- 
quality undercoat gives you excellent sealing, better 
adhesion, assures uniform color holdout and higher 
gloss of finish coat. It seals down sand scratches, 
prevents solvent penetration, reduces possibility of 
cracking around featheredges. Packaged ready to 
Excellent adhesion and color holdout. A-leE. is spray, DL-1891 Sealer needs no thinning, no sanding. 
available in three colors—light gray DZL-3200, And it dries remarkably fast. Works equally well 
dark gray DZL-3400, and red oxide DZL-7200. with acrylics, enamels, and nitrocellulose lacquers. 


@ Designed especially for use over and under acrylic 
lacquers, new DirZLeR A-L-E. Primer-Surfacer can 
also be used with enamels and nitrocellulose lacquers. 
Has exceptionally high solid content—needs fewer 
coats for proper filling. Feathers out without splitting 
or chipping around edges. Dries unusually fast. 
Can be sanded wet or dry without clogging paper. 


@ Try these time- and labor-saving materials on your next acrylic refinishing job. 
See the difference they make in labor and material costs and in customer satisfaction. 


DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Michigan Torrance, Calif. 


PAINTS ¢ GLASS e CHEMICALS « BRUSHES « PLASTICS « FIBER GLASS 





P itt $ & @ hae _—oA Tt & Se, 


IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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This is the pump that 


puts profits into 
your lube operation 


FAMOUS A RO AL-207 


WITH EXCLUSIVE 3-YEAR WARRANTY 


No other lube. pump like it! You get fastest grease delivery with 
ARO’s amazing AL-207. Outperforms all competition—see chart 
at right. And the ARO Pump uses less air and fewer strokes to 
pump more lubricant. It’s ARO built to give you extra years of 
usage, big savings in time and operating costs. 

What’s more, nobody but ARO backs a Lube Pump with a big 3 
year warranty. Yes—-performance of the AL-207 is so outstanding, 
ARO gives you an exclusive warranty on this Air Motor for 3 
years from date of purchase. Get ARO’s unbeatable Pump, 
Warranty and Reels now-—and you'll get unbeatable lube profits! 





Update your lube department now for more profit with 
ARO Reels! Ask your ARO Representative for full details 
or write for catalog. 


® 
LUBE EQUIPMENT 
The Aro , yh Corporation 


Aro of Canada Ltd., Rexdale (Toronto), Ontario 
‘actory Branches: Buffalo, Chicago, Cleveland, Detroit, Elizabeth, N. J. 


COMPLETE LINE OF AUTOMOTIVE SERVICE EQUIPMENT 


ini 
IP Nf: ee | - 
t—4 = = al 
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AROJ. 


> Angeles, New York City, Minneapolis-St. Paul, Sen Mateo, Calif. 
VACUUM ‘aiee JACKS DRIVEWAY Otfices in All Principal Cities 
CLEANERS RIGS tty j 
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GET THE BUSINESS THAT 
ST 
SETTER Yiae aamace HERE!...MORE TIRE SALES COME FROM 


DO THE BEST TIRE G 
AND INFLATING JOB vl 


f) 3 7188BH—All 


$£8106B—The “Master” 
gauge that certifies 
your airlines 
and other gauges. 


SCHRADER CHUCK GAUGE 3650 or 36500... 

world’s handiest . . . is the simplest, toughest, 
most versatile gauge you can use. Use them 
wherever you service tires. One finger control 
for gauging, inflating, deflating. Replaceable 


gauge unit. SUPERIOR SCHRADER GAUGES 


tell tire pressures accurately in 20 seconds, 
and you can inspect tire tread condition at 
i a OU = the same time. Make money this easy way— 
drivers are more air pressure-conscious 
SCHRADER CAPS AND 


since tubeless tires. 
“SWIVEL-T” CORES... “ACE OF 
STANDARDIZATION” CONSTRUCTION 


insure your repair jobs. Cores can't 

stick. Caps can’t leak. Seal air in Now ALL Schrader replacement tube valves are 

and dirt out. specially prepared for either chemical self-vul- 
canization or hot plate vulcanization. For the best 
chemical curing use Schrader miracle Self-Vulcan- 
izing Fluid—#338. 


- ee 
vor if ak 
> 


as 


y ; 
se these quality Schrader products in your service work. Get that extra business! 





a SCHRADER’S SON + BROOKLYN 38, N. Y. 
Division of Scovill Manufacturing Co., Inc. 


FIRST NAME IN TIR 
e division of SCOVILL E VALVES 














FOR ORIGINAL EQUIPMENT AND REPLACEMENT 


Made in America to American Standards of Quality 
Chilton's MOTOR AGE @ July 1960 





the best costs a lot less today 





MODEL 17-02 
‘DELUXE 

__ HI-COMPRESSION 
4 TESTER 


This is the fastest, easiest-to-use compression tester 
ever made. It seals itself in the spark plug opening— 
automatically—when the engine is cranked. 
(1) Starter switch on handle cranks the engine to 
make compression testing a one-man job. 
(2) Fits all cars and trucks. 14mm and 18mm plug 
openings. 
(3) Registers 0-250 lbs. in five-pound divisions for 
accurate readings. 
(4) Complete with straight and 90° adapters to 
fit every situation. 
(5) Built to take day after day use. 


ALLEN ELECTRIC AND EQUIPMENT COMPANY 
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...from ALLEN 











MODEL 13-02 
DELUXE 


POWER TIMING LIGHT. 


Py 





Accurate timing—the foundation of all good engine 
work—is faster and far more accurate with the Allen 
13-02. Check these features: 

(1) Special “sensing circuit’’ adjusts to 6 or 12 
volt power, automatically. 

(2) Pre-focused lense concentrates light where it’s 
aimed. Brilliant even under sunlight. 

(3) Shock-mounted components assure long life 
under hard daily use. 

(4) Simple to use: Connect to spark plug and to 
battery. And there’s no trigger switch. Con- 
tinuous use can’t harm this light. 

(5) Hi-strength molded case is tough and light- 
weight. 


ALLEN 








KALAMAZOO, MICHIGAN 
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‘AC SELLING SLANTS 








Put Your Mrs. on 
Summer 


HERE’S ONE TO SLEEP ON! 


“A Every man’s wife will appreciate 
this gift. It’s the new 
Embraceable pillow that has so many 
revolutionary features it makes sleeping 
even more of a pleasure than it was before. 


The Embraceable is filled with 100% 
DuPont white virgin Dacron* polyester fibers. 
This means it washes in a wink and 

never mats! Moths and mildew won’t bother 
the Embraceable and it always springs gently back 
into shape. What’s more, the Embraceable is 
non-allergic, odorless, dustless and hygienically clean. 


Your wife will also like the Embraceable’s cover of 

all cotton percale in a pink petit point pattern. The 
Embraceable has a corded edge on all four sides and is 
standard size (21” x 27”). 

*DuPont Trademark 


SELL NOW — Just order any eight AC Guide Lamp Sealed Beam Headlamps 
of your choice, and you qualify for the GLM-70 package. The package contains 
the luxurious Embraceable pillow, a strong-sell window banner and two 6012 
Powerbeam 50 Headlamps. You pay just $5.53. When you sell the two head- 
lamps, you recover $5.18. Your profit from the sale pays for all but 35 cents of 
the promotion package. There's no limit on GLM-70 packages. Why not order 
two or more today? . —" 


STIMULATE SALES WITH CONTEST! You'll sell more headlamps by 


making the Embraceable pillow an incentive prize among your employees. 







a ay? 


Encourage them to check the headlamps on all cars serviced. Make the most GLM-70 

of the Powerbeam 50's fifty extra feet of seeing power—in all your sales talks. PACK \ 
Sell AC Guide Lamps and aim them with the AC Type-H Aimer . . . for pillows ACKAGE | WiGee Your G10 BETTER LIGHTING — | 
and profits. : 


LET ‘AC BE THE 
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‘Cloud 9"with the 2. Lam 
Headlamp Promotion! 








YOUR LIGHTING TWINS FOR REPLACEMENT PROFITS 





POWERBEAM 50 
HEADLAMPS 


AC Guide Lamp Powerbeam 50 Headlamps are 
especially designed to give two-headlamp cars more 
low-beam throw by stretching a pattern of light 50 feet 
farther down the road where it’s needed most. 


T-3 SAFETY AIM 
HEADLAMPS 


AC Guide Lamp T-3 Safety Aim Headlamps are installed 
on more new four-headlamp cars than any other brand. 
Like all AC Guide Lamps, the T-3 has three Precision- 
Ground “Guide Points” for perfect aiming in minutes. 


BIG GROWING MARKET FOR BOTH TYPES 


41 MILLION CARS 
WITH TWO HEADLAMPS 


That’s your potential headlamp replacement market. 
Be sure to remind two-headlamp car owners of the extra 
benefits assured by converting to the new type AC 
Guide Lamp Powerbeam 50. 


17 MILLION CARS 
WITH FOUR HEADLAMPS 


Another great market of late model cars with double 
headlamp units waiting for the wide-awake deaier! 
AC Guide Lamp T-3 Safety Aim Headlamps are made 
for all four-headlamp cars. 





SELL IN PAIRS...DOUBLE YOUR PROFITS 


Urge your customers to replace both headlamps at the same time by simply 
explaining that when one goes bad it’s time to replace the other. And here’s a 
simple formula for headlamp replacement success: a 30-second lamp check 





around the car. You'll be surprised at the cash register results. 


TO BETTER LIGHTING 
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. PHIL RIZZUTO 


SETS UP SALES... 


SIGNS BRING ’EM IN! 


Maremont featured on CBS 
“SPORTS TIME” with PHIL RIZZUTO... 
6 EVENINGS A WEEK...EVERY WEEK 

. AT PEAK DRIVING HOURS. .. it’s 
Maremont Mufflers on “SPORTS TIME” 
with PHIL RIZZUTO over the CBS radio 
network. Almost daily, car-owners are being 
told to look for the Maremont Sign of quality 
muffler service. Be sure yours is on display! 





HERE'S THE SIGN THEY'LL LOOK FOR... 


The Nation's No.1 Traffic-Stopper...nowin 3 sizes, 6 different adaptations! 


@ 6%-foot tall Curb Sign (shown at right) .. . all metal in 4 handsome 
colors. ...A proven sales-builder! 


e NEW 39” Sign... all Curb Sign features . . . mounts 3 ways—with 
Swinging Stand for driveway, with Straps for pole, or with Brackets 
for wall. 


@ NEW 2-foot Sign ... a compact Curb Sign replica. . . for driveway 
as an Island “A"’ Sign, or back-to-back as an Island Pole Display. 


suPPOoRTS 
ALLOY COATIO 


All promote Maremont—the GEN- Re BOTH SHELLS om norm siots 
UINE ALLOY-COATED MUF- iwsiot aNd our 
FLER . . . Genuine Maremont alloy- Ww 

coating of aluminum, cadmium, 

lead and zinc effectively fights rust 

and corrosion best! Genuine Mare- 

mont alloy-coated Mufflers are pro- 

tected inside and out with tubes, 

supports, heads and shells of special 

alloy-coated* steel. One genuine 

alloy-coated Maremont Muffler 

actually outlives two ordinary steel 

mufflers! 


6 FASTEST-SELLING MUFFLERS FREE-SELL 'EM AND POCKET *81* 


when you buy the MAREMONT- CHICAGO PNEUMATIC ¢ 72M at standard mechanic net of $9950 


z 
= w= o— NER Si 
% RETAINER SPRING 
POWER BOLT BUSTER POWER PIPE CUTTER 


BEEHIVE 
POWER PIPE PEELER RETAINER SPRING 
€ 


Don't compromise with quality! No other power tool compares with the genuine Maremont-C /P Zip-Gun! Get full details from your Maremont Jobber today! 


PM Beh Siete) Wa je) (". 


_¥ 
JP 


AREMONT MUFFLERS ie 


the ADDED LIFE line 


m=) @]@}— 8 Be 40) 0), By etd 


PHIL RIZZUTO DIRECTS 'EM TO YOUR MAREMONT SIGN.. 
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the Editor 














Likes Repair Manual 


Dear Editor: 

My husband and I have taken 
over the management of a Wilshire 
gas station here in Morgan Hill. 
This country is famous for it’s aged 
cars. We recently had to do a com- 
plete rewiring job on a 1947 DeSoto. 
If it wasn’t for your Motor Age Re- 
pair Manual of 1949, we would have 
been lost. 

Mr. & Mrs. M. Walker 
Morgan Hill, Calif. 


Down-to-Earth Talk 


Dear Editor: 

I enjoyed very much reading your 
article in the May issue (Replacing 
Oil Seals & Wheel Bearings on 
Trucks). It was written in straight 
forward language that I’m sure is 
understandable by all of the me- 
chanics and maintenance super- 
visors. 


Park Q. Wray, Jr., Sales Manager 
National Seal Division 
Federal-Mogul-Bower Bearings, Inc. 
Redwood City, California 


Liked Brake Story 
Dear Editor: 

If reprints from “Motor Age” en- 
titled “‘“How to Make a Living Keep- 
ing People Alive” are still available, 
we could make good use of reprints. 

This is a forceful and well-written 
article. We are sure it was read by 
many thousands of your readers. We 
feel that each of our field repre- 
sentatives should take the reprints 
into their territories .. . 

Inferior merchandise, poor work- 
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manship, and the careless handling 
of repairs and replacements to the 
braking system of an automobile do 
not belong in the automotive after- 
market business. We would like to 
do our share in helping to eliminate 
it. 
Francis D. Kidd, Sales Manager 
Bee Inc., Distributors & Jobbers 
Allentown, Penna. 
Dear Editor: 

Your recent article on “How to 
Make a Living Keeping People 
Alive” is a message which bears re- 
peating to the automotive service 
brake service accounts in our area. 
We would like reprints . . 


Ed. J. Boone 

E.S. Youse Co., Ine. 
Industrial Division 
Reading, Penna. 


We are pleased with your interest 
in the reprint of this article which 
we are happy to report received 
wide interest in our Industry. 
Sending both of you desired num- 
ber of reprints. (Ed.) 


More Floor Plan Data 


Dear Editor: 

I am wondering if you have any 
plans for a new car agency to em- 
ploy 20-25 people. The building 
would be 75 x 160 feet. We will need 
a 1200 square feet parts room, and 
3000 square feet show room. Also 
three closing offices for new cars, 
one closing office for used cars, and 
an executive office and one general 
office. We will have seven mechanics, 
two lube men, three wash and clean 


up men for new and used cars. Any 

suggestions would be appreciated. 
Harvey Calame 
San Jose, Calif. 


Dear Editor: 


I am considering constructing a 
new building for general repair 
work and body and paint shop. Also 
a service station. We also will want 
an office, show room and general 
office for the service station and the 
stock room. The building will be 
approximately 40 x 100 ft. It will 
have six employees. Do you have any 
ideas on plans for such a building? 


P.F. Tngiui 
Etna Garage & Machine Co. 
Chicora, Pa. 


Dear Editor: 

I would like to have some of your 
shop layouts. I have in mind a com- 
bination truck and auto garage. It 
must be a building that I can add on 
to in length at a later date. It should 
be a two-to-three car layout plus a 
parts room. It should also have a 
small office and utility room with 
one rest room. My problem would be 
the necessary head room for most 
trucks with van bodies and the 
limited width of about 40 ft. of the 
building. Do you have any plans for 
such a building? 


R. Walton 
Walton's 
Gary, Ind. 


We are pleased with the continuing 
response for information on floor 
plans. We are forwarding mate- 
rials which should prove a help. 
(Ed.) 











e e Protect and build your reputation for the 
with Pedrick 


most successful piston-ring and engine-over- 
haul jobs by guarding against ring plugging. 


Always use Pedrick Formflex Chrome oil 


ings. Pedrick’s exclusive 4-piece construc- 
Formflex Chrome =; 


tion gives you the greatest assurance that 





any tendency to plug will be broken up at 
the start. All four pieces are free to move in- 
dependent of each other in the groove. Each 


e & 
Piston Rings one fights against plugging. In abutment- 


type oil rings, only Pedrick has such effec- 


tive means to stop plugging. 


Reproduction of unretouched photograph of piston after 
normal life’s service in an engine— showing free and 
open condition of Pedrick Formflex Chrome Oil Ring. 


in addition, PEDRICK FORMFLEX CHROME PISTON RINGS are: 


@ Easy to install! 
DEPEND ON 


@ Effective in Side Sealing! 


@ More conformable! 
@ All-Purpose—for any kind of service! 


@ Chrome-faced for longer life! FOR THE BEST RING JOB 


WILKENING MANUFACTURING CO., Philadelphia 42, Pa. In Canada: Wilkening Manufacturing Co. (Canada) Ltd., Toronto 2 











The Man in Management 
his responsibilities 
and opportunities 


BY JOHN G. IRVIN 


Sales Promotion Manager 
Kentucky Ignition Co., Inc. 
Lexington, Kentucky 


(Editor’s note: Mr. Irvin's 
thought-provoking essay was de- 
livered during the third General 
Session of the Automotive Serv- 
ice Industry Association's con- 
vention at Carnegie Hall, Feb. 9, 
1960.) 


T has been said that there are 

three kinds of people in the 
world—those who make things 
happen, those who watch things 
happen and those who don’t 
know what’s happening. Those 
of us with management respon- 
sibilities in the ever-changing 
automotive parts industry had 
better stay in the first category 
—or get out now. For we have 
one foremost goal: To get things 
done within our companies that 
will bring us a respectable re- 
turn on our invested capital. 

Our industry has not stood 
still during these past few 
years. Certainly many changes 
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A condensation of the prize-winning 
essay (Wholesalers Div.) that was 
delivered at ASIA’s 1960 convention 


have come about only within the 
past few months that have caused 
some of our competitors to 
throw up their hands and pon- 
der: “What next?” To those 
who think that the erd of 
profitable distribution of auto- 
motive parts through wholesal- 
ing is here, we can only agree. 
For them it is. But for the man 
in our industry who does not 
hesitate, all is far from lost. 
Our belief is that the time for 
enthusiasm and far-sighted op- 
timism has never been riper 
that it is now. We cannot see 
any reason for the good operator 
to look at the many changes 
within our industry with any- 
thing but an optimistic view. 
Or, to repeat this once again, 
we feel that the man in the man- 
agement picture of the automo- 
tive parts jobbing industry who 
can see ahead cannot possibly 
see any reason for even tem- 
porary alarm at the many 
changes now taking place. 


Suggests New Ideas 


The A.S.I.A. Young Execu- 
tives Forum is a step in the 


right direction for making those 
of us who are younger do some 
real thinking. Many of us were 
not even born when some of our 
present industry leaders began 
business. In our case, our com- 
pany was over a year old when 
we were born. Surely though we 
would not be in this business if 
the need for incorporating new 
ideas and weaving them in with 
the older ideas was not present. 

We realize that we must get 
things done and have supreme 
confidence in the ability within 
us to do just that. Our execu- 
tive decisions are backed by the 
enthusiasm and optimism of an 
ever-growing automotive mar- 
ket. The one-time dream of two 
cars in every family will prob- 
ably become much more of a 
reality than it is even now 
within the next decade. 

As a matter of fact, one highly 
regarded economist recently 
stated that 40 per cent of the 
families in our country will be 
two-car families within the next 
five years. Our ability to earn 
has increased tremendously 

Continued on page VI 








ENGINE REBUILDERS 
im Gala Mood at Convention 


Mr. and Mrs., Hal Miller (Womwell 
Auto Parts, Lexington, Ky.,) discuss 
convention highlights with Jim 
Templin (right) executive vice presi- 
dent of the Automotive Engine Re- 
builders Association. 


New officers and directors of AERA, 
left to right: George W. Yount, treas- 
urer; H. H. Miller, director; Frank 
Norfleet, 2nd vice pres.; S. M. White, 
director; Richard S. Love, president; 
H. B. Eldridge, director; Ernest R. 
Slugget, Ist vice pres.; Albert J. 
Blair, director; James H. Templin, 
executive vice pres. (Director W. J. 
MclIsaac not in photo.) 


Chilton's MOTOR AGE @ July 1960 








Enjoying one of the social get-together 
breaks interspersed with convention ses- 
sions are from left: A. J. Blair of James 
Cowan & Co., Ontario; S. F. Greer, ex- 
ecutive vice pres., Van Norman Machine 
Co.; and D. R. Peterson, Sperry Prod- 
ucts, Kansas. 


Walter A. Kirkpatrick (left) and F. C. 
Bradley, Jr. at convention (which was 
held in Cincinnati last month). Mr. 
Kirkpatrick is manager of advertis- 
ing and sales promotion for Wilken- 
ing Mfg. Co.; Mr. Bradley of New 
Haven, Conn., is retiring president of 
AERA. 


Above: “Motor Age” editor Frank P. 
Tighe (left) makes point to Charles 
(Chuck) H. LeFevre, sales manager, Re- 
placement Div., Sealed Power Corp. 


Picture at left: The Loves gather for a 
family photo. Mr. and Mrs. J. Leonard 
Love are at left; couple at right are Mr. 
and Mrs. Richard S. Love. (Richard Love 
is newly elected president of AERA.) 
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Automotive Wholesaler’s and Inventories 





| THE. Data from the Bureau of the Census, Dept. of Commerce 
— Per Cent Change in 
Sales Inventories 
| Apr. Apr. 4 Mos. Apr. Apr. 
| 1960 1960 1960 1960 1960 
| from from from from from 
Apr. Mar. 4 Mos. Apr. Mar. 
Region | 1959 1960 1959 1959 1960 
New England............. | +16 tee +9 cae +1 
Middle Atlantic........... | +2 + 8 + 4 6 0 
East North Central........ + 5 + 7 + 9 +11 2 
West North Central....... + § +26 3 + 4 0 
South Atlantic............ +1} +6 + 5 8 7 
East South Central........ | +11 +11 + 2 2 —3 
West South Central.......| + 1 + 4 — 3 + 7 +7 
ae ; +11 +13 +8 | +7 +1 
Satie saves +scake me +1 +11 | +10 -2 
United States............. +13 | + 6 +12 | 7 1 
Monthly Sales of Automotive Jobbers Monthly Sales of Franchised Car Monthly Sales of Gasoline Service 
incl., Tire and Tube Wholesalers* Dealers* Stations* 
All Data are in Millions of Dollars All Data are in Millions of Dollars All Data are in Millions of Dollars 
Per Cent Per Cent Per Cent 
Month 1960 1959 Change Month 1960 1959 Change Month 1960 1959 Change 
pe a $ 374 $ 362 + 6.15 io a re $ 2,577 $ 2,631 + 1.81 ee aa tk re 
ee, 383 333 +15.01 era ee ee BR. dais 1,286 1,197 +7.68 
418 375 + 9.87 satis ocvanaver . 3,038 2,921 + 4.00 Mar 1,388 1,318 +4.85 
444 392 +11.47 | A 3,104 2,492 +24.56 Apr. 1,476 1,348 +9.50 
389 ise et éns rues anie einen ica 3,033 ase Dr esicuvense ta 1,427 Ste 
429 a ccc kewncavkeshen 3,198 a 3 me 1,450 
419 — | tis 2,903 aay Pees vskeRaehescace wee 1,516 
ee a0 ES ee ore a. og eae < Se Aug. . a6 ae 1,504 
ae RRR aA 2,305 a Sept. 1,419 
me x | REI RERSIR EC /e: 2,956 Oct... 1,462 
429 eva i cereus sex avaetes 2,284 - Nov. 1,433 
379 “- Dos kann vadckicne 2,177 i Dec. 1,437 
Total—Year......... a, Total—Year......... > 992,472 Total—Year......... ... $16,783 ... 
Total—4 Months.... $1,619 $1,452 +11.15 Total—4 Months.... $11,389 $10,844 + 5.03 Total4 Months.... $5,506 $5,145 +7.02 


* Estimated by the Bureau of the Census, 


MONTHLY SALES OF AUTOMOTIVE WHOLESALERS 
INCLUDING TIRE AND TUBE WHOLESALERS 


(All Data in Millions of Dollars) 
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FTC's Power Broadened 

The U.S. Supreme Court has 
broadened the Federal Trade 
Commission’s power to curb price 
discrimination between large and 
small customers. Court ruled that 
a broker hired by a seller can’t 
pass along part of his commis- 
sion from the seller to the buyer 
to effect a price cut. 

The price must be the same to 
all buyers or proportionately 
equal based on volume or some 
other normal standard and avail- 
able to all buyers. 


Automotive Wholesalers 
Of Arkansas Organize 


The first meeting of whole- 
salers in the automotive after- 
market industry in Arkansas 
was held June 14 in Little Rock 
to determine the degree of in- 
terest in formation of a perma- 
nent automotive wholesalers Ark. 
Association. Thirty-eight job- 
bers and distributors in attend- 
ance voted to organize a state 
association in Arkansas. 





To commemorate the Twentieth 
Anniversary of the Bendix 
Automotive Chemical Products 
Line, a special plaque was com- 
missioned by the Service Sales 
Department, Bendix Products 
Division, South Bend, Indiana. 
According to T. A. Kreuser, 
manager of the department, the 
plaque was designed to express 
appreciation “to both our dis- 
tributors and key suppliers, who 
through their loyal support and 
assistance helped make the an- 
niversary possible. The plaques 
are engraved with the recipients 
name or company affiliations. 
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Simoniz and "Miss Wax 2-0" Preview 





At a recent press preview held at the Sheraton Hotel in Philadel- 
phia the new Simoniz product, “Wax 2-0” was introduced to local 
auto product distributors. Shown here viewing the new auto wash 
and wax product, to say nothing of the lovely Miss Wax 2-0, Maribel 
Whitstone, are left to right: Edward Wiest, divisional manager of 
Simoniz; Peter Lutman, Apex Auto Supply; Samuel Kaufman, 
K-M Auto Supply, Phil Mills, Apex; Miss Wax 2-0; Lester Kauf- 
man, K-M Auto Supply; Vernon Miller, J. C. Miller Company, 
Hammonton, N.J.; Leon Goldberg, Apex and Donald Kain, assistant 
divisional manager of Simoniz Co. 


Electronic Seminars 

The Electric Autolite Company 
has announced a series of spe- 
cialized _ electronic 
Seminars are for students at 
leading engineering 
across the country. 

They will be devoted primarily 
to the impact of semi-conductor 
technology upon the design of 
ignition and electrical systems 
and related components and ac- 
cessories, 

The seminars advance beyond 
current texts covering this spe- 
cialized but vital area of modern 
engine and equipment design. 
The latest in research develop- 
ments in Autolite’s laboratories 
will be discussed in the seminars 
by top Autolite engineering per- 
sonnel including: George Spauld- 
ing, Director of Research; Cecil 
Allen, Director of Engineering 
for the Electrical Products Divi- 
sion; L. Paul Atwell, Chief Spark 
Plug Engineer; and chief engi- 
neers for each of the laboratories 
whose new developments will be 
reviewed in the seminars. 


seminars. 


schools 





Joseph M. Oudes, manager of 
the Sealed Power Corporation’s 
Chicago warehouse since it was 
established in 1945 was honored 
for his long service to them by 
more than a score of automobile 
parts jobbers in the area the 
warehouse serves. Oudes is leav- 
ing his Chicago post July 1 to 
take a position in the piston ring 
manufacturing firm’s warehouse 
in Sacramento, Calif. Left to 
right are: Bernie Lurie of Auto- 
motive Parts, Inc., Michigan 
City, Ind., and his wife, Ruth; 
Joseph Oudes and Lou Guenther 
of Tri-Angle Engine Rebuilder, 
Chicago. 
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Management Man 


within the past decade. It has 
been said that within the next 
five years over 50 per cent of 
the families in the United States 
will have an income of over 
$5,000 per year. 

What then about our respon- 
sibilities now that we have 
firmly established our belief in 
the future economically for our 
industry? We believe that there 
are many factors toward mak- 
ing things happen. We feel that 
logical, confident dynamic deci- 
sion making is our responsibil- 
ity. 

Our ability to communicate is 
to us the most common ground 
on which we can create an en- 
thusiastic atmosphere’ within 
our companies. By communica- 
tion we mean simply the ability 
to make things happen that we 
want to happen. This is, then, 
the most important tool we have 
to offer our organizations. 
Again of course it must be re- 
alized that only those who know 
what they are after can know 
what they want to create. 

3ut to ACT on what you learn 
is all that really matters, isn’t 
it? We are very fortunate within 
the automotive parts industry to 
to have well-established trade 
which’ the 
A.S.L.A. is foremost in our 
minds as a means of gathering 
worthwhile information. We as 
men in management should take 
advantage of the opportunities 
they offer for giving us the 
knowledge on which to act in a 
dynamic manner. We_ whole- 
heartedly endorse the policy of 
getting the most out of these 
groups that can be obtained and 
in using what we learn in a posi- 
tive manner in our future execu- 
tive decision making. The facts, 
figures, charts, and studies they 
prepare for use are of invalu- 
able assistance to us. 

We believe that the creative 
aspect of decision making is the 
highest exemplification of ex- 


associations of 
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ecutive responsibility. Only 
through the logical projection 
of creative ideas can we expect 
to fulfill the basic reason for 
our leadership. This, is the goal 
of profitable present and future 
business operation. 

Our creative ideas will come 
from our past knowledge 
coupled with the information 
we gain from talking with our 
factory men and the manage- 
ment men they represent. While 
we have no desire to become 
simple followers of every thing 
these men present to us in the 
way of ideas, we should be able 
to benefit from everything they 
present to us for our considera- 
tion. Likewise we can learn a 
great deal by listening atten- 
tively to the presentations made 
by personnel from manufac- 
turers we presently do not rep- 
resent. 

Everyone who comes into our 
places of business to try to get 
us to do business with him can 
give us valuable information. 
Likewise, only through getting 
their ideas and listening to their 
programs can we ever be ex- 
pected to have the knowledge 
necessary to make changes in 
manufacturer’s lines. Patience 
is sometimes necessary for this 
to be rewarding. 


Transfer Some Duties 

We feel that we increase our 
ability to get things done by 
transferring some duties to 
others, thereby letting them add 
their energies to the common 
goal. As John Stuart Mill said, 
“Almost all the advantages 
which man possesses arise from 
his power to act in combination 
with his fellows.” The opportu- 
nity and responsibility is lim- 
ited only by the calibre of the 
men who are available to serve 
as your deputies. Again, deci- 
sion making of the dynamic 
leader makes it imperative for 
him to gather the right men 








The four finalists vying for the 
title of “Miss Anti-Freeze” pose 
in suitable cooling costumes. 
Left to right: Sylvia De Van, 
Jayne Davis, Toni King and 
Kelly Greene are contesting in 
this eighth annual contest, spon- 
sored by Du Pont to remind 
motorists of its newly-intro- 
duced “Telar,” which serves as 
an anti-freeze as well as a sum- 
mer coolant, it is stated. 


Drive to End 
Unfair Competition 

Federal Trade Commission 
drive to end unfair competition 
among businessmen is continu- 
ing without letup. Agency is test- 
ing its power to move against a 
strictly local retail operation 
through advertisements which 
cross state lines in newspapers 
in an effort to expand enforce- 
ment. Case involves a New York 
department store, but will set 
precedents. FTC has also issued 
a new guide to help business keep 
out of trouble in using advertis- 
ing allowances or other merchan- 
dising payments. 


around him. Once these are in 
the organization they should be 
treated with respect; instilled 
with a confidence and enthusi- 
asm that makes them feel like 
the important part of the team 
effort they really are. Co-opera- 
tion, not leadership then, is the 
real creative process, although 
leadership is the factor that 
makes this come into being. 
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Walter Tips Co. executives gathered in Austin, Tex., recently to 
attend special meeting with Maremont Muffler Division. Meeting 
was termed the “60 Special” and arranged with the automotive 
wholesaler by Sam N. Steed, Maremont’s southwestern divisional 
sales manager. He was aided by George Pletz who is Maremont’s 


Texas division sales manager. 


Mfg. Facilities Expanded 

A major program for expan- 
sion of its muffler and exhaust 
system manufacturing facilities 
in Seymour, Ind., has been an- 
nounced by Arvin Industries, Inc. 
The program calls for increasing 
the size of the present Seymour 
North plant to a total of approxi- 
mately 350,000 square feet of 
space. 

Purpose of the modernization 
and expansion program is to pro- 
vide adequate facilities for in- 
creased muffler and exhaust sys- 
tem parts production to supply 
company’s growing replacement 
market, as well as its original 
equipment market. 


A.E.R.A. Membership Grows 
New members accepted into 
the Automotive Engine Re- 
builders Association are: Auto- 
motive Parts Co., Bowling Green, 
Ky; Brown’s Auto Supply Co., 
Kirland Lake, Ont., Canada; 
Christ’s Auto Supply, Winter 
Haven, Fla.; Al Davis Auto Ma- 
chine, Apopka, Fla; Gadsden 
Auto Parts, Inc., East Gadsden, 
Ala.; General Auto Parts Co., 
Michigan City, Ind.; Godwin & 
Singer, St. Petersburg, Fla.; 
Motor Parts Inc., Bowling Green, 
Ky.; Orser Auto Parts Co., Tal- 
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ladaga, Ala.; Quick-Way Engine 
Co., Kingsport, Tenn.; Sanders 
Auto Machine, Dublin, Ga.; Wau- 
pun Auto Supply, Inc., Waupun, 
Wisc.; Wheeler Auto Machine 
Co., Macon, Ga.; and Wheeler & 
Kingston, Inc., West Palm 
Beach, Fla. 

New associate members ac- 
cepted in the A.E.R.A. are: Ray 
Brittain & Co. Ltd., New West- 
minister, B.C., Canada; and New 
Jersey Rod Reconditioning Co., 
Inc., Laurelton, N.J. 


Company Expansion 
For Beard & Stone 


Another major expansion for 
Beard & Stone Electric Company, 
of Texas, appointment of two 
new executive vice presidents 
and construction of a new ware- 
house in Amarillo were an- 
nounced recently by the firm. 

John B. Cunningham, Jr., of 
Lexington, Ky., widely known 
figure in the automotive parts 
field, has been appointed execu- 
tive vice president of Beard & 
Stone’s South Texas-Southern 
Louisiana operations. J. A. Mas- 
sey, Jr., of Dallas, vice president 
of Beard & Stone, has been pro- 
moted to executive vice president 
of North and West Texas and 
Panhandle area operations. 


INDUSTRY 
MEETINGS 


July 21-23—Automotive Trade 
Assn. Managers summer meeting, 
Grand Hotel, Mackinac Island, 
Mich. 

Oct. 10-12—Automotive Parts 
Rebuilders Assn. Convention, Con- 
rad Hilton Hotel, Chicago. 

Oct. 15-23—National Automobile 
Show, Cobo Hall, Detroit. 

Oct. 16-21—American Trucking 
Assn. annual convention, Waldorf 
Astoria Hotel, N.Y.C. 

Oct. 19-22—Automotive Whole- 
salers of Texas convention, Rice 
Hotel, Houston, Texas. 

Oct. 23-25—New Jersey Automo- 
tive Trade Assn., Chalfonte-Had- 
don Hall, Atlantic City, N.J. 
Oct. 28—Nov 2—Florida Automo- 
bile Dealers Assn., Cruise to Mon- 
tego Bay and Port-au-Prince. 


A combination of “Business 
Boosters” are these three “Miss 
Autolite” candidates and the 
products they represent. They 
are but three of the 12 bevy of 
beauties now in the final lap of 
the Autolite $150,000 Spark 
Plug Sweepstakes, sponsored by 
The Electric Autolite Company. 
Autolite Spark Plug dealers and 
wholesaler salesmen are eligible 
to vote for one of 12 beauties 
for the “Miss Autolite” title and 
gain a chance at four first prizes 
of a choice of compact cars 
Rambler, Valiant, Lark or 
Falcon. 








vill 





Motor Age's 


WHO'S WHO 


Herbert W. 
Clough, vice 
president, Mar- 
keting, of Bel- 
den Manufac- 
turing Com- 
pany, Chicago 
has been elected 
to the company’s board of direc- 
tors. He started with the com- 
pany in 1922. 





Chester G. Gifford has been 
elected president of Simoniz 
Company. Elmer’ Rich, Jr., 


president since 1952 moves up 
to become chairman of the 
Board of Directors, succeeding 
Elmer Rich, Sr., who becomes 
chairman of the executive com- 
mittee. 


Jefferson “Jeff” Gray has been 
appointed as general service 
manager of United Motors Serv- 
ice Division of General Motors. 


James J. Keyes has been ap- 
pointed sales manager of New 
Britain Machine Company’s 
Blackhawk Hand Tool Division. 


Grady L. Ledbetter has been 
appointed manager of The AP 
Parts Corporation’s 
sales territory. 

A. J. Ashe has been named 


manager of business research 
of The B. F. Goodrich Company. 


Georgia 


Ray C. Con- 
ner, general 
manager of the 
Mobile Hydrau- 


lics Division, 
Vickers  Incor- 
porated, was 





elected a_ vice 
president of the company at a 
recent meeting of its board of 
directors. 


Donald DeHart has_ been 
named by Arvin Industries, Inc., 
as a district manager for the 
firm’s replacement muffler and 
exhaust system sales in Michi- 
gan. 


Kenneth L. Gackel has been 
appointed manager of sales for 
The Electric Autolite Com- 
pany’s Wire and Cable and In- 
dustrial Instrument Divisions. 





H. B. 
Mark T. Gilkison have been ap- 
pointed to the Board of Man- 


(Ben) Duke, left, and 


agement of the Gates Rubber 
Company. In 1957 Duke became 
director of Industrial Relations 
for the company and Gilkison 
became manager of the Indus- 
trial Sales division. 


L. Edward Cotsen, formerly 
distributor manager of 
Tung-Sol Electric, Inc., has been 
elevated to the position of as- 
sistant to the vice president in 
charge of sales. 


sales 


P. Dudley Kaley, formerly 
manager of sales, has _ been 
named director of marketing 


and sales in the fiber glass divi- 
sion of Pittsburgh Plate Glass 
Company. 


John A. Mitchell has been ap- 
pointed district manager of 
Guaranteed Parts Co. He will 
represent the company in West- 
ern Pennsylvania, Northern 
Ohio and in Indiana. 














Victor J. Tay- 
lor has been 
named a_ vice 
president of the 
AmForge Divi- 
sion of Ameri- 
‘an Brake Shoe. 
In his new posi- 
tion he will be responsible for 
AmForge’s entire West Coast 
operation. 


James E. Braas has been ap- 
pointed industrial sales mana- 
ger of the Owatonna Tool Com- 
pany. 


Harold P. Schaller has been 
named general sales manager 
of United Motors Service Di- 
vision of General Motors. A. E. 
Schwerzel has been appointed 
assistant general mana- 
ger, western, by Schaller to suc- 
ceed him in that post. At the 
same time, Schaller named P. T. 
Cody to succeed Schwerzel as 
assistant general man- 
ager, eastern, and J. A. Swayze 
to succeed Cody as western re- 
gional manager. 


Jeff Shea has been named 
sales manager for the Prest-O- 
Lite Battery Division of The 
Electric Autolite Company. 


sales 


sales 


Frederick F. 
Hansen, general 
manager of the 
Blackhawk Au- 


tomotive  Divi- 
sion, has been 
named a_ vice 


president of the 
Blackhawk Manufacturing Com- 
pany by the board of directors. 
He will continue to serve in his 
general manager position. 


Denis ¥. 
Walsh, midwest 
region manager, 
Chicago for the 
Magnaflux 
Corporation has 
been appointed 
manager of Dis- 
tributor and _ Representative 
Sales, nationally for the corpo- 
ration. 
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MOTOR AGE Satety-Check Program 


Big Build-Up For 61's 
Small Cars’ Future 


Rambler Breaks Record 
Highway Building Continues 
Bad Drivers In Trouble 


Car Registrations Up 





In the days ahead ....HERE’S WHAT TO LOOK FOR!!! 
(Items gathered and edited by Ed Janicki, Bill Montgomery and Neil Regeimbal) 


Compacts Push Industry Toward Second Best Year 


AT THIS WRITING, PRODUCTION OF STANDARD 
PASSENGER CARS is down by more than 100,000 
units under like 1959 period! You're taking a 
wager that production is up? Before you do, re— 
member we're talking about ""standard'' cars. 
That's the situation industry would be in 
today if not for compact cars.... Compacts are 
pushing industry to its second best year on rec-— 
ord. They alone have accounted for nearly en— 
tire gain in production, which now stands 3.4 million units compared to 
2.9 million last year.... With exception of the Rambler, Chevrolet and the 
Dart, output gain by other makes has been insignificant. 

From January 1 through June 1l, production of new compacts alone 
(Falcon—Corvair—Valiant—Comet) was pushing the 600,000 mark.... Add Ram— 
bler and Studebaker to total and you get nearly 1 million compacts.... 
That's a figure no one envisioned last year at this time. 


Safety-Check Program Conducted 


AC SPARK PLUG RECENTLY CONDUCTED its own little safety-—check program 
in Flint, Mich.... It discovered that defective lighting was the most com— 
mon reason cars failed to pass test.... Nearly 20,000 cars were in-— 
spected.... More than 4400 had defects.... Of that total, 72 per cent had 
bad rear lights; 20 per cent failed because of poor headlights.... Third 
most common defect was brakes, which accounted for 17 per cent of the 
cars that failed to pass inspection lanes. 


Chevrolet Reports One Millionth Car 


CHEVROLET HAD SOMETHING TO SAY about its production.... It reported 
building its one millionth passenger car for calendar year.... That, it 
said, was a record for the industry.... Millionth unit was built 34 days 
ahead of the previous mark set in 1955.... Total represented about 30 per 
cent of industry's production.... Of that total, Corvair took 14 per cent. 
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Who's Buying The Dodge Dart? 


ACCORDING TO DODGE GENERAL SALES MANAGER J. B. Naughton, more than 48 
per cent of trade-ins on Dart are cars in the low-priced field made by 
competitors.... In addition, 23.5 per cent of trade-ins have been 
Dodges; 27.9 per cent other Chrysler—buiit cars. 


Big Build Up For 1961 Models 


THAT TIME IS ALMOST HERE ONCE AGAIN.... Start-— 
ing next month that 1960 model car will become a 
relic.... 1961 models will start getting national 
attention.... As in past, the press and dealers 
will get the first peek.... Automotive writers 
will get a look at first 1961 editions starting in 
mid-August. 
There will be extravagant shows to kick off 
1961 entries.... Dealers will deck out their show- 
Edward Janicki rooms in their annual splendor.... National ad- 
Detroit News Editor vertisements will proclaim "They're here!" The 
for MOTOR AGE great annual suspense will build up around late 
September and early October.... Climax will come 
on October 15 when all manufacturers combine to cast their new shining 
"stars" in the National Automobile Show in Detroit. 

Then industry will sit back temporarily to watch the "reviews" come 
in—from the press, the public. Stylists, engineers, sales people have 
exerted much energy over the past year to make their particular product a 
success.... Will it pay? They won't know until sales reports start coming 
in. 


Small Cars Here to Stay? 


TALK ABOUT SMALL CARS.... Without a doubt they've been accepted.... 
But will trend continue upward? Some observers say we really won't know 
until 1961 season, when buyers start trading in on 1961 models. 

At least two auto officials see an upward trend.... Byron J. Nichols, 
Chrysler Corporation vice president—automotive sales, says economy cars 
probably will account for 35 per cent of market (compared with 25 per cent 
at present) after ‘61's are introduced. 

George Romney, American Motors' president, has again revised his fore- 
casts.... He thinks compacts will take 50 per cent of U. S. market by end 
of 1961.... They'll jump to 75 per cent by 1963, he says. 


Mercury Nears Low-Price Category 


MERCURY NEXT YEAR WILL SLIP DOWN CLOSER to low-price category.... 
Dealer sources look for a price spread of only $75 between Mercury and 
Ford.... Present spread is more than $200. 

Mercury will accomplish this by dropping its highest-priced Park Lane 
Series and sliding in a low-priced model under present Monterey series.... 
All Mercs will be on a 120-inch wheelbase.... Six inches shorter than 1960 
models, and only one inch longer than Ford. 
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Trend Toward Lower-Price Cars 


HARRY CHESEBROUGH, GENERAL MANAGER of the Plymouth—De Soto—Valiant 
Division says the cheaper models will take 80 per cent of total car market 
in 1961. 

But, someone asks, what is a low-priced car? Many of the so-called 
low-priced models actually overlap into mid-—priced range when you add all 
the extra equipment. There has never been a clear definition of a low-— 
priced car.... But it's generally agreed that the Ford—Chevrolet—Plymouth 
group, plus the compacts, represent low-priced family.... 


Expensive Compacts Selling Best 


PRICE ALONE IS NOT CONTROLLING FACTOR in purchase of an automobile.... 
Someone wanted economy in automobiles and got it.... So what happens? The 
more expensive cars in the compact groups are selling best.... One divi- 
sion notes that two out of three of its compact sales are in its most 
expensive series. 


Rambler Breaks Own Records 


DURING THE FIRST EIGHT MONTHS Rambler turned out more cars than for 
its entire 1959 model year.... Total: 379,154 vs. 374,240 for '59 
model.... In June Rambler set a weekly record with production of 11,798 
units.... Rambler plant in Wisconsin continues to operate on an around— 
the-—clock basis. 


No Tax Reductions Now 


CONGRESSIONAL TAX WRITERS are already warning 
wer'y in private that it'll be at least 1962 before 
there are any significant reductions for corpora-— 
- tions or personal taxpayers.... They now plan to 
take most of next year drafting a "tax reform" 
measure. 

Some reductions in tax rates will probably be. 
included, but so will some higher taxes for some 
groups as "loopholes" are closed.... Vice Presi- 
dent Nixon, front-—running Presidential candidate 

Nell Regelmbeal among Republican candidates, supports this 
— ganna approach.... Reduction or repeal of the excise tax 
POs Eee, BPA on cars will probably have to wait until then too. 
(1962 will be another congressional election year.) 


Funds For New Road Building 


HIGHWAY PROGRAM FINANCING PROBLEMS won't slow construction work in 
next 12 months.... Federal government will have $2.87 billion to pay its 
90 per cent share of new road building in fiscal year ending next June 
30.... About $170 million more than the past year. 

Traffic is now moving over a fifth of 41,000 interstate system (8,855 
miles).... An additional 4,350 miles are under construction.... Another 
10,500 miles is at the preliminary engineering or right-of-way acquisition 
stage. 
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Effects Of Exhaust Gas On Humans Studied 
GOVERNMENT IS GOING TO START a two-year study of medical effects of 


car and truck exhaust gasses on humans.... Study was directed by Congress, 
which wants a report at end of period.... It's the first step in what may 
eventually be a federal smog—control law.... Study will be conducted by 


U.S. Public Health Service. 


Move To Keep Accident-Prone Drivers Off Road 


CREATION OF A NATIONAL DRIVER RECORDS clearance program is in the 
works in future.... Measure to create a government list of drivers who 
have lost their licenses because of drunken driving or manslaughter was 
making headway as Congress headed for an early July windup. 

Proposal also would list commercial drivers convicted of major traffic 
violations.... It would be available to state licensing authorities to 
help keep accident-—prone drivers off highways. 


Record Speaks For Itself 


CONGRESSIONAL LAWMAKERS ARE HEADING FOR political 
conventions with little in record this year to please 
businessmen.... In "no-action" category: Fair trade 
restoration; tax reduction; lower government spending; 
reduced government competition with private business; 
equal taxation for cooperatives, many others.... Passed 
and beneficial: Car dealer reserve reporting correc— 
tion; highway construction funds at current levels. 





Swivel Seats Dropped 


CHRYSLER CORP. WILL DISCONTINUE offering swivel seats for 1961.... 
Acceptance of novel seats has been somewhat disappointing.... Only 3.2 per 
cent of the cars sold have been equipped with then. 


Boost In Highway Research Spending Urged 


A 50 PER CENT BOOST IN HIGHWAY RESEARCH spending is urged by a scien- 
tific group.... Members of a special committee of the National Academy of 
Sciences wants an extra $34 million spent in next four or five years on 
top of the $17 million now being spent each year.... Study would be in 
traffic safety, completely automatic roads guiding cars electronically; 
better road building and maintenance. 


Upswing In Number Of Vehicles On Road 


RATE OF INCREASE IN NUMBER OF VEHICLES on road is on upswing again.... 
Registrations of cars, trucks, buses hit 71.5 million in 1959.... This is 
a gain of 3 million or 4.3 per cent over the previous year, compared with 
increases of only 1.7 per cent, 3 per cent, and 3.9 per cent in the previ- 
ous three years. 

Total included 59.5 million cars (up 4.3 per cent) and 11.6 million 
trucks (up 4.2 per cent).... California still leads in number of vehicles 
registered (7.4 million), New York (5 million) and Texas and Pennsylvania 
(4 million) next. 
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Pressure On For Anti-Smog Devices 


PRESSURE FOR MEASURES REQUIRING ANTI-SMOG DEVICES on all cars, trucks, 
and busses is growing.... So far, this is for voluntary installation by 
makers and owners——with threat that if it isn't done voluntarily before 
too long, government will force it. 

Secretary of Health Arthur Flemming urges anti-smog devices be stand— 
ard across country.... He rejects car makers contention that smog is a 
local problem and best solved locally.... Many congressmen also urge 
anti-smog devices. 


Full Taxes Must Be Paid On “Company Cars" 


CAR DEALERS ARE GOING TO HAVE TO PAY full taxes on sale of "company 
cars.".... Tax agents backed up by two Tax Court rulings, will not permit 
dealers to claim depreciation and capital gains tax treatment of cars 
temporarily taken out of inventory for use by the company for a few 
months or a year and then sold. 

Any vehicle owned by a dealer is presumed to be held for sale.... 
Dealer will have to prove that he bought a vehicle specifically for com— 
pany use, and used it, in order to avoid new ruling (Rev. Rule 60-15). 


"Greaseless" Cars Coming? 


YOU'LL BE HEARING A LOT MORE ABOUT "greasless" cars next year.... 
Several car companies have made vast strides within the past few months in 
eliminating lubricating points on 1961 models. 

One car company will place heavy promotional stress on a "greased for 
life" car.... This particular make has eliminated seven grease areas in 
steering linkage and one in clutch equalizer bar through use of a new type 
of material at these points. 


Electric Cars Subject to Mfg. Excise Tax 


SMALL ELECTRIC CARS ARE SUBJECT TO manufacturer's excise tax the same 
as their big brothers with the fins.... Internal Revenue Service taxmen 
say it doesn't matter that the new small electric has a top speed of about 
30 miles an hour, a limited range due to necessary recharging, or is not 
designed for use on busy streets.... It is classed as a "highway vehicle." 


Businessmen Urged to Get Active in Politics 


LEADERS OF BOTH POLITICAL PARTIES are again urging businessmen to get 
active in politics this year.... This means more than voting—it means 
working for candidates, programs, policies, in party of businessman's 
choice.... They remind dealers there's only four months until election, 
at which a new President, most of Congress, and hosts of local officials 
will be picked to set the course the country will take for next few years. 


“Trust Receipts" Just Another Obligation 


HOLDERS OF CAR DEALERS' "trust receipts" have no special claim on 
assets of a dealer who goes bankrupt.... U.S. Supreme Court has left 
standing lower court rulings that holders of these agreements stand in 
line with all other creditors in bankruptcy cases.... Trust receipts, 
used in financing dealer car inventories, are just another obligation 
courts say. 
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WILL 


DETROIT 


STOP 
THE 
FLOOD? 


ES, the bold venture taken by Detroit 

\ with its compact cars seems to be pay- 

ing off. The tide of foreign cars which 
flooded the United States market last year 
appears to be ebbing. 

What is the picture according to available 
new car registration data so far this year? 

In the New York market, for example, only 
January of this year kept even with January 
of 1959. Succeeding months have shown de- 
clines according to the dealer association. 
And the New York market is traditionally a 
high import sales area. 


Down 29 Per Cent 


In Dade County (Miami, Fla.) sales of 
foreign cars in March fell 29 per cent under 
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the like 1959 month. At the same time sales 
of U.S. cars rose 41 per cent. 

Out in California, also another high import 
area, foreign sales have been declining each 
month since January. “The compacts are 
really biting the imports here,” comments 
the dealer association. “Only the well-estab- 
lished makes such as the VW and Renault 
are selling.” 

In Wayne County (Detroit) imports were 
up a mite for the first quarter. But a decline 
started to show up in March and April. 

As one auto executive summarizes: “A 
leveling off process has started which will 
mean that foreign car sales have seen their 
peak period in 1959.” Most auto men have 
been predicting that imports will remain be- 
tween the 500,000 and 600,000 mark. One 
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The tide of foreign cars seems to 
be ebbing. The bold venture taken by 
Detroit with the Compacts is paying off 


By FRANK P. TIGHE, Editor of MOTOR AGE 


New Foreign Car Registrations* 
APRIL 


B23 


. 


S28 
IG 


auto executive speculates that foreign sales 
will plummet to 425,000 this year. 
Foreign manufacturers take violent excep- 
tion to this. Their own estimates range as 
high as 750,000 sales in the U.S. for 1960. 
Volkswagen executives predict that their 
company alone will sell 180,000 vehicles in FOUR MONTHS 
the U.S. this year compared with 150,000 last 52,294 Volkswagen 
year. Second best-seller Renault is running oe 
a comfortable 30 per cent ahead of last year. 
It’s hoping for another lush year in U.S. 
sales. The French company is laying out 
millions to keep its Renault “beep-beeping” 
across U.S. television screens and other 
media. Both VW and Renault continue to 
build their dealer forces in the U.S. as 181, 781 | 
counter-attacks. 


NNNWOWWEhDO 


~~ —_— 
Sf 


Austin Healey. . . 
Vauxha 


43, 752 


’ . * Compiled from official state records. Data property of R. L. Polk & Co, 
Continued on page 70 May not be copied, sold or reprinted without Polk permission. 
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1. Seat Distortion-Burning—Block 
or head not flat and burr-free. Worn or 


guides. 


2. Sticking - Burning— 
bell-mouthed off. 





3. Face-guttering—Deposit flake- 
Inadequate seating force: 
Weak springs 


Let old Valwes give the clues 


Here are 11 pictures of common valve failures; 


causes are presented to help the mechanic make the 


proper diagnosis when correcting valve trouble 


VERY car that comes into your shop for 

E a tuneup is a prospect for a carbon and 

valve job. The first and most important 

test is the compression test. The cylinders 
should all be within 10 lbs. of each other. 

If one or more cylinders are found to be 
low, a valve job should be recommended. Be- 
fore replacing the valves, study the old ones 
carefully. They are your clues to why the 
valves may have failed in the first place. 


Vacuum Gauge Useful 

A vacuum gauge is also handy for checking 
tight or sticky valves. If the needle shows an 
intermittent drop of three to four points, and 
the drop seems to be in time with the firing of 
that particular cylinder—it’s likely the valves 


are sticking. If so, here’s a possible solution: 

To double check for sticking valves, squirt 
some penetrating oil thru the sparkplug holes. 
Or put some into the carburetor while engine 
is running. If the engine smooths out, the 
trouble is probably caused by gum formation 
on valve stems or guides. 

After the head is taken off and valves are 
removed, a careful check of the valves and 
the various parts should be made. By checking 
these stems, a valve job can be done much 
better. 

Also studying these old parts carefully be- 
fore replacing with new valves will avoid 
costly comebacks. In other words, the old 
valves tell the story. 

Continued on page 103 
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4. Fatigue Break—Run-out or 5. Impact Break—Excessive 


6. Preignition Failure—Glow- 
off squareness of face or seat. tappet clearance. Over-speeding. 


ing combustion deposits. Spark 
plugs too hot. 


7. Neck-Down-High Temp. Ero- 8. Value 
sion—Engine operated beyond speeding, 
normal output. 


Face Wear—Over- 9. Radial Cracks, Pie-Shaped 
improper face mate- Breaks—Frequent, changes in 
engine output. 


rials. 


10. Head Cupping-Hot Yielding—Shows results 
of insulating effect of deposits. 


11. Face Peening-Hard Deposits—Fuel and lu- 
bricant characteristics, Need for Hard faced 
valve, 

(Photos courtesy Chief Engineer A. K. Ha 


rod. Repl. Div., 
Thompson-Ramo- Wooldridge, Inc.) 
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How to test Delco-Remy’s 
new CHARGING SYSTEM 


Another installment in Motor Age’s 
special series of articles devoted to 
the role of the transistor in today’s 
modern automotive electrical system 


covered alternators, transistors and di- 

odes in general. In this July issue, we will 
concentrate on the methods of checking com- 
pletely the charging circuit of the Delco- 
Remy transistor regulator and alternating 
current generating machine. In previous ar- 
ticles we listed the tools and instruments that 
are normally required in making these 
checks. 

We stress again the importance of check- 
ing the actual polarity of your ohmmeter 
leads. This is done by connecting them to a 
voltmeter, which will indicate proper po- 
larity markings of your ohmmeter leads. It 
is of extrema importance, when making 
checks on any alternator and transistor regu- 
lating system, that polarity of hook-up be 
absolutely correct. 

Also double check the battery hook-up for 
correct polarity for the car you are working 
on. Basically this article covers the proce- 
dure that is used on a negatively grounded 
system. YOU ARE CAUTIONED never to 
short between the regulator terminals and 
ground. Never attempt to polarize the A.C. 
generator as you have done in the past with 
other units. 

Most charging system troubles indicate 


[ recent issues of MOTOR AGE, we 





By TERRENCE McCABE 
Service Editor 


themselves in one of three conditions. One, 
an under-charged battery. Two, an over- 
charged battery. Three, faulty indicator light 
operation. If the battery remains under- 
charged over the average service period, 
trouble is generally indicated at some point 
in the charging circuit. By observing the list 
of causes in our chart (at end of article 
titled Under-Charged Battery), you can gen- 
erally determine without too much trouble 
the cause of the problem. 

A defective battery is a very frequent cause 
for an under-charged battery condition, 
either due to sulphation or age or internal 
problems, within the battery. Excessive re- 
sistance can result in an under-charged bat- 
tery, due to loose connections, corroded termi- 
nals, under-sized wiring and improper 
ground connections. 

A loose generator belt is another prominent 
cause for an under-charged battery. Remem- 
ber that the alternator is charging at a higher 
capacity, and because of the weight of the 
rotor has a higher inertia than the conven- 
tional generator armature. Therefore, slip- 
page shows itself much more readily. A cog 
belt is generally recommended as the most 
satisfactory type of belt for alternator instal- 

Continued on page 44 
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REGULATOR ..... 
CONTINUED 


lations. Always refer to your 
engine or vehicle manufac- 
turer’s recommendations for 
proper belt and belt tensions. 
To check your generator out- 
put, connect an ammeter in 
the circuit at the battery ter- 
minal of the alternator, and a 
voltmeter, from the battery 
terminal of the alternator to 
ground. Disconnect the lead 
from the “F” terminal of the 
regulator and the “POS” ter- 
minal lead, which comes from 
the field relay. Connect the 
ends of these leads together. 
Slowly increase’ generator 
speed, and check for rated out- 
put. Caution, load the battery 
with a carbon pile rheostat to 
prevent high voltage. 

Don’t allow the alternator 
voltage to exceed the recom- 
mended voltage setting of the 
reguiator. If the alternator 
does not provide rated out- 
put, it should be disassembled 
and checked. 

If grounded or _ shorted, 
generator fields are found, 
check the power transistor 
for an open or shorted cendi- 
tion. If the regulator voltage 
setting is too low, even though 
the voltage setting may be ac- 
cording to specifications the 
setting may not be ideal for 
the particular type of operat- 
ing conditions of the vehicle 
invoived. 

Weather’ conditio1 and 
temperature have a great ef- 
fect on the required voltage 
setting. The best voltage set- 
ting is the one which will 
maintain the battery in a fully 
charged condition, with a 
minimum use of water. This 

Continued on page 110 
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Voltmeter and ammeter hook-up for checking alternator out-put. 
Notice carbon-pile rheostat load. 
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Checking charging circuit resistance between positive terminal of 
regulator and battery post. 
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Ammeter and voltmeter hook-up for checking voltage settings. 
Indicator light relay closing voltage adjustment. 
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A small but highly successful repair shop 
is located in Newtown Square, Pa. It is 
owned by Joe Chandler, who has thirty-five 
years background in the automotive repair 
business behind him. Joe has two mechanics 
working for him. The shop is on a well located 
plot of ground with total frontage of 75 ft. 
and a depth of 265 ft. The garage frontage is 
34 ft. and its depth is 50 ft. The interior of 
the garage is well lighted and ventilated. 
There is a large overhead door in front and an 
exit at the side to keep traffic flow rolling 
smoothly. A well stocked parts department is 
on the second floor over the office. All parts 
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are of the fast moving type for vehicles. 

Reason for the success of Joe Chandler 
is having well trained mechanics and excel- 
lent tools and equipment on hand for every 
work job. The shop has an inside lift and an 
electric life outside the building. It also boasts 
a road service jeep and a portable welder and 
trailer. A specially designed 10,000 lbs. heavy 
duty service truck is on hand for servicing 
trucks and tractors in the community. Al- 
though this is a small repair shop it does an 
exceptionally large volume of car and truck 
repair work. 
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Management tips on 
Body Shop Operations 


Work volume increased by 10 
per cent after this shop in- 
troduced its bonus program! 


mechanics has stimulated productiv- 

ity and minimized personnel turn- 
over for the Jack Blank Pontiac Company, 
Washington, D.C. 

“There is nothing better than an incentive 
plan to make mechanics work more produc- 
tively. It also makes them more conscientious 
about the jobs that they are doing,” explains 


. BONUS plan for body and paint shop 


Electric spot welding and 
acetylene equipment are 
used by mechanics to handle 
specific body shop jobs. 


John F. Smith, General Service Manager. 
“Even if mechanics are paid on an hourly 
rate or on a percentage basis, there comes a 
time when it just becomes routine work for 
them and their interest is not at an all time 
peak. However, when there is something ex- 
tra in the “offering” for them, their interest 
is always at the highest level. This helps to 
stimulate their productivity as well as their 
interest in their jobs.” 


Work Volume Increased 


Since this Pontiac agency has introduced 
its bonus program to the body and paint shop, 
work volume has increased by more than 
10%! Labor turnover has dropped appreci- 
ably. Without any hesitation or prodding 
from the body and paint shop foreman, me- 
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chanics move quickly and efficiently from one 
job to the next in order to make the most of 
their time. 

“In fact, many of our mechanics have been 
buying high priced tools to enable them to do 
jobs faster and easier,” points out Smith. 
“Even though we firmly believe in adding all 
tools needed, we have found that some of our 
mechanics do not want to be delayed even a 
few minutes to get a hydraulic tool from an- 
other location. They want it at their finger- 
tips at all times and don’t want to part with 
it. For this reason, even though we supply 
them with all the tools that are needed and 
willingly add all the equipment that is of ad- 
vantage to our shop, we have still found that 
many of our mechanics are buying their own 

Continued on page 66 
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Most mechanics have purchased 
| their own tools because they do 
not want any delay in handling 
work assigned to them. 








In addition to regular drying booths, infra-red dry- 
ing equipment has been added to speed work. 


Bodymen often work as a team to get a job out 
faster. This means a bigger bonus in their pay. 





All types of equipment is employed 
to promote shop efficiency such as 
frame straightener, shown at left. 
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Builds Big Volume 


in. 





Be / ie. 
By WM. MONTGOMERY 
News Editor 


are turning more and more toward new 
and unusual promotions, direct mail- 
ings and advertising in papers, radio and 
T.V. The initial expense in promoting your 
shop’s sales and services through these medi- 
ums of modern communication is relatively 
small when you consider the monetary return 
in cash sales and services that they stimulate. 
Mailings are one way to bring back your 
customers for additional sales and services. 
The successful businessman keeps an up-to- 
date record of steady customers. Whether a 
customer has a brake job, tune-up, or pur- 
chases a new battery, it is important to fol- 
low-up on each sale. 
You can follow up on each customer by call- 
ing them on the ‘phone. This is one way of 
promoting a friendly association with your 


f UCCESSFUL shops and service stations 


Don’t wait for customers to “‘drop”’ 
Bring them running to your 
shop thru. unusual promotions, 
direct 
radio & TV advertising 


mailing and newspaper, 


customers. If you haven’t heard from an old 
customer for some time, pick up the ’phone 
when you have some spare time. This will be 
time well spent and will pay off handsomely. 
As a conversation opener you might remind 
him that it’s time for an oil change or brake 
adjustment, etc. You will be surprised at 
the response you will get from these personal 
calls. 

Using good public relations practices 
coupled with promotions will capture the 
fancy of many regular customers and pros- 
pects. One way to increase business through 
the friendly approach system is to clip news 
items and photos of prominent townspeople 
and seal them in plastic. Then mail them with 
an invitation to visit your garage when re- 
pair work or lubrication services are needed. 

You can build lasting goodwill and long 
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SERVICE CHECK 


| WE ARE PLEASED TO GIVE YOU THE CHECKED ITEMS 
| IN ADDITION TO ESTIMATED REPAIRS — 


RADIATOR WATER 
WHEELS 
LIGHTS—-Park, dieeccional, head 
ROAD TEST. 
' WASH EXTERIOR 
| Dias os nadie ae | 
SERVICE CHECK CARD—An in- 
— expensive “extra” can bring good 
aaa results. Put a service check card 
on door handle after completion 
of ordered repairs. It informs 
owners that items over and above 
those listed on the estimate of re- 
pairs have been done free. Your 
customers will appreciate this. 


L.MUFFLER 
J: RVICE 


EYE-CATCHING SLOGAN—Across nearly half 
the building is a sign announcing: “Our Business is 
Exhausting. Slogan is smart advertising and brings 
in customers who remember it when new mufflers 
are needed. 


BRAKE & ELECTRICAL Seavice 


SPONSOR SHELTERS—Keep your shop's name be- UNIQUE TIRE SIGN—Tire sales have increased 


since this attention getting sign was put up. It brings 
a smile to the passing motorists and brings him back 
when tires are needed on car. 


fore the motoring public at all times and build 
good-will by sponsoring shelters for youngsters 
along highways. Put signs on both sides of the shel- 
ters. 





time customers by remembering them on P RiScar 
special occasions. It pays to send your cus- | ee ee idea Pah * a rn 

° romotion a as prove successful sen 1 
tomers a card when they celebrate a birthday, P P 


p : in to Motor Age. $7.50 will be paid for each 
anniversary or some other special event. merchandising idea or promotion accepted 


Another way to get additional business is and used. 
Continued on page 76 
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Excessive speed distortion builds up heat 
traction waves; may literally cause the 
tire to burst. 


TIRE FACTS to help 
sell your customers 


First in a series devoted 
to reviewing tire sales 
and servicing procedures 





By WM. H. WOLFE 
Managing Editor 
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tomers should be one of the easiest sub- 

jects to introduce. The need of good, 
sound tires is apparent to the average motor- 
ist. True, the customer may tend to put off 
a tire purchase. He’ll argue that he has a “few 
more miles in the tread.” 

That’s where the tire-conscious serviceman 
steps in. Backed up with facts, in an easy 
conversational manner, he draws the custo- 
mer into agreeing to a quick visual inspection 
of his tires. 


T omers tires to your service cus- 


On the Lift Inspection 


The same thing is accomplished of course 
when the car is on the lift for a lubrication. 
This is an ideal opportunity. The point is to 
keep the tire conversation going. As an aid 
to this, let’s review a few tire facts: 

Driving habits of customers of course af- 
fect tire life tremendously. The general obser- 
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vation here is that speed chops down on tire 
life and long wear. 

Normally, speeds not in excess of 50 mph. 
give the best tire wear. At 40 mph., your 
customer will get an increase in tire bonus 
wear of about 40 per cent. (Note charts else- 
where on this page.) 

Speed creates heat. Running a tire hotter 
than 250 degrees (Fahrenheit) for an ex- 
tended period of time reduces its strength and 
ability to wear longer. Under inflation or 
over-loading helps aggravate heat build-up. 


SPEED CREATES HEAT—tire temperature 
vs. speed—7.50-14 tire, 24 ibs. pressure 
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At left: Head-on view of traction waves set-up by 
excessive speeds. (Photos and chart courtesy of 
Rubber Manufacturers Assn., New York) 


Any effort to school your customers in re- 
turning regularly to your shop or service 
department for an accurate check of their 
tires’ pressures and condition is good practice. 


Tire Rotation Advantages 


Stress the :dvantages of tire rotation to 
the customer to extend tire life. Rotation is 
usually recommended between 2,000 and 5,000 
mile intervals. 

Explain that rotation of tires to different 
wheel positions equalizes the wear on every 
tire. Especially is this so on the front tires. 
These turn from side to side. Also they move 
up and down much easier than the rear tires. 

Unless they are rotated, uneven wear is 
created. This results in an aggravated un- 
balanced condition. Of course this means ex- 
cessive tire wear. 

Mechanical problems of alignment and 
parts wear can cause excessive tire wear. 
Out-of-balance wheels, wheels not in align- 
ment, excessive toe-in or toe-out, faulty 

Continued on page 117 


SPEED EATS UP MILEAGE 
effects of speed on tread wear 





Reagin’s Direct Mailings 
Sell Shop Volume 


IRECT mail advertising brings in the 
customers and sells the services! 


That’s the experience of H. F. “‘Red” 


Intensive direct mail Reagin, owner-manager of Reagin’s Auto 
Service, Atlanta, Ga. He’s been a firm be- 
promotions are con- liever in direct mail advertising as the best 
way an automobile shop owner can merchan- 
ducted periodically dise his services throughout his neighbor- 

. hood. 


Reagin’s is a business operation which 
usually caters to an established neighborhood 


H. F. "Red" Reagin is shown sending out 100 direct 
mail pieces on air conditioning units. 
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Reagin's Auto Service caters to a neighorhood 
trading area and offers many services. 


rather than transient or tourist trade. Be- 
cause of its location on a busy street amidst 
a neighborhood shopping section, the shop 
relies on the appeal of this type of advertis- 
ing to periodically boost business activity. 

Four hundred direct mail pieces are being 
sent out as “Red” Reagin’s current drive 
gets underway. 

“We’re handling the A.R.A. air condition- 
ing unit for automobiles,” states H. F. 
Reagin, “and this campaign is directed at 
garage owners and the general public. It’s 
an attempt to bring business in air condi- 
tioner sales and service on a wholesale as 
well as retail level. This promotion is differ- 


H. F. Reagin shows the air conditioners and adver- 
tising material used to promote them. 
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Wheel alignment service is but one of many 
services Reagin stresses in his direct mail. 


ent from past ones in that these mailing 
pieces will be distributed throughout the city 
to other people in this type of business. On 
other promotions, we cover only the southeast 
section of Atlanta.” 

Three weeks after this campaign, H. F. 
Reagin will follow with another direct mail 
effort. This time solely to the consumers in 
southeast Atlanta. Like most other cam- 
paigns of this type which H. F. Reagin has 
conducted, it will direct the car owner’s at- 
tention to a specific service which his car 
might presently need. 

Continued on page 68 


Another service which Reagin advertises thru direct 
mail campaigns is expert tire balancing. 





What to look for when 
you run into TROUBLE 


Troubleshooting Truck Air Brakes 


The Problem...... 


Insufficient braking action (air brakes) 


Look 
for: 


. Low reservoir pressure 

. Brakes need lubrication 
Brakes need adjustment 

. Brakes need relining 


aonvra 


Slow brake application (air brakes) 


Look a. 


for: 


Lack of lubrication at brake shoe 
camshafts 

b. Low reservoir pressure 

c. Excessive leakage during brake 
application 


Slow brake release (air brakes) 


Look 


for: 


. Restricted port 
. Weak return spring 
Defect in foot control valve 
. Brakes require lubrication 
. Brakes need adjustment 


eoanrca 


Brakes do not release (air brakes) 


Look 
for: 


a. Restricted brake lines 
b. Weak return spring 
c. Defect in foot control valve 


Brakes do not apply (air brakes) 


Look 


for: 


a. Low reservoir pressure 
b. Restricted or broken pipes or hose 


Uneven or grabbing brakes (air brakes) 


Look 
for: 


. Grease on brake linings 
Out-of-round brake drums 
Bind in brake shoe mountings 
. Defective foot control valve 
Wet brakes 


ganro 


eae * 8 «a 
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By William M. Montgomery 


. Foot control valve delivery pressure 


too low due to malfunction in valve 
Incorrect adjustment of treadle link- 
age 


. Restricted or damaged pipes 
. Restricted or damaged hose 


Defective foot control valve 


. Treadle linkage defective 


Restricted or damaged pipes or 
hose 


. Defective quick release valve or 


relay valve 


. Broken retraction springs 


Binding hold pins 


. Broken brake shoe retracting springs 
. Rusted front anchor pins 


Defective foot control valve 


Brakes need adjustment 


. Brakes need lubrication 


Brakes need. relining 

Leaking brake chambers 

Broken brake chamber piston return 
spring 
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The Problem...... 


Abnormal air pressure (air brakes) 


Look 


a. Defective air gage 
for: b. Compressor worn out 

c. Compressor discharge valve leak- 
age 

d. Slipping compressor drive belt 

e. Open reservoir drain cock 

f. Excessive leakage at lines & fittings 
to reservoir tank 

g. Low engine speed 

h. Excessive carbon in compressor 


head or discharge line 
i. Clogged compressor air strainer 


Continuous or intermittent compressor knocks (air brakes) 


Look 
for: 


a. Loose drive pulley 
b. Worn or burned out compressor 
bearings 


Excessive oil or water in brake system (air brakes) 
Look 
for: 


a. Failure to drain reservoirs regularly 
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Defective or improperly adjusted 
governor 

Restriction in passage between gov- 
ernor & compressor unloading mech- 
anism 

Compressor inlet valves stuck closed 


. Leak at compressor unloading piston 


Compressor inlet valves stuck closed 


. Leak at compressor unloading piston 


seal 


. Carbon deposits in cavities beneath 


unloading piston and passages in 
compressor cylinder head 


Excessive carbon deposits in com- 
pressor cylinder head 


b. Worn compressor piston rings 


9 


Dirty compressor air strainer 
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Smoother Finishes 
On Plastic Fillers 


To make an easier job of 
feathering plastic finishes before 
painting it is suggested that you 
take an ordinary block of wood, 
4 inches by 6 inches in length 
and % inch in depth. Then take 
a piece of 80 sandpaper (dry). 
Fold it in half and put it on the 
block of wood. Then block the 
plastic in a continuous motion. 
This process will sand out rough 
filing and grinding marks. It also 
will make it easier for painting 
preparation. The job will cut 
priming in half. I have found 
this process an amazing time- 
saver and it turns out a much 
better job. Jon Berkins, Mario’s 
Auto Body Shop, Sandwich St., 
Plymouth, Mass. 


Easy Way To Set 
Striker Plate On Doors 


Here’s a quick and easy way 
to set the striker plate on doors 
that are not sprung but require 
just a striker adjustment. Open 
the door and loosen the locking 
screws holding the plate. They 
should be just loose enough so 
that when the door is again 
closed slowly with the trigger on 
the handle depressed locking ac- 
tion does not take place. Then the 
guide bar on the door meeting 
the striker plate will reposition 
the striker on the post to its 
exact needs. Moving the door 
slowly out again be careful not 
to disturb the striker plate’s new 
location. Tighten screws and the 
job is done. This method elimi- 
nates the trial and error method 


Chilton’s MOTOR AGE @ July 1960 


and also the stripping of screws. 
Of course this applies to any 
complete door replacement or re- 
hanging being the final step or 
adjustment by the bodyman. 
Dennis J. Smia, 5850 W. Addi- 
son St., Chicago 34, Ill. 


Placing Anvil In Sand 
Eliminates Vibrations 


I have found a way to elimi- 
nate most of the shock and vibra- 
tion when straightening bumpers 
and other parts. Cut the top out 
of a five gallon can. Then fill it al- 
most full of sand. Place an all 
purpose anvil in the sand. This 
will eliminate most shocks and 
vibrations. Bud Seagrave, Sea- 
grave’s Service Station 117 East 
Main St., Middletown, Conn. 


Easy Way To Fit 

Hood On Chevrolet 

When repairing a wrecked 49-54 
Chevrolet and installing the 
hood, loosen all four bolts on each 
side, inside and out, on the 
hinges. Remove springs, mount 
hood and close as tightly as pos- 
sible. Have someone hold the 
rear of the hood tightly in place. 
Tighten bolts inside of cowl un- 
der dash. Replace springs. You 
will have a fit that then can be 
easily corrected from then on un- 
til finished. Victor Sipla, c/o 
Alice Day, R.R.I., Grand Marsh, 


Wisc. 


Aluminum Foil Steps Up 
Drying Time in Spray Booth 


I have a workable idea that saves 


us countless hours of work and 
headaches. Paint drying banks 
become dirty very fast. The re- 
flectors get paint dust on them 
and as a result do not work prop- 
erly. Simply cut a piece of alumi- 
num foil and put it on reflector. 
If it is the bulb type you can re- 
move paint from bulb with 320 
sand paper in a matter of sec- 
onds. By using masking tape 
around the edge of foil you do 
not have to remove reflector to 
install foil. The reflector is 
brighter than new. Ralph Thor- 
nell, A.& T Body Shop, 1600 
Highway 57, So., Washington, 
Indiana. 


Easy Method To Take 
Out Dents On Car Tops 


Small dents, caused by tree limbs 
falling on tops or door panels 
can be easily gotten out. For just 
a very small dent, bore one hole 
in the center of it. For a longer 
dent bore several small holes 
along the center of the crease. 
Put a sheet metal screw in each 
hole, Get a carpenter’s claw ham- 
mer and a thin block of wood. 
Put it across the crease and the 
hammer claw under the sheet 
metal screw head. Using the 
block as a fulcrum, press the 
hammer handle out and it will 
pull the metal out, also. You’re 
then ready for the final finishing. 
G. D. Lynch, George’s Garage, 
70 Woodfin Ave., Asheville, N.C. 

Continued on page 103 





BODY SHOP TIPS 


are worth 


$7 -00 


If you’ve developed an Idea that 
has helped you to do body and 
fender work or painting better 
or faster, it may be worth 
money. Jot down the idea and, 
if necessary, make a rough 
sketch. Sometimes a snapshot 
willhelp. Just make thedescrip- 
tion of your BODY SHOP TIP 
clear, and if it is used, you'll 
receive a check for $7.50. 
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New Products Shopping 


Zip Gun 
Cuts off bolts and pipes and 


splits tubes 


Maremont Muffler Division: The 
newly-developed “Zip Gun” is a 
pneumatic-powered cutting tool 
for all types of muffler and tail 
pipe servicing. The multi-duty 
tool quickly cuts off bolts and 
pipes and splits tubes. The “Zip 
Gun” also drives cylinder sleeves, 
valve guides, pins and rivets and 
holes. It also cuts panels, sheets, 
bolts, rivets, spot welds and oil 
drums, the company states. 
Operated by a variable power 
trigger, using standard air gun 
fittings, the “Zip Gun” kit in- 
cludes three chisel heads, a power 





pipe cutter, a bolt buster and a 
pipe or collar peeler. Write: 


58 


Maremont Muffler Division, 168 
No. Michigan Ave., Chicago 1, 
Ill, 


Distributor Point Gage 


Consists of split ring, special 
adapter and feeler gage 


Pace Laboratories, Inc.: Snap- 
gap is a breaker point gage origi- 
nated as a solution to the time 
consuming job of setting dis- 
tributor points. It is said to be 





useful in setting points on late 
model cars where distributor 
location is hard to reach and see. 
Dual points can be set nearly as 
quickly as singles with Snap- 
Gap, it was stated. The set in- 
cludes five ring sizes and a full 
range of feeler gages and com- 


Center 


panion adapters. Write: H. W. 
Figgis, V.P., Pace Laboratories, 
Inc., 2108 Payne Ave., Cleveland 
14, Ohio or phone; MAin 1-3760. 


Viseo-Drive 


Improves auto cooling systems, 
reduces fan noise 





Eaton Manufacturing Co.: A new 
device that is said to increase the 
efficiency of automobile cooling 
systems while at the same time 
saving engine horsepower and 
reducing fan noise was an- 
nounced. It is currently being 
used in connection with air con- 
ditioning systems on nine makes 
of automobiles. Called Visco- 
Drive, the name is derived from 
the fact that the device utilizes 
a silicone fluid coupling between 
the engine drive pulley and the 
fan. The unit is used with a 
multiple blade fan mounted on 
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the front part of an automobile. 
Write: Michael J. Saada, Dir. of 
Public Relations, Eaton Mfg. 
Co., 739 East 140th St., Cleve- 
land 10, Ohio or phone GLenville 
1-5600. 


Belt Sander 


Features vacuum dust pickup 
attachment 


Skil Corporation: The new model 
445 Skil 4-in, Belt Sander has a 
vacuum dust pickup attachment 
that is said to be very efficient 
when sanding resins, lead or 
wood. It allows sanding and 
painting in the same general 
area. Contour sanding is easier, 
better because of a soft sponge 
rubber pad, company states. De- 
sign allows flush sanding up to 
vertical surfaces. Gearless trans- 
mission never needs lubricating 
it is claimed. Write: Skil Corpo- 
ration, 5033 Elston Ave., Chi- 
cago 30, Ill. 


Piston Ring Set 


For automotive truck and 
industrial engines 


Muskegon Piston Ring Com- 
pany: A new line of piston ring 
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sets for automotive truck and in- 
dustrial engines is announced. 
Company is expanding its cover- 
age in ring sets offered to whole- 
salers and production engine re- 
builders with the addition of 
this new ring set line it is stated. 
The sets will be available in the 
“Super Chrome” series. They 
will be featured in a self-mer- 
chandiser package for easy 
stocking and with the color- 
coded individual inside ring 
packages to guide the installer. 
Write: Muskegon Piston Ring 
Company, Muskegon, Michigan. 


Shopeleaning Equipment 


Complete building maintenance 
package introduced 


Doyle Vacuum Cleaner Co.: 
Automotive needs in the area of 


“housecleaning” are now being 
supplied in the form of a single 
buying source for a_ balanced 
cleaning system, Offered in the 
“package” is a choice of floor 
machines and vacuum cleaners, 
as well as all necessary attach- 
ments for both machines. It in- 
cludes cleaning solution, floor 
cleaner concentrate, all-purpose 
floor wax, applicator, cleaning 
pail and wringer. Write: Doyle 
Vacuum Cleaner Co., 225 Stevens 
St., S. W. Grand Rapids, Mich. 


Timing Light 


Flashes only when switch is 
pressed 


The Electric Autolite Co.: A new 
timing light is being marketed. 
It is stated that the timing light 
flashes only when the switch is 
pressed and throws a brilliant 
beam that is easily seen in 
lighted areas. Fully insulated it 
has a lightweight, high impact 
case and a pistol grip. It operates 
on 115-volt alternating current. 
Write: Glenn Campbell, Dir. of 
Publicity, The Electric Autolite 
Co., Champlain St., Toledo 1, 
Ohio or phone CH 3-3131. 


Aute Wash & Wax 


Combines cleansing agents with 
polishing wax in water base 
Simoniz Company: Currently in- 
troduced is Wax-2-0 a formula 
which combines cleansing 
agents with a polishing wax in a 
water base solution. According 
to the company it washes a car 
clean and imparts a visible, hard 
wax finish. It requires no rins- 
ing. Only a water bucket and 
cloths are needed to apply Wax- 
2-0, company states. During the 
washing stage the heavy wax 
content is suspended in an emul- 
sion, permitting the cleaning 
agents to perform. When the 
moisture and dirt are removed, 

Continued on page 64 





1960 Tune Up—Alignment Specifications 


ENGINE TUNE-UP DATA FRONT END ALIGNMENT 
- aa VALVES, IGNITION 








Clearance Tim- 
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Fairlane, Fairlane 500, Galaxie-6 | 
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GENERAL MOTORS CORP. 


uick Le Sabre 8-4400 | 

Invicta 8-4600; Electra a 4800 
Cadillac 2, 60, 75 | 
éiderate 8-62 | 
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8-1200, » 
.8-1200, 1400, 1600, 1800 (Engine Option) 
Corvette 8-867 
6-500, 700, 900 
500, 700, 900 (Engine Option) 
Dynamic 8-88 
Super 88, Ninety-Eight-8 | 8-4! <x3!} 
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Lark Vi 6-60S | 6-3x4 45 -018C 
-Lark VIII 8-60V | 8-3,%,x3'( 45 .024H 
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-024H | .016 | 30°) .036 IN to 2'oN 
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STUDEBAKER-PACKARD CORP. | 





ABBREVIATIONS AC—A.C. Spark Plug Div. C—Cold. Hyd—Hydraulic vaive lifters. 
ACH—Autolite or Champion. CA—Champion or Autolite. N—Negative. 
i—Left only; right, 144N to 34P AL—Electric Autolite Co, Ch—Champion Spark Plug Co. P—Positive. 
B—Before top center. H—Hot. TC—Top center. 
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for troubleshooting 


BY JACK MONTGOMERY, TECHNICAL EDITOR 





View of Corvair's Air-Cooled Engine. 


Chevrolet Corvair 
Smokes Excessively 
I have a Chevrolet Corvair and 
cannot seem to overcome exces- 
sive exhaust smoke at times and 
at different temperatures. The 
motor uses about one pint of oil 
in 1200 miles. The vacuum line 
to automatic choke is air tight 
but has a vacuum leak in auto- 
matic choke. Is this normal? I 
have inquired around but cannot 
seem to get the right answer. 
The choke checks out OK. 

Ben Bucceri 


New York 11, N.Y. 


INCE you are consuming 
only one pint of oil in 1200, 
that amount should not cause the 
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engine to smoke. If an air leak is 
present in the automatic choke 
the engine is probably running 
rich due to the choke not releas- 
ing. Correcting this leak should 
solve your problem. 


Studebaker Lark Is Hard 
Starting When Hot 


F you find a 1959 Studebaker 
Lark that is hard to start 
when the engine is hot a minor 
change in the carburetor will im- 
prove it. A new vented acceler- 
ator pump plunger and a new 
metering rod are available. The 
end of the new metering rod has 
a reduced diameter which is 
positioned in the metering rod 


jet at closed throttle. The rod 
carries Carter part number 75- 
1480-S. This design provides a 
larger area for vapor bubbles to 
escape from the high speed 
passages back into the float bowl 
chamber. A ball intake check and 
drilled passages are used in the 
new pump plunger shaft to pro- 
vide a more positive means of 
venting fuel vapor pressure from 
the accelerating pump. A _ uni- 
tized package is available under 
part number 64-231U. The float 
level and metering rod adjust- 
ments should be checked at the 
same time. Also instruct the car 
owner to open the throttle be- 
tween '4 to 4 to obtain the best 
hot engine starting performance. 


1957 Cadillae Vibrates 


Between 25 and 32 MPH 


I have a 1957 Fleetwood Cad- 
illac that has a rumble or a vi- 
bration between 25 and 32 miles 
per hour. We checked all bear- 
ings and drive shaft and U joints 
We also disconnected all fan belts 
and still it continues to vibrate. 
What do you suggest? 


Ford Ave. Shell Service 
Wyandotte, Mich. 


WOULD suggest realigning 
the engine and the exhaust 
brackets. The best way to align 
the engine is to loosen the motor 
and transmission mounts. Then 
drive the car back and forth a 
couple of times. This usually lets 
the engine find it’s own center. 
Check the rear spring center 
bolts. The “U” bolts may be 
loose. 
Continued on page 102 
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CURRENT PASSENGER CAR PRICE, WEIGHT AND BODY TABLE 


Following are prices at factory for cars with standard equipment as of June 23, 1960, 
State or local taxes, wl as and finance charges and optional equipment are extra. 





List Price at 
Federal Taxesand 


Federal Taxes 
| 
& |Handine © 


Factory without 


AMERICAN MOTOR CORP. 


1918 
2224 


2071 | 
2345 
2464 | 
2178 

2248 

2452 | 225 
| 2871 





2182 | 
| 2456 
| 2575 


2289 
.| 2359 
.| 2563 | 
Sta. Wag., 4d, 3s.| 2682 
Ambas.-V8 
2369 
2 


Sta. Wag., 4d, 2s.| 2643 


| Suggested Priceat 
| Factory including 





2762 
2504 
2588 
2778 


2862 
2898 


Sta. Wag., 4d, 3s. 
Custom 


Hardtop, 4d.... 
Sta. Wag., 4d, 2s. 
Hat. Sta. Wag... 
Sta. Wag., 4d, 3s. 


CHRYSLER CORP. 
CHRYSLER 


Sta. Wagon, 2s.. 

Sta. Wagon, 3s.. 
Saratoga 

Sedan, 4d.... 

Hard top, 2d....! 

Hardtop, 4d... .| 
New Yorker 


Hardtop, 2d... . 
Hardtop, 4d... . 
Convertible 
Sta. Wag., 2s. ..| 
Sta. Wag., 3s 

F 
Convertible 


DE SOTO 


Adventurer 


Hardtop, 2d... . 
Hardtop, 4d... . 


DODGE DART{ 


2 
| 3319 
| 3408 


Federal Taxes 


i 
BODY 
MAKE 


AND 
MODEL 


Federal Taxes and 
Handling C'! 


Shipping Weight 


Factory without 


Federal Taxes 


List Price at 


CHRYSLER CORP. cont'd 
|DODGE DART, cont'd 


| Hardtop, 2d....| 2503 
Hardtop, 4d... . 
494 | Convertible 2736 


|/DODGE 
| Matador V-8 


Hardtop, 2d... . 


234 





SB2833 SOBRE 
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282 | Convertible .... 
| 3408 | Le Baron 

3469 | Sedan, 4d 
| | Southampt., 4d..| 
3292 | Limousine 
\/PLYMOUTHit 


| 3480 | 


3551 


2822 | 3465 | 
| 3553 


2397 


2449 


| 2815 


Sta. Wag., 4d, 6p| 2660 | 

Sta. Wag., 4d, 9p 2758 
Phoenix-V8 

_Sedan, 4d 


2530 | 

2578 

2607 | 3610 
4000 


2906 
3011 | 


2715 


| 3583 | 
3592 Suburban-V8 
DeLuxe, 2d, 6p.. 
DeLuxe, 4d, 6p.. 
Custom, 4d, 6p..| 2636 
Custom, 4d, 9p. .| 
Sport, 4d, 6p.... 
55 | Sport, 4d, 9p.... 
\VALIANT 
V-100 
1874 
2164 
2278 


1946 
2236 
2350 


4390 | Sta. Wagon, 2s.. 


Sta. Wagon, 3s.. 


4030 | 
4035 | 


4145 


4175 | 
4175 (FORD MOTOR CO. 
4185 |COMET 
4515 | Sedan, 2d 
4535 | Sedan, 4d 
| Sta. Wag., 2d... 
Sta. Wag., 4d... 


| Sta. Wagon, 2s.. 
| Sta. Wagon, 3s. . 


2169 
FALCON 

| Fordor 

| Hoty Wagon, 2d. 
Sta. Wagon, 4d. 

| Ranchero 


FORDt 
Custom 300-V8 








Fairlane 500-V8! 
— Sedan....| 2228 


3540 
3610 223 





| 233 
| 237 
243 





g 882 


Factory including 
Federal Taxes 


Suggested Priceat} 








Weight 


3820 |THUNDERBIRD | | 
H 34 


2283 | 3605 
2370 | 3632 | 
3706 | Sedan 


| 2424 | 


2447 


2501 | 


2662 | 
2716 | 
2788 


2723 


3636 
3710 


3653 
3734 | 
3742 | 


3667 


BODY 
| MAKE 
AND 

MODEL 


Ad: u 
| Hin) 


| 
FORD MOTOR CO. cont'd 


FORD, cont'd 


try. Sed., 4d, 9p} 2696 
Ctry. Squire, 9p.) 2816 


} 
| 
| 





Colony Park, 4d. 








3473 
3532 
3681 


2850 
3510 


337 


277 | 
327 


Sta. Wagons 
Commuter, 4d... 


)GENERAL MOTORS CORP. 


256 
264 
268 
273 
283 
300 
307 


| 312 
318 | 


Convertible. . 
Est. Wagon, 2s. 
Est. Wagon, 3s.. 





} 


Est. Wagon, 2s. 
Est. Wagon, 3s.. 


Riviera, ‘4d. 
CADILLAG 


Sedan, 6w 
Cpe. deVille, 4w. | 


| Convertible 


Sed. deVille, 4w. 
Sed. deVille, 6w. 


CHEVROLETA 
Biscayne-V8 





2156 
Sedan, 4d......| 2206 | 
Sta. Wag., 2d, 6p 2457 
Sta. Wag., 4d, 6p 2519 


Z| 


| 3357 
| 3615 
| 3841 

3948 


3818 
| 3856 


2369 
| 2423 
236 | 264 
2763 


i 


= | 3799 





4018 | 


3127 
3837 


2756 
2870 
2915 
2991 
3145 
3386 


3447 
3620 





3570 
3855 
3940 


| Conv 
| Sta. Wag., 4d, 6p) 27: 


| 
BODY 
MAKE 
AND 
MODEL 


|GENERAL MOTORS, cont'd 
|CHEVROLET, cont'd 


2270 | 221 
2320 | 225 
| 228 
233 
247 


| 2 pot 


CORVAIR 





ia] 
oo 
= 


FF 
S 
uo 
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Spt. Coupe..... 
Vista Sed., 4d... 2 
Convertible. . ’ 





TUDE-PACKARD CORP. 
STUDEBAKER 
Lark-6 


233 
216 


cone 223 
Sta. Wagon, 4d..| 2482 | 244 
Convertible | 2510 | 246 


awk 
Spt. Coupe 2411 | 239 | 











2046 
2366 
2441 
2196 
2296 
2591 
2621 


2111 
2181 
2501 
2576 


2331 
2431 | 
2726 | 
2756 | 


2650 | 








+ For 6 cyl. models deduct $105 from List Price and $113 from Suggested Delivered Price at Factory. 
tt For 4 ae models deduct $111 from List Price at Factory and $119 from Suggested Delivered Price at 


Fact 


t For 6 B cyl. models deduct $111 from List Price and $119 from Delivered Price at Factory. 
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Shipping Weight | 


2836 
2961 


2921 
2941 
3112 
3161 


2966 
3033 
3183 
3315 


3207 


A For 6 cyl. models deduct $100 from List Price and $107 from Suggested 
Delivered Price at Factory, 
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THE CHILTON MANUAL PAGE 


A monthly service for the users of 
Chilton’s Flat Rate and 
Auto Repair Manuals 


By 


Paul A. Murphy 


Editor of 


Automotive Manuals 


Proper Valve Clearance 


ones was a time in the automobile busi- 

ness when noisy valve tappets were some- 
thing you didn’t have to be concerned with 
unless the noise was too objectionable. In fact, 
many a fleet maintenance supervisor in- 
structed his mechanics to set the valves with 
.002”—.004” more clearance than the engine 
manufacturer specified. 

On today’s modern engines, valve settings 
are more critical than ever. Actually, to be on 
the safe side, all engines with adjustable tap- 
pets should have the valve clearance checked 
at regular intervals (preventative mainte- 
nance) in order to prevent valve or camshaft 
problems, 

Modern camshafts are so designed that the 
intake and exhaust valve (both valves open 
at the same time) overlap. When valves are 
maintained at the manufacturer’s specified 
clearances, the cam follower clings close to 
the cam lobe, thus reducing the possibility of 
cam follower and valve bounce. Remember, 
valve bounce can be injurious to the valve. 
Camshaft follower bounce can be injurious 
to both the cam follower and the camshaft. 

Aside from the possibility of valve head 
and camshaft damage, excessive clearance 
will cause the valve to open too late and to 
close too early. Also, this will definitely 
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shorten the total lift of the valve and reduce 
the amount of opening. This in turn can re- 
duce engine power. 

Some mechanics, in an attempt to make an 
engine run quieter than normal, have a ten- 
dency to snug up on factory recommended 
settings. If the clearance is set too close the 
valve will open too early and close too late, 
causing a rough idle. Also, this reduces the 
time the valve remains on the valve seat. It 
must be remembered that a valve dissipates 
most of its heat through the contact with the 
valve seat. Burning and warping of the valves 
may also occur because the valve cannot make 
firm contact with the seat long enough for 
adequate cooling to take place. Here is an 
illustration that shows the temperature dif- 
ferences that occur. 


S&S 


Distorted Seating Normal Seating 
This is one spot on the automobile engine 
where lack of maintenance or poor workman- 
ship can be very costly. Good work takes time. 








the wiping down process con- 
verts the water-soluble wax to 
an insoluble substance which re- 
mains on the car, it was stated. 
Write: Simoniz Company, 2100 
S. Indiana Ave., Chicago, Ill. 


Gasoline Engine 

Conditioner 

Increases mileage and removes 
carbon 

Nutmeg Chemical Co.: An- 

nounced recently is a gasoline 








New Products ee ae 


engine conditioner. It is said to 
improve combustion, increase 
mileage and removes carbon. Ac- 
cording to the company, “Power 
Pal Plus 10” advantages are 
cleaning of the carburetor, elim- 
ination of gums, and varnishes 
and relief from sticky valves. 
Fuel acids are also said to be 
neutralized and water in the fuel 
system is removed. This results 
in faster starting and engine 
warm-up, states the manufac- 
turer. Write: M. S. Galizaid, 
































now—a universal \\ Bendix 


\ 









Chemical 
Specialties 
Div., 180 Haven St., New Haven, 
Conn. 


Sales Mgr., 
Company, 


Nutmeg 
Motive 


Straightening Unit 
Repairs body and frame without 


need for permanent racks 


Blackhawk Automotive  Divi- 


sion: A portable system that re- 
and frame to- 


pairs both body 

























gether without the need for 
permanent racks has been intro- 
duced. Called the “Damage 
Dozer,” it consists of a portable 
hydraulic straightening unit 
with a minimum of selected at- 
tachments that will enable body 
and frame operators to handle 
every type of frame damage on 
every car, including all foreign 








DOUBLE YOUR PROFIT TWO WAYS 
with Pennzoil Z-7 Motor Oil 
and Pennzoil Outboard Motor Oil 
BOTH IN THE NEW TWIN PACK 


This New 
Pennzoil 
package helps\ 
you sell every %® 
customer two 








A way to adjust all Bendix Brakes that 
eliminates the need for several tools— 
and is a must for adjusting brakes on 
1960 Buicks, Chevrolets and Corvairs! 
The No. 300 is the first and only tool 
of its type. With its standard end and 
second modified end, it is specifically 


engineered to make it a truly universal 
Bendix tool. The modified end is spe- 
cially designed to clear the lower con- 
trol arm of the ball-joint suspension. 
The tool reaches blind locations with 
ease and provides lots of leverage in 
close quarters. Ask your jobber. 


Weadand looks 


HERBRAND DIVISION « THE BINGHAM-HERBRAND CORPORATION ¢ FREMONT, OHIO 
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wires sy VWrv Ve ese wessevw VwsssSoy Ve 
every car, including all foreign 
and American cars with unit or 
unitized construction, the manu- 
facturer claims. Write: Robert 
D. Barnard, Adv. Dept., Black- 
hawk Automotive Div., 5325 W. 
Rogers St., Milwaukee 46, Wis. 
or phone ORchard 1-4000. 


Tire Changer 
Provides direct thrust, in line 
with both bead breakers 





Big Four Industries, Inc.: The 
new Mark I Tire Changer is 
being marketed. Successor to 
the P-58 and P-58B, this new air- 

Continued on page 78 
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customer two 
extra quarts... 
for car or boat! 











Carton is Holds supply Doubles as As a boat-dock As a useful 
handy litter box of sand a highway warning night marker 





Customers go for Pennzoil. And they’re going for the new Twin Pack. 
It’s a valuable extra. Reflectorized carton is easy to carry. 
Easy to store in car or boat. Useful in many ways. 


Refined from 100% pure Pennsylvania crude, amazing 

Pennzoil Z-7 is so rich it gives your car’s engine double the 
protection demanded. So complete you never need extra additives. 
And Pennzoil Outboard Oil is specially designed to 

keep spark plugs, rings and ports whistle-clean. 


Call your Pennzoil distributor today about his Special Profit 
Offer on Pennzoil Z-7 and Pennzoil Outboard Motor Oil 


s > 
in the new Twin Pack. 7-7 Member Penn. Grade Crude 


S da Oil Assn., Permit No 2, 
Oil City, Pa. 
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save time... 
save money 
with these complete 


REPAIR KITS 


—all the parts needed 
for a trouble-free repair job. 


Re / 
gack- pack 


HYDRAULIC JACK 
REPAIR KITS. All 
Makes... All Models. Easy 
to install in spare time. 


NOZZLE REPAIR KITS 
One kit repairs all 
BUCKEYE nozzles. 

One kit repairs all 
OPW nozzles. 


COMPLETE SEALING LINE 
FOR AUTOMATIC 
TRANSMISSIONS 

* Overhaul Kits 
* Gaskets & Rubber Sets 
* Sealing Ring Sets 


Wwe 


“HOOT MON! It’s 
thrifty to use these 
performance proven 
kits made by JACK- 
PACK. Order from 
your jobber today—or 
write for illustrated 
brochure! 


tet, 


Manufacturing Co. Box 32188 
2115 N. Marianna Ave. 
Los Angeles 32, California 











Management Tips.. 
Continued from page 47 


power tools. They want to make 
sure that it will be available to 
them at the moment that they want 
oy 


Fifty-Fifty Basis 


Labor is billed at $5.00 per hour. 
Mechanics work on a fifty-fifty 
basis for a 40 hour week. There- 
fore, on a monthly basis, their la- 
bor quota is set at $800.00 each. 

“All body and paint shop men 
get 35 per cent of the gross over 
this base figure,” explains Smith. 
“If a body man does $100.00 over 
his quota, he gets an additional 
$35.00 at the end of the month. If 
a paint shop man exceeds his quota 
by $200.00, he gets twice 35 per 
cent or an additional $70.00. Since 
we have initiated our bonus pro- 
gram, seldom does a month go by 
that a single one of our body or 
paint shop mechanics does not get 
a bonus.” 

As a result, the shop has been 
able to take in more work and get 
it out during the same working 
period. Prior to the bonus program 
arrangement, monthly work vol- 
ume from the body and paint shop 
ran around the $10,000 mark. Now, 
it ranges between $12,000 and $15,- 
000, and everybody is happy. 

“Of course, if we have any come- 
backs because of improper work- 
manship, the mechanic assigned to 
the job must make good,” points 
out Smith. “Our mechanics know 
this so they work just as care- 
fully. On intricate jobs, they feel 
it is worth their while to spend a 
little more time on it than to have 
the job come back. Our body and 
paint shop foreman inspects each 
job before it leaves our shop. “Re- 
dos” are extremely occasional. 
Even in these cases, we have found 
that the necessary work was not 
part of the job that our mechanics 
were assigned to do. However, to 
maintain the customer’s goodwill, 
we will frequently absorb this 
complaint and handle it to the 
customer’s satisfaction.” 

Smith estimates that better than 
60 per cent of the motorists who 
come in for estimates return to 
have their work done here. A fol- 

Continued on page 76 








MORE MILEAGE 
MORE POWER 
EASIER 
STARTING 
WITH 


THE ALL-NEW 
ALL-PURPOSE 
GASOLINE ENGINE 
CONDITIONER 


Cleans Carburetors 
Gets rid of carbons 
Removes gums, varnishes 


Removes water . .. pre- 
vents Fuel line freezing. 


PLUS 10 is concentrated for easy use. Add 
one-half ounce to each 10 gallons of gas. 
Unsolicited reports show PLUS 10 gives 10% 
more mileage, results in more power, faster 
starting. Get costly repair jobs done without 
taking vehicles out of service. Power up — 
the PLUS 10 way! 


POWER-PAL 


THE ALL-NEW 
DIESEL FUEL 
CONDITIONER | 


POWER-PAL for diesels is the 
answer to your diese! fuel 
problems. Fuel savings aver- 
age 10%. Keeps fuel injectors 
clean, dissolves varnishes, re- 
duces engine deposits. 





Now — A.S.T.M. tests prove 
Power-Pal Products disperse and re- 
move more gums in fuels than other 
leading brands tested. 


For free sample, write Dept. MA 











MOTIVE SPECIALTIES 


DIVISION 


CHEMICAL CO. 


HAVEN STREET 


NUTMEG 


NEW HAVEN, CONNECTICUT 
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New name on the package— 
New look on the shelf— 


New sales on the way! 


DELCO MORAINE 


DEPENDABLY MADE Division of General Motors, Dayton, Ohio 


mz. 


: Lependably aaty 
(mn MORAINE §454350/320H 
<A HYDRAULIC CYLINDER 


RAKE PART 





gy m | MORAINE 

ALL METAL Tabet et 

GASOLINE 
FILTER 


meee were 





1 


Revain Kit 5489082 


eereren on ccnnaad, Reveee Enane RATIOS OS 


dependably ode 
ie §456118/320N 
dependably made ; HYDRAULIC CYLINDER 


LINED BRAKE SHOES 
HALF SET PACKAGE 


)| ANIVOW 


13886809 


OWWON OF Senttar morORS CORPORATION 
DAYTON, CO, U SA 


Now, a new look in Delco Moraine packaging means new sales and service opportunities for you. 
Along with our name change (formerly Moraine Products Division of General Motors), we’ve improved 
our packaging design to help you sell more parts, increase service profits. There’s a new look on the 
outside, but inside you’ find the familiar Delco Moraine dependability you’ve known for years. 
Distributed through General Motors car dealers and the United Motors System. 
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Reagin’s Shop Volume e « « « Continued from page 53 


The good thing about direct mail- 
ings, garage owner Reagin finds, is 
that they call the customer’s atten- 
tion to his car ... and to Reagin’s 
garage. 

Recent direct mailings directed 
at the potential customers. in 
Reagin’s trading area, advertised 
tire balancing and wheel align- 
ments. 

“They brought us new custom- 
ers,” says H. F. Reagin, “particu- 
larly those who had recently moved 
into this area, in addition to our 
regular customers who might have 
needed a slight spurt or reminder to 
bring their cars in for servicing.” 


Direct mail is an excellent device 
for stimulating activity in services 
other than the one advertised, 
Reagin finds. 

“If we can get the customer in 
here for one service, then the rest 
of the job is up to us,” he says. “At 
least, then we have the opportun- 
ity to sell ourselves and our serv- 
ices. The way I see it, advertising 
serves to get the customer into your 
place of business. Once there, in re- 
sponse to an ad, regardless of what 
he came in for, he can probably be 
sold other services. It’s certainly 
worth a try! And I’ve found it 
works!” 


Reagin advises garage owners to 
suggest related services for the cus- 
tomer’s car. The customer who 
comes in for a wheel alignment 
gives the garage owner the perfect 
opportunity to suggest a complete 
brake overhaul. Often H. F. Reagin 
solicits a tuneup job when this kind 
of opportunity knocks. 

Promotions at Reagin’s follow the 
seasons of the year closely. There 
are at least four annually, with a 
different service being advertised 
each time . . . and no two alike fol- 
lowing each other. 

An important point in his pro- 
gram of merchandising is _ that 
Reagin won’t advertise price. Spe- 

Continued on page 79 








THE MOST INFORMATION 
FOR EXACT TUNE-OPS/ 


Only the EnginScope details each 
cylinder simultaneously — only the 
EnginScope provides a trace for each cylinder. 


Every minute detail of each cylinder’s ignition cycle — 
presented with all cylinders simultaneously — 


to help you do precision tune-ups. 


Applicable to commercial and military vehicles, including 


shielded ignition systems. 


DYNAMIZE YOUR CARS 


write for details on the fabulous 


EnginScope 


U Monr 


Typical presentation 
for 6 cylinder engine — 


reduced from 5-inch screen 


ALLEN B. Du MONT LABORATORIES, Inc. 
750 Bloomfield Avenue, Clifton, N. J., U.S.A. 


Samples, Scull’s 





Classified Advertisements 


1,000 RAISED LETTER BUSINESS CARDS, Black or Blue Ink, $4.95 Post 
Paid. Two-color Red & Blue or Red & Black $5.95. F 


ree Cuts. Send for 


Printing, 121 West 25th Avenue, Wildwood, New Jersey. 











BUY U. S. 
SAVINGS BONDS 




















for every auto lifting job 


LEE /end /ift 


Lifts all American made 
cars without adaptor. 






Territories Available. 


AUTOMOTIVE EQUIPMENT MFG. CO. 


11000 South Alameda St., Lynwood, California 





order from your jobber 


NU-MA-CO PLASTICS 


BRAKE HOLE COVERS 


Newly designed construction 
e Engineered to fit all Bendix brakes 
e Insist on the original brake plugs 
priced to give you big profits 
e Patented, other patents pending. 


NEWNAN MACHINE COMPANY 
P. 0. Box 737, Providence 1, R. I. 


order from your jobber 
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The Mechanic's Best Friend! 


LIQUID 
WRENCH 
| COB 225s 


nuts, screws 





frozen” parts! 





The super-penetrating rust 
solvent that quickly loosens 
rust and corrosion. 


YOUR JOBBER HAS IT! 
RADIATOR SPECIALTY CO. 


CHARLOTTE, WN. C. 





RN DN 


‘S) — “PERMATEX 


CHEMICAL 


Vasey. DWUCTS 


77210) <a ce) ae f= | 


j 
Vay ete) = SSIONWAL / 
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TT Te ALuats 
RIGHT 
FOR 

BUICK 


Stabilizer Repair Kit 





er 
A Steering Gear Pitman Shaft Kit 





Buicks are at their best when serviced with genuine Buick 
replacement parts. To aid you in performing quality work, 
a complete inventory of Buick Factory Engineered Parts is 
available at your nearest Buick dealer. 


ENGINEER APPROVED ACCESSORIES 


aeK 
es 


FACTORY ENGINEERED PARTS 


To save you valuable shop time and also increase your net 
profit, either the Buick parts manager or service manager 
will be glad to help you with any removal, installation or 
testing procedures of Buick component parts. Not only will 
your job be easier, but in addition, you will have greater 
customer loyalty because of your quality workmanship. 








So, with vacation time at hand—assure your customers of 
safe motoring— inspect suspension parts thoroughly. And, if 
you need these or other replacement parts, get them from 


your Buick Dealer, AT YOUR FULL DISCOUNT. 


REMEMBER—YOUR AUTHORIZED QUALITY BUICK DEALER IS 
YOUR ONE-STOP SOURCE FOR QUALITY BUICK PARTS 
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Stop the Flood © 0 0 © © © © © & & Continued from page 39 


Detroit Watching Carefully 


The “Big Two” foreign makers 
have little doubt about continued 
success in this country. Actually, 
VW and Renault are the only two 
imports which currently are sell- 
ing more cars in the U.S. than they 
did last year. Detroit is keeping 
an eagle eye on their performance. 

Sales of most other imports have 
been declining. Several foreign 
companies exhibiting at the Inter- 





national Automobile Show in New 
York in April confessed that busi- 
ness was slow. 

“It is apparent that the hand- 
writing is on the wall for many of 
the slower selling imports,” com- 
ments one observer. Although last 
year there were more than 609,000 
foreign cars sold in the U.S., only 
16 of the 76 importers sold more 
than 8000 cars each for that year. 

Thirty-two importers sold only 


















POCKET EXTRA 
PROFITS... 


NEW 
POWER STEERING KITS 
FOR THE BIG 3 


FO-6 Six most popular 
Ford lines 


CH-6 Six most popular 
Chevrolet lines 


CP-6 Six most popular 
Chrysler Products lines 


FL-85—Fuel Line 
Make-Up Kit 


Oil Line Make-Up Kit 
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BL-13—Fuel and y 


F-3—216 most popular 





Brass fittings, cabinet FREE! 


Summer Profit Items 
... from WEATHERHEAD 


There's no summer slump in profits 
with these moneymakers. And labor 
costs fatten the till even more. 
Weatherhead provides everything 
you need for every replacement job 
—with more profit! And you can get 
these kits NOW! Call your Weather- 
head jobber today, for the most prof- 
itable summer ever. 


WéATHERHEAD Rea 


im praca COMPANY - Ft. Wayne Division 











1000 or more cars in this country. 
Many of these are expected to van- 
ish from the U.S. scene before the 
year is over. Other small-volume 
foreign makes now hurrying to the 
“great gold rush” may be disap- 
pointed. The pressure of the com- 
pacts will be too great. For those 
who want to survive, it will be a 
period of hard-sell, service, fol- 
lowup, advertising. Can they com- 
pete with Detroit? Only time will 
tell. 


Dike Seems to Work 


So the dike of U.S. compacts 
has, it seems, stopped the foreign 
flood. Is it strong enough to hold 
back any other tidal waves? 

Compact car sales have already 
exceeded the ',-million mark for 
the calendar year. They are now 
taking better than 25 percent of 
the domestic market compared to 
8 per cent last year. 

That surpasses all earlier pre- 
dictions farther than any automo- 
bile economist ever envisioned. As 
it stands now, compact sales are 
expected to hit 2 million units by 
the time the year is out. 

That even tops small car cham- 
pion George Romney’s original 
forecast of 1.7 million compacts. 
American Motors’ sales, inciden- 
tally, have not been affected too 
greatly by the three new compacts. 
Admittedly, the Falcon-Corvair- 
Valiant trio has stolen some sales 
from the Rambler. Maybe Ameri- 
can Motors would have gone to 
greater heights had the Big Three 
continued to peddle only king-size 
cars. 

Or maybe the small car fever 
would have eventually run_ its 
course had the Big Three not come 
out with them. Who knows. But 
the record still looks good at 
American Motors. AMC sales in 
the first quarter were running 37 
per cent ahead of the first quarter 
last year, which was a record for 
AMC. 

In addition to clipping foreign 
car sales, the compacts have 
started another revolution, one 
which the industry has not seen 
for many years. In the words of 
Roy D. Chapin, Jr., American 
Motors executive vice president: 

“It has been one of the most sud- 
den and dramatic changes ever to 

Continued on page 75 
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MERIT MAKES THIS POWERFUL 
MUFFLER TOOL YOURS AT NO COST 


with the purchase 
of 5 popular 
Merit mufflers 








Heavy duty air-powered Muffler Kutter, made of highest quality steel. Equipped with three different 
Kutter blades—one for inside pipe cutting, one for outside cutting, and one for all-purpose cutting—plus 
extra retainer spring. A precision tool designed for muffler work and many other shop uses. 





Versatile air-powered Muffler Kutter — regular dealer price $68.00 —cuts 
away rusty, stubborn mufflers and pipes in seconds—helps you become 
a hi-speed muffler installation center ! 


The tool that ends “problem” 
muffler installations 


This new air-powered Muffler Kutter from Merit 
—guaranteed for one full year—makes all other 
tools obsolete. No more hacksaw, file, tin snips, or 
old-fashioned hand chisels. Here’s a tool that does 
everything. Hook it up to your air line and it goes 
right to work. Effective on any kind of muffler. 
Versatile, easy to use. No more hard work and 
skinned knuckles—muffler work becomes fast and 


profitable! You can install ’em all in 15 minutes! 


Here’s how you get the tool 


Ask your jobber for Merit Bonus Pack T-209, con- 
taining five popular, fast-moving Merit numbers. 
You buy them at list price and get the air-powered 
Muffler Kutter at once. It’s included in Bonus Pack 
T-209 at no extra cost! With this handy tool you 
can do five muffler jobs in a jiffy. 

Don’t wait—call your wholesaler right away and 


ask for Merit Bonus Pack T-209, containing the 
heavy duty air-powered Muffler Kutter. 


The big move is to 


MERIT 





MUFFLERS AND PIPES 
Dept. 15G, 619 Smith St., Toledo 1, Ohio 


because Merit makes sales happen 
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FREE DEMONSTRATION— 


Find out how you can spot 
quickly and simply—with 


See for yourself how simple and easy tt 2s 
to give better, faster service with a new electronic 
trouble-spotter—the Champion Plug-Scope! Mail this 





coupon today! A Champion factory representative will 





call on you—and here’s what will happen... 





1 You and your men will see how a Plug-Scope You'll find out how to spot reversed coil polarity 
*" can be hooked up by anyone in 30 seconds. * ata glance with the Plug-Scope! (Ten per cent of 
You'll see how a 3-minute test measures voltage cars have their coil connections reversed, which 
available and spots ignition system trouble. can increase voltage required to fire the spark 
You'll see how the Plug-Scope speeds up service, plugs by as much as 45%.) 


. eliminates unnecessary plug removal, and 
helps double check finished jobs. 





DEPENDABLE 
FLASH! 
To win the Indianapolis ‘‘500"’ at a new record 
speed of 138.787 mph, Jim Rathmann used CHAM PION 
Champion Spark Plugs—making 10 Champion é 
victories in the last 11 races. 
SPARK PLUGS 














CHAMPION SPARK PLUG COMPANY * TOLEDO 1, OHIO 


72 Chilton's MOTOR AGE @ July 1960 











AT YOUR PLACE OF BUSINESS! 


ignition system trouble 
a Champion Plug-Scope! 





3 You'll find out how to check spark plug condi- 4 
* tions quickly and simply without removing a ° 
single plug from the engine . . . how the Champion 
Plug-Scope exposes the hidden misfiring of worn, 
gas-wasting plugs .. . how you can spot a fouled 
plug at a glance! 





5 You'll find out that the Plug-Scope is as easy to read as 
* your cash register—and that it makes reading your cash 
register a lot more pleasurable! The Champion repre- 
sentative will show you how easily you will ‘“‘auto- 
matically” sell spark plugs and other auto parts and 
services with the Plug-Scope—while using it as a time- 
and labor-saving trouble-spotter! 
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You’ll see how the Plug-Scope also detects 
trouble in the secondary, like broken or loose 
wiring. You can measure available voltage with 
the Plug-Scope—a low output indicates trouble. 
(This trouble might be caused by burned or 
improperly spaced breaker points, or a weak coil 
or condenser.) The Champion representative 
will show you how much time and trouble can be 
saved by using the Plug-Scope to help spot 
various ignition problems that rob the engine of 
performance and economy. 


Mail this coupon today for a free Plug-Scope 
demonstration right at your place of business! 


SOSSSSSSSSSSSSSSSSSSSESSSSSSSSESSSSSSSHSSSSESESESD 
° ~ " ns -_—_<- ——_. —_—~ —— ~ 


MAIL TO: 
CHAMPION SPARK PLUG. COMPANY 
DEPT. 407, TOLEDO 1, OHIO 
I'd like to have a Champion Spark Plug Company 
factory representative call on me to demonstrate— 
free and without obligation—the Champion Plug- 
Scope. (Please print or use company stamp.) 


NAME 





ADDRESS 





ciTY 





SCHSSHESSSSESESSSSESEHSESSESSSCESESEESE 





SCHHOSSSSSSHEESSESESESSSEOSSESEEE 
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70.000 


IGNITION 
SCOPES 
MADE BY 
HEYER 
TO DATE™ 


prove our 


*This is far more than the total number of scopes made by all other manufacturers 
combined. Our superior product has gained acceptance by all car companies and 
approval (in many instances exclusive) by all oil companies having a tune-up program. 


Only HEYER has a scope for every purpose | Only HEYER offers these exclusive features 


8'4-in.: For use by car dealers and service 3 leads make all engine and ignition 
stations where tune-up is a major operation. checks for 100% diagnosis (usual 


7-in. Portable: For use 
by service engineers, 
fleets, marine and aircraft 
facilities. 


5-in. Portable: For use 
with low-cost meter-type 
units where tune-up is 
not a specialty. 


3-in. Unit: For use as a 
“‘iob finder’ where dealer 
has conventional meter 
equipment. 


3-in. Plug Scope: For 
spark plug and wire tests. 





number is 15 or more). 


Power-Chek makes compression 
check in 1 minute, saves up to 1% 
hours per job, eliminates kickbacks 
due to mechanical troubles that make 
the engine un-tunable. 


Widened and brightened firing 
voltage lines for easier viewing (pat- 
ented). 


Choice of 7 patterns—both primary 
and secondary—for more accurate 
evaluation. Simplified instructions 
provided. 


HEYER INDUSTRIES INCORPORATED -« Belleville 9, N. J. 
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Dealer Training 
and Service in 


HEYER 


Weare prepared totrain mechanics on 
a national basis through the following 
Dyna-Sales companies (addresses in- 
dicate store and warehouse locations): 


Belleville, N.J. 

500 Cortlandt St..PLymouth 1-2222 
Boston, Mass. 

7 Jersey St....ccccees COpley 7-3159 
Chicago (Oak Park), Ill. 

666 W. Madison St....EUclid 3-5950 
Cincinnati (Deer Park), Ohio 

3980 Superior Ave... TWeed 1-3748 
Cleveland, Ohio 

7413 Memphis Ave. 

SHadyside 9-1880 





Dallas, Tex. 

5523 Dyer St....... EMerson 8-8155 
Denver, Col. 

1217 California St.....TAbor 5-5066 
Detroit, Mich. 

15827-31 Plymouth Rd. 


BR 3-5144 
Houston, Tex. 
6821 Academy St...MAdison 3-1442 
Indianapolis, Ind. 
6060 E, Washington St. 
FLeetwood 9-9026 
Los Angeles, Calif. 
833 E. Sixth St.....MAdison 7-9377 
Milwaukee, Wis. 
3222 National Ave. 
: EVergreen 4-0787 
Minneapolis, Minn. 
5456 Nicollet Ave.....TAylor 4-0430 
New Orleans, La. 
7202 Washington Ave. 
HUnter 6-6394 
Philadelphia, Pa. 
831-33 N. Broad St...POplar 3-2973 
Pittsburgh, Pa. 
22 Diamond North..FAirfax 1-1234 
Rock Island, Ill. 
2823-8 1/2 Ave. Rock Island 8-6598 
San Francisco, Calif. 
183 Utah Ave.......... JUno 9-5363 
Seattle, Wash. 
3155 Elliott Ave.....ATwater 3-5345 
St. Louis (University City), Mo. 
7523 Olive St. Rd. PArkview 1-2562 


Dyna-Vision Representatives 
Atlanta, Ga....e0++.-.MElrose 4-4959 
Burlington, N.C........JUniper 4-7239 
Gadsden, Ala........... Liberty 6-0100 
Kingsport, Tenn......... Circle 6-2667 
Nashville, Tenn.........ALpine 5-3574 
Phoenix, Ariz.........Amherst 5-6786 
Richmond, Va....+.+.+..Milton 3-7708 
Tampa, Fla.sccceseeees Tampa 47-2494 


{ULUULILLULLLJLLLALOULALUANLLUALLSLLUSLL REL ULLAL 





ULAAQ0UG4U0L400CLUOUAGOOOUUALOOOLLAOU UA 
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HEYER INDUSTRIES INCORPORATED = 
Dept. MA-7 Belleville 9, N.J. 3 
Cl Sieemencen Clstee "86 
Name 3 
Address = 
City = 
Zone State. 





= 
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sweep the industry. In some cases, 
the compacts are ‘cannibalizing’ 
sales of standard cars of the same 
make, forcing realignment of pro- 
duction schedules and facilities. 
Some models have been abandoned. 
We can expect the influence of the 
compacts to be reflected in future 
industry offerings.” 

True, significant changes have 
moved swiftly during the past 
year; they may move even faster 
during the next year. One source 
estimates that the compacts have 
siphoned half of their sales from 
other U.S. makes; about 25 per cent 
of the sales have been drained 
from larger cars within the same 
family. 

The standard Ford passenger 
car appears to have suffered—and 
from none other than its small 
mate, the Falcon. The Falcon has 
been busily stealing sales from 
competitors. But at the same time 
it has continued to move into an 
area dominated by the big Ford 
for years. The result: sales of 
standard Fords in the first quarter 
declined by an astounding 100,000 
units under the same period last 


year! Catapulating sales of the 
Falcon (109,000 during the first 
quarter), however, helped push 


overall Ford sales slightly ahead 
of last year. For the first four 
months, Falcon was fourth in in- 
dustry output—topped only by the 
standard Ford, Chevrolet and 
Rambler. 

It’s been a 
Chevrolet. Standard Chevrolets 
have been holding up compara- 
tively well (running about 40,000 
units ahead of hast year). Corvair 
performance, on the other hand, 
has been a bit disappointing. 
Hampered early with strikes and 
minor mechanical troubles, the 
car so far has accounted for only 
14 per cent of Chevrolet’s total 
(Falcon has been taking 
about 30 per cent of Ford division 
sales). 


different story at 


sales 


But, says Chevy’s ener- 
getic general manager Ed Cole: 
“Corvair sales have represented 


new business, rather than feeding 
off our regular line.” 

The compacts have wrought 
other undreamed of transitions 
throughout the industry in the 


past year. Such as the demise of 
several medium priced offerings, 
among them the short-lived Edsel, 
which is fast becoming a collec- 
tor’s item. Look for more medium 
priced names to go by the way- 
side when the 1961 models bow in. 
Old names like the De Soto Fire- 
flyte will disappear from the 
scene; Dodge will drop one of its 
122-inch wheelbase series; Mer 
cury will discontinue the plush 
Park Lane series. General Motors 
also reportedly will do away with 
some of its mid-priced series. 
Many other makes will be trimmed 
in wheelbases and lengths. (Ed. 
Note. All American makes are reg- 
istered to appear in the National 
Automobile Show, Cobo Hall, De- 
troit beginning Oct. 15) 

Comments Ed Cole: 

“Cars will probably get shorter, 
maybe a little higher and much 
lighter through use of several 
light-weight metals. They will be 
easier to get into and out of—and 
will have more room for passenger 
comfort and trunk space. 

“The theme of the 1960’s will be 
functionalism with thrift. Styling 
will be simple and unadorned. 
Annual model changes will not in- 
volve massive and exotic changes, 
but will consist generally of re- 
finements to improve the products 
and give the customer greater dol- 
lar value.” 


More Compact Models Due 


The astounding success of the 
compacts has spurred General 
Motors to bring out more of the 
same next year. Up until a few 
months ago the general feeling has 
been “Let’s wait and see what 
happens.” Auto makers are now 
convinced the market is undergo- 
ing a definite transformation, and 
they’re moving ahead with bigger 
smal] car plans. Included in those 
plans are tiny four-passenger, V-4 
cars. 

These are still a year or two 
away, many believe. But they’re 
being readied, nonetheless, in the 
event of a possible sudden new in- 
vasion of “minicars” now trickling 
into the U.S.; cars selling at $1300 
to $1600, a price area abandoned 

Continued on page 100 
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low-up call is made three or four 
days after the motorist had come 
in for an estimate. This is to deter- 
mine if an appointment can be ar- 
ranged for the customer to bring 
his car in, It affords the shop a sec- 
ond opportunity to talk with a 
customer who needs body and/or 
paint work which helps to bring 
them in—especially if they were in 
doubt about returning. Constant 
follow-up, plus the fast service 


that mechanics give, helps this 
shop to enjoy a volume work turn- 
out which means added profits to 
all. Here is a sample follow up 
letter: 


DON’T WORRY ANY MORE, 


Mr. Customer, 

About the unfortunate damage 
done to your car in your recent 
accident ... 

You’ve already done your part 





SA Sports Coil 


Whatever the r.p.m. your cus- 
tomers get more pep from their 
engines with this powerful new 
Lucas SA Sports Coil. Here’s safe, 
sure, extra voltage for quicker 
starting. livelier acceleration and 
exceptional performance at every 
speed. 

Easily installed. Ideal for any 
coil ignition car. Choice of 6 or 
12 volt models. 

Write for details on the complete 
line of Lucas original equipment 
and replacement parts for British 
cars. Profitable! 


United States Factory Branches 


LUCAS ELECTRICAL SERVICES, INC. 


501-509 West 42nd Street, New York 36, New York 


New York 


* Chicago + Houston + 


Los Angeles 


San Francisco + Jacksonville + Seattie + Boston 


GENERATORS + STARTERS + DISTRIBUTORS + COILS + LAMPS 


REGULATORS + HORNS + BATTERIES 


+ WINDSHIELD WIPERS 
GIRLING BRAKES AND SHOCK ABSORBERS 





. . . You’ve come to Jack Blank 
Pontiac for an estimate of our 
GUARANTEED REPAIRS and, 
our skilled craftsmen are anxious 
to repair your car. We want to 
swiftly and surely restore your car 
to its pre-accident condition and 
appearance. 

You’re going to want to have 
these repairs finished as soon as 
possible; so we invite you to check 
our GMAC Budget Plan. 

If you are without insurance, 
and there are major repairs that 
should be done, may we suggest 
that you take advantage of our 
liberal financing facilities. 

CALL US TODAY AND AR- 
RANGE TO BRING IN YOUR 
CAR. We'll put it back in shape in 
its beautiful former condition in 
short order. You will once again 
experience that “pride of owner- 
ship” which is rightfully yours. 


Cordially, 


Body Shop Foreman 





Sales Prospecting . . 


Continued from page 49 


to send a “Paid in Advance’”’ bill to 
your prospect. This is how it works: 
A bill marked “Paid” for a minor 
service, such as a lubrication or 
brake adjustment has proved very 
effective in increasing new busi- 
ness. The garage -owner simply 
writes out the bill, and stamps it 
paid. Then it is mailed to customers 
and prospects. Of course, when the 
motorist brings in his car, he not 
only has an opportunity to sell 
additional products and_ services, 
but also the chance to make a steady 
customer. 

Don’t overlook the new car own- 
ers. They make good prospects for 
quality products and services. For 
a nominal price a mailing list can 
be obtained of new car owners in 
the community. This list can be used 
for direct mail and other new busi- 
ness contacts. 

After you have serviced your cus- 
tomer’s car check for additional 
things that may need servicing. A 
typed note attached to the steering 
wheel can be used to remind the cus- 
tomer of the additional service that 
is needed. This saves the mechanic 
time since he doesn’t have to ex- 

Continued on page 80 
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“Yellow Pages advertising helped us build 
our service business almost overnight!” 


says Clarence H. Wooten, President, Howard's Auto Service, Tucson, Arizona 


“This business was started in March 
of last year. The Tucson directory 
with our advertising in it came out 
in June. Starting from that time, it 
wasn’t long before the business we 
wanted most — automatic transmis- 
sion overhauling — shot up 200%. I 
would say three-fourths of that in- 
crease came from our display ad in 
the Yellow Pages. 


“Last summer the air-conditioning 
business was very good. Out of 80 
sales of new conditioners in the first 
few months after June, 60 came 
through the Yellow Pages. Our wheel 





alignment business also picked up 
rapidly in a short time. 

“We had to do a large volume of 
business and get it going in a hurry. 
The Yellow Pages helped us build it.” 
Are all car owners in your community 
aware of all the services you offer... 
your location...your telephone num- 
ber? Can they find you easily in the 
Yellow Pages when they need your 
services? Call the Yellow Pages man 
at your Bell telephone business office 
and consult him about an advertising 
program for your business. Without 
obligation, of course. 








Auto 
AWowarhae SERVICE 


C._=. 





SPECIALISTS ls 
AUTOMATIC TRANSMISSIONS 
° BRAKES + TUNE-UP -« OVERHAUL 
* GENERATORS + MUFFLERS + ALIGNING 

BANK FINANCING 





AUTO 
INST. @ SERVICED 


EA 7-5626| 


4596 E. BROADWAY 




















THIS DISPLAY AD (reduced), plus 
listings under such headings as Air 
Conditioning Equipment, Wheel & 
Azle Service, Frame Service, Motor 
Tune-Up, have helped build a vol- 
ume business in a hurry for Howard. 





Find Us Fast 
In The 
Yellow Pages 





Display this sales-building emblem wherever your prospects can see it. 
The Yellow Pages representative will gladly supply as many as you need. 
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powered model provides direct 
thrust, it is said, right in line 
with both bead-breakers. No 
cams, levers, or special adjust- 
ments are necessary. The wedge- 
wing bead-breakers break both 
beads at the same time. The 
operator simply flips the finger 
tip control through three posi- 
tions. Other features are, self- 





adjusting air-lock that locks 
smallest to largest wheels; bead- 
protecting mounting tool; 
safety-lift demount tool that rolls 
beads off with sure protection 
for air-sealing beads. Write: 
Lewis W. Selmeier, Big Four In- 
dustries, Inc., 811 Race St., Cin- 
cinnati 2, Ohio or phone PArk- 
way 1-5515. 





HU NTER Tune-in 


WHEEL BALANCER 
® 


Write Today! 


Please 





send complet 


e () Hunter D 


FAST! 
e EASY! 

@ ACCURATE! 
@ PROFITABLE! 


@ CUSTOMER- 
SATISFYING! 





aso my 


— 
eauauaee" A-7 


OMPANY 


2 infortiene-in. Wheel Balancer 
e 


Wheel Aligner 5 


* 1 
RING C y 6 

te HUNTER hemp: Road @ St. Louis 24, Mo. 4 

Hunter Avenue om n the H 


e (J Hunter 1 


ite-A-Li ne 
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New Spark Plug 
Designed for Chevrolet Corvair 


Champion Spark Plug Company : 
A new spark plug designed for 
the Chevrolet Corvair has been 
announced. Identified at UL- 
15Y, this spark plug has an aux- 
iliary gap that minimizes fouling 
tendencies due to carbon de- 





posits. Operation is further im- 
proved by the projected core 
nose design. This permits turbu- 
lent combustion gases to burn 
away deposits at low speed and 
keep plugs cooler at high speeds, 
company states. Sales Dept., 
Champion Spark Plug, 900 Up- 
ton Ave., Toledo 1, Ohio or phone 
JE 6-3711. 


Luggage Rack 


Adjustable lugyaye rack 
designed for 1960 Valiant 





MoPar Division, Chrysler Motors 
Corp.: Recently made available 
is a new adjustable luggage rack 
designed exclusively for the 1960 
Valiant Suburban. Five stainless 
steel mouldings can be attached 
to the roof panel. Formed rubber 
stripping between the roof panel 
and mouldings prevents damage 
to the paint. The front and rear 
chromeplated seamless. tubing 
rails can be adjusted toward the 
center to accommodate various 
sized luggage. Write: John T. 
Davis, Adv, Supervisor, MoPar 
Div., Chrysler Motors Corp., 
7000 E. Eleven Mile Rd., Center 
Line, Mich. or phone JE 9-3000. 

Continued on page 82 
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cials are out of the question. All 
business is promoted at regular 
prices. 

“I’d much rather attract people to 
my shop without resorting to price 
cutting or catering to a_ price 
psychology in any way,” he states. 
“Instead, I’d want people to be more 
conditioned to expecting quality 
work. I find that people don’t mind 
paying for quality service. We'd 
rather not condition them to look 
for so-called bargains. I feel that 
price cutting on servcies of this 
kind is actually misleading 
pretense, at best.” 


a false 


To our customers, 

Another service has been added 
for our customers and friends. 
Since the American Motorists are 
increasing their demands for all 
weather car comfort, more espe- 
cially the traveling salesman and 
the tourist, we are happy to an- 
nounce that our company has ex- 
panded its Automotive Air Condi- 
tioning facilities. 





Special tools and equipment, 
necessary to render prompt and de- 
pendable installations and mainte- 
nance have been added to our serv- 
ice department. 

Recently, we were appointed to 
represent ARA Manufacturing Co. 
as a sales and service center for 
ARA Auto Air Conditioners. We 
have added components and small 
parts to our inventory of stock, so 
that we can give you faster service 
on any of your air conditioning 
problems. 

Continued on page 88 





KD Tool tricks! 


NEW MASTER BRAKE TOOLS. An assortment of 10 
tools in two plastic kits provides about every tool 
needed to service brakes: Bendix, Lockheed and 
total contact. ” 





290 Master Brake Tools 
Consists of Nos. 288, 
289 Kits (see below). 


Individual Kit $15.95 Eastern Resale, 


Complimentary packs of cigarettes 
are given out to Reagin's regular 
customers at Christmas. This pro- 
motes goodwill. 


One of Reagin’s business philos- 
ophies states that no product is any 
better than the services available 
for that product. 

“A man might need a small item 

-perhaps only a door handle—and 
if this item isn’t available when he 
needs it,” Reagin says, “the cus- 
tomer could easily become irritated 
and probably won’t forget the an- 
noyance! On the other hand, if it is 
readily available and even a little 
high in price, the customer is likely 
not to mind the price, as long as he 
has the assurance of immediate 
service. Convenience is the key! In 
our own experience, although cus- 
tomers have had to pay more, as 
long as they received quality work 
and were assured convenience, they 
later dismissed price from their 
minds and became satisfied.” 

Here is a sample of H. F. Reagin’s 
direct mail letter which he sends to 
his customers: 
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$7.90. 
| Eastern Resale, 


Very popular kit containing the fol- 
lowing tools: 270 Brake Shoe Spring 
Tool, 280 Brake Shoe Spring Tool, 285 
Shoe Retaining Spring Tool, 286 High 
Offset Brake Wrench (%, “o”’), 287 
Brake Adjusting Tool. 





-/} f/m replaces 
} Return Springs 


Individual Kit 
$8.20. 
Eastern Resale, 
higher West. (/ 


New tools for late model brake sys- 
tems. Supplements No. 288 Kit. Con- 
tains: 291 Ya"—%" Packard, Nash, 
Studebaker Wrench, 292 Hand Brake 
Adjusting Tool, 293 ‘C"" Washer Pliers, 
294 Brake Piston Puller, 295 Adjusting 
Tool for Corvair, Ford Line. 





WRITE FOR FREE CATALOG 


K-D MFG.CO. LANCASTER, PA 


Y= yf 
%” hex bleeds, 
Ae" -12 point 
adjusts. 


“'Y Ne. 287 for all 


Zn a 
Removes, installs 
Retaining Spring. 

SS 


“C"" Washer Pliers 
for Lockheed 


No. 294 
brake piston puller, 
Lockheed 





star wheel 
adjusting except 
Corvair. 
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plain the trouble to the motorist. 
This indirect sales approach is gen- 
erally very successful and the 
motorist has a writen reminder of 
the need for the repair work. 

Put lube stickers to work by 
using double stickers after servic- 
ing a customer’s car. Put one on the 
door as usual. Then put another on 
the firewall under the hood. This 
way, oil and lube needs can be 
checked without making the cus- 
tomer open the door. 


Give-aways are another way to 
bring in new customers. Have car 
polishing cloth printed with the 
name of your garage or service sta- 
tion and then distribute them to car 
owners in the neighborhood. The 
results will be amazing. 

Radio and T.V. spots can be used 
to spark sales. Most radio stations 
will contract for the 10-second spot 
announcement which, in some lo- 
calities, may be as low as 50 cents 
per announcement. This is an ex- 





One full-year guarantee backs the accuracy and 
built-in quality features of this first practical 
portable tune-up center. It is complete in every 
respect, and even the instruments are port- 
able—no need to look over your shoulder when 
making adjustments! This Herbrand center is 
entirely seif-sufficient—has no batteries, charg- 
ers or permanent hookups—and you are, too, 
because absolutely no special schooling is 
needed to make you an expert. This center 
includes Herbrand’s new HT-800 “controlled 
output” Timing Light, Coil-Condenser Tester, 


Generator-Regulator Tester, Combination Dwell-Tach, Compression Gauge and Adaptors, Remote Starter 
Switch, plus a Vacuum and Fuel Pump Gauge. Its professional cabinet even has three drawers for ignition 
parts, starters and generators. See it—make your own test. Ask your jobber. 


| \edand /quipment 


HERBRAND DIVISION + THE BINGHAM-HERBRAND CORPORATION - FREMONT, OHIO 
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cellent and inexpensive way to ad- 
vertise your special services, such as 
10-minute oil changes, pickup and 
delivery service. Also when you are 
sponsoring a special promotion, 
grand opening, anniversary or a 
contest. 


You will be surprised how con- 
tests build business. Any number of 
contests can be used to promote 
business in general or to boost sales 
of TBA items. You can sponsor a 
different type of contest each 
month. For instance, each customer 
who spends more than $2.00 during 
the contest period is allowed to par- 
ticipate. The prize can be a portable 
radio, electric shaver or some simi- 
lar inexpensive gift. Try promoting 
one and see if it doesn’t boost sales 
and services for you. 


If you want to try something that 
has been very highly successful as 
a business booster, start a “Gift of 
the Month Club.” A number of serv- 
ice stations and repair shops in 
various parts of the country have 
discovered its worth. The gifts, hav- 
ing a retail list price from $1.00 to 
$3.00 are given to customers who 
spend a certain amount each month. 
The gifts are worthwhile items 
which appeal to both men and 
women. 


Another promotion to get cus- 
tomers into your establishment is 
the good old tried and true “Rum- 
mage” sale. There’s nothing like a 
bargain to bring in customers. Old 
stock should be cleaned out occas- 
ionally. The best way to do this is to 
have an “odd lots” sale at special 
low prices. You may lose some 
money on the merchandise, but 
you’ll make a lot of new friends and 
customers. 


Here’s another unique promotion 
that works every time. Mail to a 
select list of prospects in your com- 
munity one cuff link plus an invita- 
tion to have their cars serviced at 
your garage. Be sure to mention 
that when they visit your garage, 
they’ll receive the second cuff link 
absolutely free. It’s a remarkably 
effective promotion. If you prefer 
plastic rain boots, pen set, gloves 
and similar two-part items, substi- 
tute them for the cuff links. 


As you can see, the use of promo- 
tions, advertising, direct mail and 
giveaways can build your place of 
business from a small time opera- 
tion into a big business. 
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THOMPSON PRODUCTS 
VACUUM TESTED WATER PUMPS 
never need greasing 


Only a precision built, vacuum tested water pump can be greased 
for life. And that’s the story of Thompson factory duplicate pumps. 
Skilled hands machine and hone each Thompson pump part for 
precision fit. Critical engineers torture test each model for the equiv- 
alent of the car’s operating life. Each and every pump is vacuum 
tested against the most minute seal or assembly defect. And as a final 
assurance of long, trouble-free life, Thompson water pumps are greased 
for life. 

To get the water pump you need, to be sure of reliable service and 
a satisfied customer—specify Thompson. There's a factory duplicate 


for virtually any car in use today —regardless of make, model or year. 


Sold thru the world’s finest jobbers 


me 


ucts Replacement Division 
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New Products eoeeeeeeeee Continued from page 78 


Fuel Line Kit 


Includes two sizes of 
fuel line hose 


Imperial Brass Mfg. Co.: A new 
kit for making up flexible gas 
lines on late model cars has been 
announced. The kit is designated 
No. 200-MU and is furnished in a 
convenient metal cabinet. It in- 


and spring wire hose clamps. 
Cabinet is fully labelled for con- 
venience in application and re- 
ordering. To make up replace- 
ment line, hose is pushed over 
hose barb, and retained by 
spring. Write: E. F. Todd, Mgr., 
Marketing Service, Imperial 
Brass Mfg. Co., 6300 West How- 
ard St., Chicago 48, Ill., or phone 


cludes two sizes of hose barbs SPring 4-1700. 









Why Send 
Eee RADIATOR 


ener 


Add an extra $8,000, $12,000, $15,000 a Year SERVICING RADIATORS! 


Now, the world’s largest radiator servicing equipment manufacturer offers 
the complete package: Equipment, merchandising, “Pays-for-Itself” pay- 
ment plan, complete factory school (free training for you or your man), 

And Radiator Servicing produces top profits, quickly! 

“$900 Monthly Average’, first 4 months—M. J. Wilson Co., Shelbyville, III. 

‘$13,500 First Year’, —Automotive Service Co., New Castle, Ind. 

‘$800 Monthly Average’’, first 7 months—Walterboro Auto Parts, Waterboro, S. C. 
FREE! Mail coupon today for Inland’s New “Blueprint for Profits”, a 32- 
page booklet showing various shop combinations. Tells exactly what you'll 
need to set up a complete radiator servicing dept. Gives prices, outlines 
“Pays-for-Itself” plan, describes experiences of others. 

INLAND MFG. CO., Dept. MA-7, 1108 Jackson St., Omaha 2, Nebr. 
pee ne ae Mail Coupon Now! el 





§ INLAND MFG. CO., Dept. MA-7, 1108 Jackson St., Omaha 2, Nebr. { 
E Please send new free book, ‘Blueprint For Profits.” : 
e FIRM { 
(PLEASE PRINT) 
a ADDRESS ae t 
: cITY acienaiia ZONE STATE alameda t 
4 Lene eS eee | 
i If deoler, make of cor sold __ , a 
Are you now operating a radiator dept.? [] Yes [] No 
Dee 


a 
Le) 








Dise Grinding 
Dise grinding becomes a 
full-view operation 
Behr-Manning Co.: Dise grind- 
ing, according to the company 
can now be performed with the 





work-point in full view of the 
operator as he grinds. A special 
fiber-backed abrasive disc with 
two parallel straight sides has 
been developed. The resultant 
product is a rectangular section 
with a radius at each end. As 
such a “disc” rotates, a full inch 
at its outer edge, the area where 
all dise grinding is done, becomes 
transparent. The new “Vizi- 
Dises” are available in 7-in. and 
9-in. sizes. Write: Carl Porter, 
Behr-Manning Co., a Division of 
Norton Company, Troy, N.Y. 


New Brake Fluid 
Company adds super heavy duty 
brake fluid to line 


Raybestos Division of Raybes- 
tos-Manhattan, Inc.: A new 
Super Heavy Duty Brake Fluid 
that meets or exceeds SAE 
Heavy Duty Specifications 70R3 
and 70R1 and conforms to 
Federal Specification VV-H-910 
is now being offered. This brake 
fluid was specifically formulated 
to withstand the high tempera- 
tures encountered in late model 
passenger car as well as truck 
and bus brake systems. It is also 
recommended for older cars 
whose owners want the extra 
safety factor of a brake fluid 
that will not boil out even under 
the most grueling conditions, 
company states. Raybestos Super 
Heavy Duty Brake Fluid will 
complement the company’s line 
of Formula 48 Heavy Duty 
Brake Fluid which meets or ex- 

Continued on page 86 
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DELCO PUTS STEAM 


The Come-hither.. . 
Bring them in with the 
Delco Coin Caddy, a handy . 
little gadget that clips to ws The Clincher. . . 
the sun visor of your cus- " A Casco Sprinkle 
tomer’s car, carries small . ie Spray Steam Iron, 
change for parking me- brand-new on the 
ters and phones. Acolor- a ; market. Every cus- 
ful pair of signs (one es seas a 
weatherproof) invites a eico Battery from 
prospects in to get a “PgR you ne np this 
free battery check He wonderful new iron 
and FREEcoin caddy! | Passa | for only $11.95! 


The Clean-up . 
You never saw an easier, more effective promotion. All you 
do is give your customer a coupon. He fills it out, mails it to 
Casco with his $11.95, and they ship the iron direct to him, 
postpaid. The only iron you handle is the one on display, 
and you keep it or se// it after the promotion is over! This 
money-making deal is part of Delco’s big Double Check pro- 
motion. Check the details with your Delco supplier today. 


jc _— —_——w _—. —_—_— = 


DELCO 


2 Se Oa s Fe Sees 


1S ae hed he et 


pete built by 
elco -Remy , 
distributed nation- 
ally through 
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NEW LITERATURE DESCRIPTIONS 


Equipment Catalog 


Wheel alignment equipment for 
service on cars and trucks 
described 


Weaver Mfg. Co.: A wide range 
of wheel-alignment equipment 
for garage and service-station 
use is described and illustrated in 
a 20-page catalog. Featured are 
“Twin Post Lift” wheel align- 


ment outfits, for wheel align- 
ment service on passenger cars 
and light trucks and mechanical 
services on both cars and trucks. 
In addition, the catalog covers 
“Rack Type” wheel alignment 
equipment with adjustable 
treads, as well as ‘“‘on-the-floor” 
outfits. Write: Weaver Mfg. Co., 
2177-79 S. 9th St., Springfield, 
Til, 









L&S BEARINGS 


P.O. BOX 995 


L & S BEARING CO. 


84 


cuaranteeD HIT 


EVERY TIME ! 


You are assured of a grand slam 
home run when you replace with 
L & S Bearings... the BETTER 
SELLING line. L & S makes a 
bearing for every automotive 
application .. . old models, new 
models, imported cars, too! Don’t 
settle for less than the best... 
L & S, the PROFIT line .. . the 
QUALITY line! 








OKLAHOMA CITY, OKLAHOMA 








Floodlighting Catalog 
Describes outdoor floodlights 


Stonco Electric Products Co.: A 
new catalog just issued describes 
company’s line of cast aluminum 
floodlights. Included are _ illus- 
trations, specifications and di- 
mensional drawings on outdoor 
bullets, medium and mogul base 
floodlights, high-intensity power- 
beams, emergency portables, 
wiring troughs, splice boxes and 
outdoor fittings, as well as cast 
aluminum pendant, ceiling and 
wall fixtures for vaportight serv- 
ice. Write: Stonco Electric Prod- 
ucts Co., 333 Monroe Ave., Kenil- 
worth, N.J., or phone BRidge 
6-9000. 


Coler Wall Chart 
Identifies colors on 1960 autos 


Ditzler Color Division of Pitts- 
burgh Plate Glass Co.: A large 
wall chart listing body colors for 
the 1960 cars has been made 
available. This chart shows the 
location of paint code tags, lists 
car manufacturers paint code 
numbers, color names and com- 
pany codes to assist the painter 
in making quick and easy color 
identification for the jobs on 
hand. Write: Neil W. Vogt, Sales 
Promotion Mgr., Ditzler Color 
Div., Pittsburgh Plate Glass Co., 
8000 W. Chicago Ave., Detroit 
4, Mich., or phone WE 3-7903. 


Chain Hoist Booklet 


Contains table and recommended 
minimum standards for chain 
hoists 


Hoist Manufacturers Associa- 
tion, Inc.: “HMA-200 Standard 
Specifications for Hand Chain 
Hoists”’ is the title of a new eight 
page booklet. It contains tables 
and recommended minimum 
standards on differential, worm- 
geared and spur-geared (or 
equivalent) types of hand chain 
hoists; hook or lug suspension 
and plain or geared trolley. 
Write: Hoist Mfg. Assn., Inc., 
Association Offices, One Thomas 
Circle, Washington 5, D.C. 
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John BEAN VISUALETTE 


uses equipment and space you now have, 
puts you in the profitable aligning business 
ona minimum investment 








You'll be “in the black” fast when you add 

John Bean’s VISUALETTE Wheel Aligner to your 
shop or station. Your initial investment is low for 
this dependable, portable aligning equipment with 
famous “‘beam-of-light”’ accuracy. Any operator can do 
an expert job of aligning with only a short training 
period. You’ll be able to convince customers of 

the need for correction, too, by showing them direct 
caster, camber and K.P.I. readings on Visualette’s 
gauges and toe-in readings projected on the targets. 
Magnetic gauges attach easily to wheel hubs — 
including compacts, sports and imports. Get a 
money-making Visualette Aligner on the job for you 





soon... call your John Bean automotive jobber 
or write direct to the factory. ALIGNER RACK CONVERSION — Set of four 
stands easily converts any drive-on grease 
rack to highly effective aligner rack. Adjust- 
Write for FREE VISUALETTE CATALOG L-1632. able bolts for simple leveling. 





DIVISION OF 
tne 


FOOD MACHINERY AND CHEMICAL CORPORATION gf 
LANSING, MICHIGAN ® 
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New Products eeeeveveseeee@ Continued from page 82 


ceeds SAE Heavy Duty Specifi- 
cation 70R1 and conforms to 
Federal! Specification VV-H-910. 
Both fluids are available in 12- 
ounce, quart and gallon cans as 
well as 5-gallon, 30-gallon and 
54-gallon drums. Write: Robert 
C. Calderone, Adv. Mgr., Ray- 
bestos Div. of Raybestos-Man- 
hattan, Inc., P.O. Box 1021, 
Bridgeport 2, Conn. or phone, 
ED 7-3341. 


Upholstery Cleaner 


Restores fresh, new look to 
upholstery 


E. I. Du Pont de Nemours & Co.: 
A new aerosol Jet Clene uphol- 
stery cleaner is introduced. It is 
for use on vinyl, leather, pile 
fabric, and plastic upholstery. 
Whisked on and off with a 
sponge, damp cloth or brush, it 












"The most profitable 
2 square feet 
in my shop... 
Thanks to my 


Van Norman 
301 Re-Tru 
Brake Drum 
Lathe." 


—says a Hartford 
brake specialist 











The Van Norman 301 Re-Tru brake 
drum lathe requires less than 2 square 

feet of floor space. Performance-wise it 

features automatic feed, automatic shut off, waist 
level mounting, and handy controls for positioning 
the tool bar into the drum. And the tool bar swings 
out of the way for maximum clearance. 

Exclusive Van Norman built-in drum microm- 
eter standard equipment—no extra cost. You 
always know immediately the diameter of the 
drum before and after precision machining. 

The sturdy Van Norman 301... designed to 
increase your profits . . . is a product of a company 
which has been a precision builder of automatic 
service machines since 1888. Get detailed infor- 
mation on the 301 Re-Tru today. 

Remember, it pays to Van Normanize. 


VAN NORMAN 


Springtield 7, Massachusetts 
A DIVISION OF VAN NORMAN INDUSTRIES. INC. 
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removes grime and stains with a 
minimum of effort. One can con- 
tains sufficient foam to clean 120 
square feet of viny] upholstery or 
the equivalent of fully uphol- 
stered front and back seats of 
three cars, company states. 
Write: Allan Perry, Room D- 
8167, E. I. Du Pont de Nemours 
& Co., 1007 Market Street, Wil- 
mington 98, Del., or phone PR 
4-2000. 


Oil Seal Installation Tool 


Speeds oil seal fit in passenger 
car rear axle housing 


Chicago Rawhide Manufacturing 
Co.: Introducing universal in- 
stallation tool that speeds and 
simplifies oil seal fit in all pas- 
senger car axle housings. A slid- 
ing sleeve with centering cone 
positions the seal, it was stated. 
A few mallet-taps at the end of 
the tool seats seal snugly, with- 
out damage. This same tool, with 
sliding sleeve removed, also is 
used for inserting oil seals in 
front wheels. Also supplied are 
rawhide mallet and adaptors for 
all oil seal sizes. Write: Chicago 
Rawhide Manufacturing Co., 
1301 Elston Ave., Chicago 22, Ill. 


Self-Locking Clamp 


Will withstand vibrations and 
shock 


Belden Mfg. Co.: A new way of 
mounting and clamping wires or 
cables is announced. Straplock 
is a_ self-locking clamp. The 
double-ended, fluted studs anchor 
into the cabinet, panel, or sheet 
metal surface on one end and 
provide a lock for the clamp it- 
self at the other end. These one- 
piece, self-locking clamps require 
only a mounting hole for installa- 
tion. The result is a single-piece 
cable mount and clamp of which 
will withstand extreme condi- 
tions of vibration and _ shock, 
company states. Straplock is fab- 
ricated from nylon. Write: Bel- 
den Mfg. Co., 415 S. Kilpatrick 


| St., Chicago 80, Ill. 
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IS CONTRACT SUPPLIER 
62 ORIGINAL EQUIPMEN 


62 outstanding manufacturers of passenger cars, t 
and construction equipment, power boats, private aircraft, gasi 
diesel engines specify WIX Products for Original eodisiaiaie 


$0...what does this mean to VOU? 


It means WIX gives you top quality 
products approved by the industry’s 
finest engineers ... better Oil and Air 
Filter Cartridges for every car and 
truck you service. This includes 
Foreign Cars. Manufacturers and 
motorists alike select WIX on perform- 
ance and dependable quality. You'll 
find this premium quality is easier to 
sell— especially with the tools WIX 
gives you to help you sell it. 








A Scientific Selling Sys- 
tem, exclusive with WIX 


that takes all the “Hide- : 

and-go-seek”’ out of Oil ( 

Filter Selling. It's NOT an =A 
\ 


assortment! WIX-0- 
MATIC Guarantees 
Sales — gives you ~ 
automatic Stock 

Control — affords 
instant Cartridge 
Identification — 
eliminates losses 
from Obsolescence \ 
—provides Maximum Cov- | 21313191 a = 
erage with Minimum In- =e . 
ventory—curbs hidden 
losses. WIX-0-MATIC Cab- 
inets and Wall Racks for 


















Ask your jobber about WIX or 


Air and Oil Filter Car- | paar peice = 
" Jj . : ' foo, can sell more and make 
tridges. Ask your jobber \ : ‘ FILTERS et 

how you can get WIX-0- more with WIX. 

MATIC FREE! 





WIX CORPORATION 
GASTONIA, N.C. 


tn Canada: Wix Corporation Ltd., Toronto 
in New Zealand: Wix Corporation New Zealand Ltd., Auckland 
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Reagin’s Shop Volume e « « e Continued from page 79 


Our mechanics are thoroughly 
trained to give you courteous serv- 
ice on all popular makes of Auto 
Air Conditioners. We invite you to 
call on us for free quotations on 
new installations or service. 


Sincerely, 

H. F. “Red” Reagin 
Reagin’s Auto Service 
559 Flat Shoals Ave., S.E. 
Atlanta 16, Ga. 


Other facets of his business phi- 
losophy recognize technical prepa- 
ration for this kind of work (“any 
type of technical education is highly 
important in this field. And let’s get 
young people interested early in this 
type of business”); location, type 
and size of your building (‘“em- 
phasis should be on having an at- 
tractive building with street front- 
age instead of an alley shop’) ; and 
modern equipment a as basic ingred- 











New from Gabriel \ the thermostat 
profit-package your customers asked for! 





7 (maa “g 
“ on the wall — 
are 








16-STAT ASSOR 


NEW GABRIE! 


TMENT 


~ 

! 
itonthe ‘7 
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r— 
! 
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iad counter / 
‘N a 
‘ 4 
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FITS 90 


@ Unique poppet valve guarantees tight seal, instant response. 
@ Every stat factory-tested for top performance, trouble-free service. 


Here’s the thermostat assortment jobber customers want — in the package 
they want — as proved by Gabriel’s own survey! The ne two-way 
carton lets your customers display Gabriel stats where they'll sell best 


fit best — either wall or counter. 
Gabriel’s 


16-stat assortment contains only three different mode 
90% of all cars. Not a slow mover in the lot! The eye-catching di 


yet fits 
y saves 


space and inventory — puts the right nye always in buying 
Choose 


from two 16-unit assortments, 


to your area — ‘all high- 


temperature assortment #T35H or aed assortment Pigg of 9 tem- 
perature and 7 standard. Order rs; — remember, peak stat ness 


comes the first 60 days of cold weather. 


Sen! ine Caiesbil Sulilil Mb SUG, Wa heen Wi Whmlalla Mdenans Corp, Wdidhiin Wiens 








“Elaine wants to know what 
kind of mileage we are 
getting.” 











ients for a successful garage oper- 
ation. 

Regarding modern equipment, 
“Red” Reagin has this to say: “I 
feel that a piece of equipment is 
only as good as the operator using 
it. If he has the experience and 
knowledge of his craft, he can use 
the equipment to profitable advan- 
tage in his business.” 

An immediate past president of 
the Independent Garage Owners of 
America, and past head of the 
Georgia association, H. F. Reagin 
believes, “‘Any man who has estab- 
lished himself in this business, and 
whom the industry has furnished 
a livelihood, should make some ef- 
forts to contribute to his industry 
and build it.” 





The pretty model above is pouring 
Metalflake over the tailfin of a 1960 
Chrysler. Metalflake is a paint made 
by Dobeckman Co. The material is 
sprayed on the car and then covered 
by a heavy coat of lacquer. 
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MONMOUTH 
SERVICE... 


IN ACTION 


“Here’s the kind of help we like... 


... practical, technical information that helps us do a better job. For example, 


states Floyd R. Hagen, Owner 


6 tee . ’ . Hagen Service Center 
Monmouth’s Engine Bearing Reference Manual shows why bearings fail and Gainesville, Georgia 


gives timely tips on how to do a better bearing job. Since 1935, I’ve looked 
to Monmouth for the best in engine bearings.”’ 


If you want quality and quick service plus the latest engine bearing 
bulletins, manuals and technical data, call your nearby NAPA jobber. 


He has a complete line of Monmouth bearings backed by Monmouth service. 


Low premium “‘customer insurance”’ is yours when you install... 


MONMOUTH Engine Bearings 


CLEVITE SERVICE: Cleveland Graphite Bronze ¢ Division of Clevite Corporation @ Cleveland 3, Ohio 
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“| GO FOR ACTION-PACKED RACES... 

B&D Belt Sander. That baby plain out 
seen. And | know what I’m talking about. Mine 
Never had a day’s trouble with it either.” 


TOP CHOICE OF TOP MECHANICS... 
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CHICK HIRASHIMA, winning mechanic, 
1960 Indianapolis Speedway races 


and action-packed tools, too. Like the | 
sands any other sanding tool I've ever 
gives me a silk-smooth finish every time. 


What Chiek Hirashima says of the B&D Belt Sander holds 
for our other tools, too: They’re engineered to do a good job and 


stand up. And as a maker of quality electric tools for the past 
50 years, we know what we’re talking about, too. That’s how 


B&D keeps the lead in the automotive field. =<" (CI) 
U 


Black es Decker: 


Towson 4, Maryland 
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MOTORGRAFT... 


an all-new line of quality 
replacement parts 
Ea now at your jobbers 


see alate 


ie 
c pas 2 
«iil 


are ——— 
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BE SURE OF QUALITY THAT PROVIDES CUSTOMER 
SATISFACTION... INSTALL MOTORGRAFT PARTS 





Now you can install quality MOTORCRAFT replacement parts . . . help 
increase high-profit repair business by building customer good will. MOTOR- 
CRAFT parts—specially introduced for service stations and independent 
garages—are obtainable only from your jobber, who supplies so many of 
your other needs. With MOTORCRAFT parts, you also receive the most 
complete Quick Reference catalogs available. Call your jobber today. 
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TAILOR YOUR TRUCKS 


1106991 EXTRA-OUTPUT D.C. GENERATOR— 12 volts 
e 55 amperes @ 12 amperes at idle—For cross-country 
trucks, school buses and other vehicles with extra electrical 
equipment. 


AMPERES OUTPUT 


3000 4000 5000 6000 7000 8000 
GENERATOR SPEED, RPM 


1117070 SELF-RECTIFYING A.C. GENERATOR—12 
volts e 60 amperes @ 27 amperes at idle—For high-duty 
vehicles with heavy electrical loads . . . operating at all 
speed ranges. Ideal for excessive low-speed operation and 
curb-idling. 
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3000 4000 $000 6000 7000 8000 


GENSRATOR SPEED, RPM 


1106985 EXTRA-OUTPUT D.C. GENERATOR—12 volts 
e 50 amperes @ 14 amperes at idle—Short frame generator 
for difficult mounting applications. For vehicles in city and 
suburban use. Not for cross-country operation. 


AMPERES OUTPUT 


2000 3000 4000 5@00 6000 
GENERATOR SPEED, RPM 
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TO JOB CONDITIONS 


1106986 EXTRA-OUTPUT D.C. GENERATOR —12 volts 
e 50 amperes @ 20 amperes at idle—For metropolitan trucks 
and school buses, with extra electrical equipment .. . 
operating at low speeds and with engine idling most of 
the time. 


AMPERES CUTPUT 


1000 2000 3000 4000 5000 6000 700@ 8000 
GENERATOR SPEED, RPM 


1117115 SELF-RECTIFYING A.C. GENEKATOR—12 
volts © 105 amperes e 10 amperes at idle—For high-duty 
vehicles with extra-heavy electrical loads . . . operating at 
all speeds. A.C. voltage available for 110 V conversion. 
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1000 2000 3000 4000 3000 6060 


GENERATOR SPEED, RPM 


Delco-Remy offers a complete line of D.C. and 
A.C.*D.C. generators that are right for the job. 


Demands on the electrical systems of trucks vary with 
their use. For best performance, whether the vehicles 
be new or already in service, the electrical equipment 
should be job-matched to meet those demands. 


Do your trucks have extra electrical equipment? Operate 
cross-country, around.town or off the road? Do they 
travel at sustained highway speeds, or with plenty of 
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stop and go? Whatever their assignment, there are 
Delco-Remy extra-output generators and regulators 
job-matched to meet the electric power needs exactly. 


Delco -Remy ELECTRICAL SYSTEMS 


' FROM THE HIGHWAY TO THE STARS 
GM DIVISION OF GENERAL MOTORS ¢ ANDERSON, INDIANA 
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California. ....... A 
Colorado 
Connecticut 
Delaware 
District of 
Columbia 
Florida 


Georgia 


— 


Hawaii 











NeccuSeiseez 8s 


Kentucky 


Louisiana......... 


Maryland 
Massachusetts. .. . 
Michigan 
Minnesota 
Mississippi 
Missouri 


Montana 


New Hampshire... < 
New Jersey....... 


New Mexico 


841 
54 i 
226 
14 
62 
16 
89 
6 
58 
17 
76 
8 
22 
20 
93 
69 
261 
120 
613 
29 
130 
5 
30 
44 
147 
4 
24 
9 
40 
8 
55 
9 
29 
97 | 
448 
6 
18 
209 
23 


4 
North Carolina. ... Hy 
North Dakota 


924 | 
87 
3 
18 
93 


Oklahoma 

Oregon 

Pennsylvania 

Rhode Island. . ...) Apr. 
South Carolina. , 
South Dakota 


Tennessee 


Vermont. ........ 
Virginia 
Washington 


5006 | 
West Virginia pr. 1 1351 
4 268 4043 | 
pr. | 5 3988 
4 Mos. 022 «12401 | 
Wyoming....... -/Apr. | 73 20 401 | 
\4 ios. } 232 122 1222 
April, 1960 25330 14019 168787 | 7405 15148 ~ 2685 36579 | “135369 | 1408 1 | 45653 | 42149 | 42182, | 10664 
April, 1959| 24717 14014 | 435977 | 6185 _ 8 | 14107 | 134848 | 1676 2803 14548 | 36737 40200 | 39103 | 34046 12843 | 
£2 | | EEE ——SS oe aa ee — ! —e— EEE — = = —EE 
.-4 Months, 1960) 87605 51647 | 554608 26589 20340 | “10284 | 115779 476289 “8787 ~ 9554 | 54404 | 116234 149272 | 132748 | “134282 | "38360 185498 2168250 
..4 Months, 1959) 89952 50905 | 469718 19010 _ 14219 | 42157 | aora7s | 5920 | 10497 | 49706 124664 | 113728 | 124334 | 104491 | 43777 | 197868 | 1918419 


Wisconsin 





* Compiled from official state records. Data property of R. L. Polk & Co. May not be copied, sold or reprinted without Polk permission. 
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Baw? | 














HEY, JOE! PUROLATOR'S RUNNING 
ANOTHER. BIG GIVEAWAY... 
OVER 2400 PRIZES! 


7 My GAS 
\y ) 





WoW! $142,000 WORTH OF MERCHANDISE. 


YES—AND NOTHING TO BUY ) 
OR SELL—IT'S EASY! LET'S 


WIN SOMETHING ! 











¢ ALL WE GOTTA DO IS PUTA 2 
PUROLATOR “SEAL OF PROTECTION” 


STICKER ON EACH CAR THAT 
yAe IN... 


N 
\w 














D Bol\NO FILL OUT THE PUROLATOR 
PRIZARAMA ENTRY THAT PEELS OFF 
THE BACK OF EACH STICKER.” 


GET RULES AND 
DETAILS FROM YOUR. 
PUROLATOR SUPPLIER 








ie 


AND ONLY US GUYS WHO WORK 
IN SERVICE STATIONS, GARAGES 
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A Complete line of Original Equipment 


CHASSIS PARTS 


For the Automotive Service Trades 


Permite Preferred chassis parts sell easier, The Permite name means customer satisfaction. 
faster and more profitably because they are Suspension parts give outstanding service. 
original equipment parts, not imitations. King bolt sets have strength and toughness 
Parts machined and finished within the close for strenuous use. Spring shackles smooth 
tolerances specified by manufacturers invari- out the road and eliminate noise. Tie-rod 
ably fit perfectly and restore vehicles to “‘good- ends insure easier steering and positive con- 
as-new’’ performance. trol, with the safety of dual bearings. 


° 
° 
° 
° 
° 


t 


CALL YOUR JOBBER FOR: Front End Suspension Parts + Steering Knuckle Supports + Control 
Arms « Coil Springs + Ball Joints + Tie-Rod Ends and Repair Kits + Spring Bolts + Spring Bolt Bushings «+ 
Spring Attaching Assemblies + Spring Shackles + Stabilizer Links + Drag Link Assemblies + King Bolt Sets 


The Most Complete Line of Engine and Chassis Parts Available 

.. . Bearings, Pistons, Cylinder Sleeve Assemblies, Valves, 

Water Pumps, King Bolt Sets, Tie Rod Ends, Drag Link Assemblies, 
Spring Bolts and Shackles, Stabilizer Links, Ball Joints, 

Front End Suspension Parts . . . Today’s Bigger and Better 

Line of Permite Preferred Parts. Call Your Jobber! 


ALUMINUM INDUSTRIES, INC., Cincinnati 11, Ohio 


rm @ preferred 


by vehicle manufacturers / car and truck dealers / garage and service men / fleet operators 
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Stop the Flood..... 


Continued from page 75 


by Detroit many years ago, Ford 
is known to be working on a small 
V-4. 

One source says, however, that 
the car is not expected before 1963, 
according to present planning. 
Other companies have pigmy cars 
in the works, ready to shoot to the 
market when the time is ripe. 

With leased car plans becoming 
more popular every day, more 
thought is being given to com- 
pacts. More companies are switch- 
ing to some form of car leasing as 
new car costs, insurance premi- 
ums, maintenance and repair bills 
continue upward. The Dartnel! 
Corporation of Chicago, in a study 
of 650 companies, found that 37 
per cent now lease cars and light 
service vehicles for business use. 
That compares with only 14 per 
cent in 1952. Main reason for the 
switch to leasing, of course, has 
been to free capital for other 
corporate uses. 


NEU! 


SLO-CHROME 








Be 


A special surprise party was held in Marion, Ohio, recently for Carl E. Danner, 
Buick new car dealer in that city. Occasion was Mr. Danner's 40th year in 
association with Buick Motor Division of General Motors pes Among those 


attending, left to right: Edward Kennard, Buick general sa 


es manager; Ed 


Loppnow, Buick central regional sales manager; Jack Duffy, Cleveland zone 
manager; Mr. Danner; William F. Hufstader, recently retired GM vice presi- 
dent; and Jack Danner, co-dealer in Marion with his father. 


As yet, there really hasn’t been 
any large-scale conversions to 
American-made compacts by 
fleets. But fleet managers are test- 
ing them on a “little-by-little”’ 
basis to see if the tempting econ- 
omy claims hold up under fleet 


cQUAY- 


operating conditions. It’s interest- 
ing to note, though, that about 
half of the members of the Na- 
tional Association of Fleet Admin- 
istrators have already switched to 
them. Most of these members are 

Continued on page 115 


wind 
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1948 Cadillac 
Always Runs Hot 

I have a 1948 Cadillac I pur- 
chased in 1952. It seemed to get 
hot in the summertime and I 
used several methods of flushing. 
Then in 1955 in the summer I 
pulled the engine as it had a 
cracked block. I put in a new 
block, pistons, rings and bear- 
ings. I had the radiator torn 
down and rodded out. In the 
summer it still seemed to get hot 
at any speed over 50. I changed 
heat indicators. They indicated 
that it was getting hot. It worked 
fine in the winter time and did 
not heat up. It started missing 
again in the summer of ’59. We 
pulled it down and found another 
cracked block. I purchased a used 
block and put in new rings, rod 
bearings and cam shaft bearings. 
I put on my third new water 


pump and put in a new radiator 
core. I had the heads ground even 
put new plugs and points in. The 
car got hot and loggy when it 
was driven at 50 mile per hour 
or over. I’d like to keep the car 
but I know that this summer it 
will get hot again. Can you sug- 
gest a remedy? 
Mr. Anderson 
Anderson Frame & Wheel 
Gibson City, Ill. 


7OU have done a very thor- 
ough job in trying to over- 
come this over heating. The only 
thing that comes to my mind is 
that possibly the exhaust system 
is partially clogged. I have seen 
cases where back pressure in the 
exhaust system caused the en- 
gine to overheat. If exhaust 
checks out OK, then I would sug- 
gest installing two small heater 


fans, so that they blow air near 
the top tank. They usually do a 
good job. 


Has Problem With 
Hydramatic Transmission 


Recently I rebuilt a 1953 Lincoln 
hydramatic transmission and 
placed it in a 1952 Oldsmobile. 
All parts of the transmission are 
Lincoln except the reverse unit 
and the Olds bell housing. I put 
in all new seals, clutches and 
bushings. This is what the trans- 
mission does: Under heavy 
throttle the transmission goes di- 
rectly from 1st to 3rd and then 
to 4th. Under very light throttle 
it will not skip 2nd, but it comes 
and goes like a valve is fluttering 
or is trying to get two ratios at 
once. The 4-3 forced downshift 
is perfect. The 3-2 forced down- 
shift is good, The valve body has 
been checked and rechecked. The 
governor has been inspected. Oil 

Continued on page 102 








SLO-CHROME MEANS 


THEY STAND OUT 
OPERATING ECONOMY a 


BECAUSE 
THEY STAND UP! 






SEVEN 
WIPING 
EDGES = 








Clearing House.... 


Continued from page 101 


pressure in all ranges has been 
checked. I have checked the 
bands and clutches by air pres- 
sure. They work fine. I have also 
checked the pressure regulator 
valve. It is free. Could the 1-2 
oil passage in the case to the rear 
servo or the exhaust line valve in 
the 1-2 circuit cause this condi- 
tion ? 
Joe Page 
Andrew Page Garage 
West Frankfort, Ill. 


FTER carefully studying 

your transmission it would 
seem to me that the front band is 
slipping when under heavy load. 
I would suggest adjusting this 
and also rechecking the front 
servo. I doubt whether the 1-2 oil 
passage in case has any bearing 
on the trouble. 


Body Shop Tips... . 


Continued from page 57 


Tips On Using 

Plastic Filler 

Here’s how to use plastic type 
filler. Put it on roughly. Then 
lay newspaper on it and roll it 
with an old wringer roller until 
flat. Then when dry grind the 
paper off and you have a nice job. 
H. E. Trachsel, 425-28 St., Bet- 
tendorf, Ia. 


Homemade Clamps Stretch 
Damaged Panels Into Place 


When the front edge of a door is 
so damaged and crushed back as 
to shorten or narrow the panel, 
this shop-made unit stretches it 
back to its original shape. The 
clamps are made from a pair of 
door hinges, with a piece of body 
file welded on each clamp to pro- 
vide a firm grip at the edges of 
the panel. Each clamp has a 


%4-inch pipe coupling welded on, 
and application of Proto-Power 
brings the _ stretching force 
where its needed. Harry J. 
Miller, 991, Forty-Second, Sara- 
sota, Fla. 


How To Save 


Sanding Dises 


To prevent sanding discs from 
tearing and going to pieces too 
quickly, it is a good idea to re- 
inforce them with masking 
tape. Four short strips of 
masking tape, the wider the 
better, is applied to the reverse 
side of the disc. This will keep 
the paper together until it has 
lost its grit. Another method of 
prolonging disc life is to cement 
the new disc to another one that 
is worn out but is still intact. 
This will make the new disc cut 
better since it is stiffened by the 
reinforcement. Glen F. Still- 
well, 340 Ninth St., Manhattan 
Beach, Calif. 
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Burnt valves can be traced to a 
lot of things. It could be an uneven 
block or head, improper head 
torquing, or a clogged cooling sys- 
tem responsible. 


Seat Distortion a Cause 

Seat distortion is also a cause 
for burnt valves. This distortion 
can be caused by the block or head 
not being flat. Or perhaps the head 
was not properly torqued down. In 
some cases an intake manifold that 
has not been installed correctly, es- 
pecially on V-8’s, can lead to valve 
trouble. 

In the pictures on page 40 and 
41 of this issue, figure 2 shows a 
burnt valve which was due to stick- 
ing. This sticking was probably 
caused by a worn valve guide. Or 
again a worn valve stem seal. 
Other causes include over-lubrica- 
tion or improper lubrication oil. 

Figure 3 shows face guttering. 
This is known as deposit flakeoff. 


NEW! CUSTOM-CRUSH* 
* 


The reason for the failure was in- 
adequate seating force caused by 
a weak spring or seating surface 
too wide. If car was equipped with 
valve rotators it could be that the 
rotator was inoperative. 

Figure 4, shows fatigue. This 
could be caused by runout or off- 
squareness of face or seat distor- 
tion, excessive stem to guide clear- 
ance, or worn guides and weak 
springs. 

Figure 5, shows an impact break. 
This could be caused by an exces- 
sive tappet clearance, racing the 
engine, or weak valve springs. 
Sometimes even a starved or stuck 
hydraulic lifter, excessive spring 
pressure, broken seat insert, or 
even foreign pieces between face 
and seat. 

Figure 6, shows preignition fail- 
ure. This is caused by glowing 
combustion chamber 
Spark plugs too hot or cracked, 
thin edges on valves, low fuel oc- 


deposits. 


tane, excessive spark advance for 
loading the engine, or even a lean 
fuel mixture. 

Figure 7, shows a_ condition 
known as neck-down, high tem- 
perature erosion. This can result 
from the operation of an engine 
beyond its normal rated capacity. 

Figure 8, indicates valve face 
wear resulting from overspeeding 
or the use of valves with improper 
face material for the job the en- 
gine has to do. 

Figure 9, shows radical cracks, 
pie shaped breaks in the face of the 
valve. These could possibly result 
from too frequent and 
changes in engine loading. 

Figure 10, head cupping or hot 
yielding can result from the insu- 
lating effects of seat and face de- 
posits. 


sudden 


Figure 11, shows face peening 
resulting from hard deposits. This 
sometimes can be caused by the 
characteristics of the fuel and lu- 
bricants used, not being compat- 
ible with the operating conditions 
of the engine. 


MEANS PERFECT 


SADDLE FIT, TOTAL HEAT TRANSFER 


CUSTOM-CRUSH is just one of the many features that make 
McQuay-Norris Bearings stand out. Longer engine life, less 
down time are assured. CUSTOM-CRUSH means perfect 


saddle fit, complete heat transfer. 


% THE SPECIAL McQUAY-NORRIS CRUSH ALLOWANCE 
AT THE SPLIT LINES ASSURES PERFECT SADDLE FIT. 


ORIGINAL PRODUCTION BEARINGS HAVE A UNIFORM 
AMOUNT OF CRUSH BECAUSE ALL PARTS ARE NEW. RE- 
PLACEMENT BEARINGS SHOULD HAVE A SPECIAL CRUSH 
AT THE SPLIT LINES TO COMPENSATE FOR SADDLE WEAR 


AND DISTORTION. 


McQUAY NORRIS “aium-lined"” engine bearings 
are available for late medel engine applications. 


NEW: 


MORE THAN 6400 NUMBERS of all types—a bearing tor every need. 





POINT OF PURCHASE 
PROFIT MAKERS 





Cleaning Solvent 


Can be used repeatedly thru 
reclamation in distillation units 


The Dow Chemical Company: A 
chlorinated cold-cleaning  sol- 
vent that can be used repeatedly 
through reclamation in standard 
distillation units was announced. 
Chlorothene NU solvent is said 
to be an improved version of 
Chlorothene. The greater resist- 
ance of Chlorothene NU to de- 
composition now makes repeated 
reclamation easier without need 
of either stainless steel or Here- 
site-lined equipment, company 
states. It removes greases, oils, 
tars and other lubricating com- 


pounds. Write: E. J. McVeigh, 
The Dow Chemical Company, 
Midland, Mich. or phone MElrose 
6-5676. 


Metal Mender 


Metal mending team for 
damaged auto bodies 


Swiss Laboratory: For repairing 
impact areas such as car hoods, 
trunk lids, and doors of damaged 
cars, the product Black Magic 
has been’ introduced. Black 
Magic, utilizing but one cream 
and one putty, dries with a flexi- 
bility that withstands severest 
temperature changes, it is stated. 
Other Black Magic features are 
its toxic-free cream hardener 
that has no odor, gives off no 
dangerous fumes, and doesn’t ir- 
ritate the skin company claims. 
For more information write: 
Swiss Laboratory, 1533 Hamil- 
ton Ave., Cleveland 14, Ohio. 





Plastic Spreaders 


Used for spreading plastic fillers 
and glazing putties 


The L. R. Oatey Co.: Oatey Plas- 
ticators are spreaders for auto 
body plastic fillers and glazing 
putties. Featuring three flexible 
plastic spreaders in three sizes 
and skin-packed to a display 
card, the Plasticators are said to 
make spreading smoother and 
easier and eliminate rough edges. 
According to the manufacturer, 
Plasticators are easy to clean 
since hardened filler or putty 
may be removed by simply bend- 
ing the plastic spreader. Write: 
The L. R. Oatey Co., 4700 W. 
160th St. Cleveland 35, Ohio. 


Brake Fluid Drum 


New 2%, gallon drum for 
company’s brake fluid 


The Parts and Accessories Div. 
of Wagner Electric Corp.: An- 











Pe 


is a 


nounced is the addition of a 24 
gallon drum to company’s pres- 
ent line of containers for both 
heavy duty and super heavy duty 
21B Wagner Lockheed brake 
fluids. This new container, it is 
said, fills the need of many shops 
for a convenient size 
the present one-gallon and 5- 
gallon sizes. The drum is of 
heavy steel construction and 
painted red. It has a flexible 
spout attachment. Write: L. C. 
Bobrunz, Sales Promotion Mgyr., 
Wagner Electric Corp., 6400 
Plymouth Ave., St. Louis 14, Mo. 


between 


Radiator Service 


Contains tools for radiato 
repairs 


K-D Mfg. Co.: #405 radiator 
service tool kit is now being 
marketed. According to the com- 
pany it is a must for any shop 


and service station which does 


radiator service and _ repairs. 
Tool kit consist of a radiator cap 
wrench, top tank thermometer, 
petcock drain tool with universal 
joint handle and hose clamp 
pliers, with non-slip locking de- 
vice. Write: C. Paul Myers, V.P. 
Sales, K-D Mfg. Co., 526 N. Plum 
St., Lancaster, Pa. or phone EX- 


press 7-8716. 


Ultrasonic Cleaning 


Cleans fuel pumps and fittings, 
hydraulic components, ete. 


C. & E. Marshall Co.: New ultra- 
sonic cleaning and processing 
systems are now available. They 
range from cleaners for the most 
minute parts and mechanisms to 
large industrial installations. 
They may be used singly or uni- 
tized for specific manufacturing 
or maintenance procedures. Ap- 
plications would be: Cleaning of 
fuel pumps and fittings, hy- 





‘ENGINE AND CHASSIS PARTS 


: 


draulic components, assemblies, 
bearings, etc. Write: C. & E. 
Marshall Co., 1445 West Jackson 
Blvd., Chicago 7, Ill. 


Air Cenditioner 
Has been redesigned 
and streamlined 


John E. Mitchell Co.: The new 
1960 Mark IV Monitor air condi- 
tioner is currently being pre- 
sented. While the proven basic 
engineering remains unchanged, 


certain refinements have been 
made, on the new model. Dis- 
charge air temperatures. will 
average four to five degrees 
colder, company states. The 


Monitor evaporator case, which 
fits under the dash has been re- 
designed and streamlined with 
particular emphasis on appear- 
ance in 1959 and 1960 model ears. 
Chrome trim, chrome turret 
mounts for air volume and tem- 

Continued on page 117 
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Cc Proved Best 


i F & 


New AC Fire-Ring Spark Plugs are designed 
and constructed to stand up under condi- 
tions that are far more demanding than 
encountered in actual service. 

The comparison chart on the opposite page 
proves this fact. It shows what happens to 
an AC Fire-Ring and another spark plug 
when they are subjected to the same rugged 
tests. ACs proved best—in test after test! 


You are invited to see these tests at AC 
Clinics now in session throughout the coun- 
try. Your AC representative will arrange a 
date for you. You'll be convinced that AC 
builds an extra margin of reliability into 
new Fire-Ring Spark Plugs... the spark 
plugs that are made for fast sure starts, con- 
tinuous outstanding performance, significant 
economy —and more profitable sales. 


AC Fire-Ring Spark Plugs 


Chilton's MOTOR AGE @ 


July 1960 








In Test After Test! 





COMPARE 


SPARK PLUGS FOR RUGGED RELIABILITY! 





TYPE OF 
TEST 


TEST 
DESCRIPTION 


AC FIRE-RING 
TEST RESULTS 


OTHER SPARK PLUG 
TEST RESULTS 


WHAT THIS MEANS 
TO You! 





DROP 
TEST 


A 2-pound, 10-ounce 
steel weight is dropped 
12 inches, first on an 
AC Fire-Ring—then on 
another spark plug. 


Remains intact — un- 
morred and ready for 
action. 


Cracks and falls apart 
to become completely 
useless. 


During installation, ACs 
resist accidental blows 
that easily damage or- 
dinary spark plugs. 





PRESSURE 
TEST 


1400 PSI pressure ap- 
plied under water, first 
to an AC Fire-Ring— 
then to other spark plug. 


Remains gas tight—no 
bubbles occur. 


Steady stream of bub- 
bles indicates failure of 
inner seal. 


ACs maintain a gas- 
tight seal assuring uni- 
form heat range and 
longer electrode life. 





PULL APART 
TEST 


Steadily increasing “ pull 
apart” action puts both 
the AC Fire-Ring and the 
other spork plug to the 
test. 


Remains intact — resists 
breakage. 


Separates to indicate 
structural weakness un- 
der tension. 


ACs are built to take it 
with on extra margin of 
built-in strength. 





BLOW TORCH 
TEST 


2000°F blow torch 
flame tests “heat up and 
cool off” ability of both 
AC Fire-Ring and other 
spark plug. 


Heats up rapidly—cools 
off rapidly. 


Heats up—and cools off 
more slowly. 


ACs heat faster to stay 
clean longer, resist foul- 
ing—cool faster to pre- 
vent costly pre-ignition. 





FLASH-OVER 
TEST 








Equal high voltage to 
induce flashover condi- 
tion is applied to both 
an AC Fire-Ring—and to 
other spark plug. 





Flash-over takes place 
less frequently and often 
does not occur. 





Flash-over condition is 
immediately and consist- 
ently evident. 





AC’s superior insulotor 
design of sharp, deeply 
cut ribs resists flash-over 
to prevent power loss. 








REACH FOR ACs...REACH FOR 


No doubt about it. Your customers will get extra 
built-in quality in many ways when they install new 
AC Fire-Ring Spark Plugs in their cars. 

AC Fire-Rings deliver many important benefits to 
your motoring clientele. They reduce the chance of 
damage and loss of power from accidental blows in 
installation. They are extra-tough and stand up 
under the severest operating conditions. They main- 


MORE PROFIT! 


tain proper heat range throughout their life span. 
The famous “Hot Tip” of AC Fire-Rings means 
that they heat faster and cool faster for cleaner- 
burning long life. Peak power lasts longer—for more 
reliable performance and economy in motoring. 
You’ll obtain more customer satisfaction—and higher 
profits, too—by reaching for AC Fire-Rings when 
you reach for spark plugs! 


They must be the best! 





AC SPARK PLUG 4 THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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FOR ALL YOUR FORD 


You want quality. You want service. 
Most of all you want the part that will 
do the job and satisfy your customer. 

Your Ford Dealer can give you all 
three! 

He has Super-Quality Parts . . . the 
parts that are made to the highest 
quality standards in the world. And he’s 
as close as your telephone! 

Genuine Ford Parts are readily avail- 
able in your neighborhood. Your Ford 
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REPLACEMENT PARTS 


Dealer is anxious and able to serve you. 
Give him a ring! 

So, get the parts that are made right 
... to fit right . . . and last longer. A 
phone call will quickly prove to you that 
your Ford Dealer is in a favorable posi- 
tion to offer them at supermarket prices! 

Try it. 

P.S. Don’t forget that Ford Super Quality 
is now available in universal parts for 
different-make cars and trucks. 


Pe. 


LL 

















HANDLE TOWING 
JOBS SAFER! 


with GADDIS equipment 


The GADDIS 
WRECKER is 
designed to mountin 
pickup trucks, but 
can easily be 
mounted on any 
make or model of 
larger trucks, and 
can be mounted and 
in operation in less 
than two hours... 
equipped with an 
electric worm gear 
driven winch, 
optional 6 or 12 volt. 
The battery in your 
truck drives the 
winch forward or 
reverse. 


A rear view of the 
GADDIS WRECKER 
with the booms over 
the cab permitting 
the truck to be used 
as an ordinar 
pickup. The cables 
and pulleys are 
enclosed in the winch 
housing when not in 
use. It takes less 
than two minutes to 
put in operation by 
one man and no tools 
are needed. 





Constructed of a 
special —— fabric, 
the GADDIS 
WRECKER SLING 
has a break strength 
of about seven tons. 
Using an adjustable 
quick hook-up witha 
ball hitch and 
strong safety cables 
instead of old style 
heavy chain makes 
the GADDIS CAR 
SLING lighter to 
andle. 


Speeds up Jobs... Safely 


GADDIS CAR 
DOLLYS are built in 
a boxed-in design to 

prevent twisting. 
Equipped with 
Timken roller 
bearings and high 
speed tires, GADDIS 
CAR DOLLYS will 
speed up towing 
jobs for you...and 
safer too! 


Dealerships available in some areas. For further details and name of dealer 


nearest you... wrife... 


GADDIS 
MACHINERY COMPANY, INC. 


6th Street Road, S.W. Cedar Rapids, lowa 
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Continued from page 44 


setting can be determined by observing the battery 
behavior over a given service period. 

Checking the voltage setting, connect your instru- 
ment as follows: connect an ammeter in series with 
the battery wire to the alternator. 

Connect your voltmeter from the positive terminal 
of your regulator to ground. Operate the generator 
at approximately 1,500 engine revolutions and read 
voltage setting on the voltmeter. The out-put may be 
any value up to 60 amperes when the voltage is checked 
and adjusted. 

If the voltage setting is too low, for the type of 
operating conditions involved increase the setting, by 
relocating the screw in the base of the regulator. 
Then check for improved battery condition. 

This particular regulator can be adjusted in incre- 
ments .3 volts, without removing the regulator cover. It 
has been found that this particular type of adjustment 
meets the needs of most average battery charging 
conditions. 

Where the conditions go beyond average, additional 
settings can be obtained by removing the cover, and 
adjusting the potentiometer. This should only be done 
with suitable test equipment. A defective field relay 
can cause this under-charged battery condition. 

To determine if the field relay contacts are closing, 
connect a voltmeter from the “POS” terminal of the 
regulator to ground. Then turn on the ignition switch, 
but do not start the engine. 

The voltmeter will read battery voltage if the con- 
tacts are closed. If no reading is obtained, failure of the 
contacts to close is indicated. In this case, turn off the 
ignition switch and check and adjust the relay. Should 
the battery consistently over-charge and consume large 
quantities of water, it would indicate a fault within the 
charging system. Again the battery could be the cause 

Continued on page 116 





ADJUSTING SCREW 


Indicator light relay closing voltage adjustment. 
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LOW SPEED —for polishing confined areas and badly oxi- 
dized finishes, rubbing, cleaning, removing “orange peel.” 


REGULAR ROTATION—for bringing up the maximum sur- 


face gloss to both old and new car finishes. 


HIGH SPEED —for the new acrylic paints and latest type pol- 
ishes, for fast polishing of large areas, for disc sanding. 


REVERSE ROTATION—for finishing the job by eliminating 


“swirl marks.” Fluffs and cleans pad for longer pad life. 


New 2-speed polisher erases “swirl marks” 


Skil announces first major improvement in polishers in 30 years 


Up to now, all electric polishers rotated in 
only one direction, at one speed—which 
was fine for one type of work! 

But Skil’s new Model 196 polisher does 
em all one better. It’s a low speed polisher 
when you need low speed—for most clean- 
ing, buffing and polishing. 

Flick a switch and suddenly it’s a high 
speed polisher, too, for the new acrylic fin- 
ishes and latest type polishes. 

Flick another switch and the pad rotates 
in the opposite direction, “swirl marks” 


disappear completely. Reverse rotation also 
fluffs up and cleans the pad for longer 
pad life and faster polishing. 

Here, at last, is the perfect polisher for 
every finish, every car, every shop. Only 
$99.50 complete. Ask your Skil distributor 
for a demonstration right away. He's listed 
under “Tools—Electric” in the Yellow Pages. 
Or for complete information, write: Skil 
Corporation, 5033 Elston Avenue, Chicago 
30, Illinois, Dept. 102-G.In Canada: 3601 
Dundas Street West, Toronto 9, Ontario. 


»-- and SKILSAW POWER TOOLS 


NEW SKIL MAGIC HANDLE POLISH 
DISPENSER (No. 21500) applies any liq- 
uid polish at the touch of a button. Fits 
most makes of electric polishers. $12.95. 








“T heard about 
he new ones” 
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PEAK Anti-freeze with RUST-GUARD 
is the product to do more business with. 
It’s made to order for your customers’ new 
cars—and the aluminum in them. Only 
PEAK contains the patented RUST- 
GUARD formula—an exclusive combina- 
tion of special chemicals that gives unsur- 
passed protection from rust and corrosion 
to every metal in the cooling system. 


Just for the record, some new products 
are just now being introduced that give 
the same quality protection that PEAK’s 
been delivering for the past three years! 


When you sell PEAK, you profit from 
extra service business at installation and 
at drain-out time. You get repeat business 
year after year, although we admit that 
many car owners, who know just how good 
PEAK is, leave it in for two or three years! 

Let’s face it. The new ones are going to 
take some hard selling. They’re untried 
and unproven. Properly installed, their 
cost may be too much for some people’s 
pocketbooks. That’s not the case with 
PEAK. The price is $3.25 per gallon in- 
stalled. It’s known nationally. It’s been 
proved in the new cars. It takes no extra 
selling effort. 

Certainly one reason customers come 
back for PEAK year after year is the 
careful, professional (and profitable) pre- 
winter servicing you render. It assures the 
safest, most dependable cooling system 
protection known. You and your custom- 
ers are way ahead with the years-ahead 


| é é ,- anti-freeze...PEAK with RUST-GUARD! 
better for me AND NOR’WAY® ANTI-FREEZE 
are products of 
and my customers!” | scurcrcrmercomoraron 











R. E. ATKINSON AND SON,R. E., JR., DILMAR OIL CO., INC., LATTA, SOUTH CAROLINA, 


©*We noticed an immediate sales increase after switching to Texaco in 1958 
and traced it to out-of-town Texaco credit card holders. This evidence of the 


acceptance of Texaco products, and the extra ‘bonus business’, made our 125 Dealers 


enthusiastic. Aside from the healthy sales increase, we like to do business with 
Texaco. They’re jobber-minded, and cooperate fully.” Sell the best...sell TEXACO 
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Dilmar Oil Co., Inc., is one of the largest 
oil Distributors in South Carolina 


Why there’s 
a promising future 
with Texaco 


Here are 6 reasons why Dealers and 
Distributors grow with Texaco: 

1. THE BEST petroleum products, known 
and accepted nation-wide. Continuous 
research and development insure that 
Texaco will always have outstanding 
products. 

2. THE BEST national advertising pro- 
gram, year after year . . . constantly 
selling Texaco and Texaco products. 

3. THE BEST sales promotional material 
to help build customers. 

4. THE BEST retailer policy — Texaco 
helps its Dealers, Consignees and Dis- 
tributors to sell profitably. 

5. THE BEST customer credit card — in 
fact, the only petroleum credit card 
honored under one sign nation-wide, 
and in Canada, too. 

6. THE BEST opportunity to cash in on 
“touring” business — because when 
Texaco customers are touring they like 
to stop at Texaco stations on the road. 
This means you have more than 40,000 
other Texaco Dealers helping you. 

A PROMISING FUTURE is one of the 
advantages of being a Texaco Dealer 
or Distributor. There may be an oppor- 
tunity for you. Investigate! 


TUNE IN TO THE TEXACO HUNTLEY-BRINKLEY 

REPORT—MONDAY THROUGH FRIDAY—N TV 

ee 
MA-7 

SALES MANAGER, TEXACO INC., 

135 E. 42ND ST., NEW YORK 17, N.Y. 


t would like complet nformat 


bility of teaming up with 


(_] Consignee [] Distribut 


NAME 





STREET 





CITY 





STATE 
a Se ee SR GE cS ee cm em 
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| wear, 


| compacts, as 
| whether it is due to the miserable 
| weather we’ve been having across 


Stop the Flood..... 


Continued from page 100 
large fleet operators. Some of them 
have bought as many as 800 of the 
compacts for their operations. 

Foreign cars have never been 
able to snag much of the fleet busi- 
ness for several obvious reasons: 
parts are difficult to get; most me- 
chanics have not been educated in 
servicing procedures on the im- 
ports; and the cars just don’t pro- 
vide the necessary interior space 
to meet fleet operating needs. 


Gasoline Economy 


U.S. compact cars seem to be 
meeting these needs. Gasoline 
economy, although short of orig- 
inal claims, has played an impor- 
tant part in fleet operations. One 
car company recently estimated 
that a fleet can save roughly $77 


| annually per unit in gasoline costs, 


based on an annual mileage of 16,- 
000 miles. That’s figuring the car 
gets 21 miles to the gallon of gas. 
In the recent Mobilgas Economy 
Run compacts yielded an average 
of better than 25 mpg. But the 
driving done by experts. 
Lower reduced tire 
maintenance costs, 
lower licensing fees and insurance 
rates have added to fleet savings. 

“It’s still a bit too soon to deter- 
mine the effect of the new com- 
pacts on the used car market,” 
says one auto official. “But the next 
few months should tell the story. 


was 
initial 
lower 


costs, 


| We know that used car sales have 


been lagging in recent weeks as 
compared to the 13 per cent in- 
crease in new car sales. Whether 
this means that former buyers of 
late model used cars are buying 
some believe, or 


the nation, remains to be seen.” 

Some finance company officials 
have noted that many of the com- 
pact car buyers are signing 36- 
month contracts with low monthly 
payments. This could be _ inter- 
preted in two ways. Either long- 
term contracts have become a pop- 
ular means of acquiring new cars, 
or compact car buyers are habitual 
used car buyers who have been hit 
by a sudden new-car fever as a re- 
sult of the compacts’ lower price 
tags. 











(ip 


EXTRA-HEAVY 
CONSTRUCTION 


WU CENY ETI 


by KEN-TOOL 


Sure-Grip 
Saddle 


Self- 
Locking 


Tripod 
Base 


SELF-LEVELING 
TRIPOD DESIGN 


65% 
Overload 
Design 


Non-Tilt 


A size for every job... 
rugged, low-cost...more 
safety features. Wide tripod 
base eliminates rocking, 
even on rough or sloping 
floors... prevents tipping. 
Positive-locking, self-engag- 
ing lug. 

WILL NOT RELEASE 

UNDER LOAD! 
Built like a surveyor’s tripod 
to eliminate rocking. Quick 
delivery from your local 
jobber. 


43) tele) Mal. | lcm oor 
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ON 5, OHIO 
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of this over-charging. Regulator 
voltage setting might be too high. 
Many things can cause an over- 
charged battery condition. By refer- 
ring to our chart on over-charged 
battery conditions, you can _ see 
twelve general causes for an over- 
charged battery condition. 

With a high voltage regulator set- 
ting, even though the setting may 
be made to specifications, it still 
may be entirely too high for the 
type of conditions under which the 
vehicle is being operated. It there- 


fore becomes necessary to change 
the voltage down *,, of a volt at a 
time, until the charging rate is 
brought to a point that gives normal 
battery water usage, and that the 
battery remains in a _ normally 
charged state, over an average serv- 
ice period. 

As far as the regulator itself is 
concerned, there are many checks 
that must be made to the regulator. 
These checks of course should be 
made with the proper instruments 
and the proper personnel. 





This 


TUNGSTEN TUNE-UP TRIO 


is making new Sales records 
with Jobbers...Dealers and 
Servicemen...everywhere ! 


c ‘ ~ 
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tungsten 
one od 
KIT 


qakey pare rnere Commneries © 
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. 


TUNE-UP KIT 
FOR SMA 


HEAVY 
ENGINE TUNE-UP 


DUTY TUNE-UF 


KIT FOR 


IMPORTET ARS 


TAG omplele Line Yf Specialized Tune-Up OF] 
for Every (gnition Problem / 


A TOA i A T AA 
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Under Charger 
tions caused by: 


sattery Condi- 


a. Defective Battery 

b. Excessive Circuit Resistance 

c. Malfunctioning Circuit Re- 
sistance 

d. Loose Alternator Drive Belt 

e. Defective Alternator 

f. Regulator Voltage Setting 
Low 

g. Shorted 
Diode 

h. Open Power Transistor 

i. Shorted Driver Transistor 

j. Shorted Zener Diode 

k. Open Voltage Divider Re- 
sistor 

l. Open Back Bias Diede 

m. Shorted Feed-Back 
denser 

n. Open Driver-Collector Re- 
sistor 

o. Open Feed-Back Resistor 


Field Discharge 


Con- 


Over Charged 
tions caused by: 


3attery Condi- 


a. Defective Battery 

b. Excessive Circuit Resistance 

*, Regulator Voltage Setting 
High 

. Open Field Discharge Diode 

. Shorted Back-Bias Diode 

. Open or Shorted Filter Con- 
densers 

. Shorted Power Transistor 

. Open Zener Diode 

i. Open Step Voltage Resistor 

j. Open Driver Emitter-Base 
Resistor 

. Open Driver Transistor 

l. Open Feed-Back Condenser 


In the next article we will go into 
the specific (how-to-do-it) details 
of making these various checks. 





REPAIRS 


“Let's see what the experts 
say.”’ 
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DO YOU REMEMBER? 


This carburetor was called the 
“Perfect Gem.” The unit was sup- 
plied gasoline by gravity. Note the 
high and low speed mixture 
screws. On the throttle lever you'll 
note the idle speed and throttle 
stop screws. This was before 1900. 


Calendar of Events 


July 21-23—Automotive Trade Assn. 
Managers summer meeting, Grand 
Hotel, Mackinac Island, Mich. 


Oct. 10-12—Automotive Parts Re- 
builders Assn. annual convention, 
Conrad Hilton Hotel, Chicago. 


Oct. 15-23—National Automobile 
Show, Cobo Hall, Detroit. 


Oct. 19-22—Automotive Whole- 
salers of Texas, Rice Hotel, Houston, 
Tex. 

Oct. 23-25—New Jersey Automotive 
Trade Assn., Chalfonte-Haddon Hall, 
Atlantic City, N.J. 


Oct. 28—Nov. 2nd—Florida Automo- 
tive Dealers Assn., Cruise to Montego 
Bay and Port-au-Prince. 


Nov. 1!5—Connecticut Automotive 
Trades Assn., Hotel Statler-Hilton, 
Hartford. 


Nov. 17-20—Calif. Automotive 
Wholesalers Assn. annual conven- 
tion, El Dorado Hotel, Sacramento. 


Point of Purchase... 
Continued from page 105 


perature control and metallic 
plated simple outlet louvers are 
all designed to enhance the 
beauty of the case in two-tone 
charcoal gray, company said. 
Write: John E. Mitchell Co., 3800 
Commerce St., Dallas, Texas. 
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brakes, inoperative shock absorbers 
are all contributing factors. 

The alert serviceman keeps an eye 
out for these conditions—or sus- 
pects them as causes—when he 
checks tire wear on his customer’s 
car. 

The alert serviceman keeps alsv 
in mind the particular season of the 
year. During the summer he talks 
in terms of vacation travel and need 


for the family to ride on safe, sound 
tires. 

His slant changes in winter—to 
sure traction on icy roads. What- 
ever the season he and the men 
working for him are aware of the 
benefits awaiting frequent inspec- 
tion of customers’ tires. For them, 
tire profits are a sure thing. 

(Next article—photos and text on 
mounting tires on all standard 
makes of American cars.) 
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Thermostat 


16 STAT ASSO 
FITS 9 OUT of 


NOW |! 


ALWAYS HAVE THE RIGHT 


_ + oui i busines s! 


THERMOSTAT AT THE RIGHT TIME 


Just hang ’em on the wall and tell them you’re in the stat 
business. The new sixteen-unit assortment has only three 
different models, yet fits 90% of all cars!! — not a slow 
mover in the lot. 

The eye-catching display saves space and inventory — 
keeps the right stat always in buying reach. And makes a 
trim counter display too. 

Every Thomson stat is “use-designed” tested for top per- 
formance and trouble free service. Their unique poppet valve 
guarantees a tight seal and instant response under all tempera- 
ture conditions. No wonder Thomson stats are used as orig- 
inal equipment by major car manufacturers. 

Choose from two 16-unit assortments, according to needs 
in your area — either all high temperature stat assortment 
#2070 or mixed assortment #2069 of 9 high-temperature and 
7 standard. Order today . . . remember most of the stat busi- 
ness is concentrated in the first 60 days of cold weather. 


See your NAPA Jobber, he is a good man to know. 


FREE WINDOW STREAMER! 


STANDARD THOMSON CORPORATION, WALTHAM 54, MASS 
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of this over-charging. Regulator 
voltage setting might be too high. 
Many things can cause an over- 
charged battery condition. By refer- 
ring to our chart on over-charged 
battery conditions, you can see 
twelve general causes for an over- 
charged battery condition. 

With a high voltage regulator set- 
ting, even though the setting may 
be made to specifications, it still 
may be entirely too high for the 
type of conditions under which the 
vehicle is being operated. It there- 


fore becomes necessary to change 
the voltage down *;, of a volt at a 
time, until the charging rate is 
brought to a point that gives normal 
battery water usage, and that the 
battery remains in a_ normally 
charged state, over an average serv- 
ice period. 

As far as the regulator itself is 
concerned, there are many checks 
that must be made to the regulator. 
These checks of course should be 
made with the proper instruments 
and the proper personnel. 





This 
TUNGSTEN TUNE-UP TRIO 


is making new Sales records 
with Jobbers...Dealers and 
Servicemen...everywhere ! 


TUNE 


FOR SMALL ENGIN TUNE-UP KIT FOR IMPORTED CAR 


of Spectatized Tune-Up OF] 
for Every lgnition Problem / 


The Complete Line 
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Under Charger Battery Condi- 


tions caused by: 


a. Defective Battery 

b. Excessive Circuit Resistance 

ec. Malfunctioning Circuit Re- 
sistance 

d. Loose Alternator Drive Belt 

e. Defective Alternator 

f. Regulator Voltage Setting 
Low 

g. Shorted 
Diode 

h. Open Power Transistor 

i. Shorted Driver Transistor 

j. Shorted Zener Diode 

k. Open Voltage Divider 
sistor 

1. Open Back Bias Diode 

m. Shorted Feed-Back 
denser 

n. Open’ Driver-Collector 
sistor 

o. Open Feed-Back Resistor 


Over Charged 
tions caused by: 


Field Discharge 


Re- 


Con- 


Re- 


3attery Condi- 


a. Defective Battery 

b. Excessive Circuit Resistance 

. Regulator Voltage Setting 
High 

. Open Field Discharge Diode 

. Shorted Back-Bias Diode 

. Open or Shorted Filter Con- 
densers 

. Shorted Power Transistor 

. Open Zener Diode 

i. Open Step Voltage Resistor 

j. Gpen Driver Emitter-Base 
Resistor 

. Open Driver Transistor 

l. Open Feed-Back Condenser 


In the next article we will go into 
the specific (how-to-do-it) details 
of making these various checks. 
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DO YOU REMEMBER? 


This carburetor was called the 
“Perfect Gem.” The unit was sup- 
plied gasoline by gravity. Note the 
high and low speed mixture 
screws. On the throttle lever you'll 
note the idle speed and throttle 
stop screws. This was before 1900. 


Calendar of Events 


July 21-23—Automotive Trade Assn. 
Managers summer meeting, Grand 
Hotel, Mackinac Island, Mich. 


Oct. 10-12—Automotive Parts Re- 
builders Assn. annual convention, 
Conrad Hilton Hotel, Chicago. 
Oct. 15-23—National Automobile 
Show, Cobo Hall, Detroit. 


Oct. 19-22—Automotive Whole- 
salers of Texas, Rice Hotel, Houston, 
Tex. 


Oct. 23-25—New Jersey Automotive 
Trade Assn., Chalfonte-Haddon Hall, 
Atlantic City, N.J. 


Oct. 28—Nov. 2nd—Florida Automo- 
tive Dealers Assn., Cruise to Montego 
Bay and Port-au-Prince. 


Nov. 1!5—Connecticut Automotive 
Trades Assn., Hotel Statler-Hilton, 
Hartford. 


Nov. 17-20—Calif. Automotive 
Wholesalers Assn. annual conven- 
tion, El Dorado Hotel, Sacramento. 


Point of Purchase... 
Continued from page 105 


perature control and metallic 
plated simple outlet louvers are 
all designed to enhance the 
beauty of the case in two-tone 


charcoal gray, company said. 
Write: John E. Mitchell Co., 3800 
Commerce St., Dallas, Texas. 
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brakes, inoperative shock absorbers 
are all contributing factors. 

The alert serviceman keeps an eye 
out for these conditions—or sus- 
pects them as causes—when he 
checks tire wear on his customer’s 
car. 

The alert serviceman keeps also 
in mind the particular season of the 
year. During the summer he talks 
in terms of vacation travel and need 
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for the family to ride on safe, sound 
tires. 

His slant changes in winter—to 
sure traction on icy roads. What- 
ever the season he and the men 
working for him are aware of the 
benefits awaiting frequent inspec- 
tion of customers’ tires. For them, 
tire profits are a sure thing. 

(Next article—photos and text on 
mounting tires on all standard 
makes of American cars.) 
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Thermostat 


16 STAT ASSO 
FITS 9 OUT of 


NOW! 


ALWAYS HAVE THE RIGHT 


AT J... you're in business im ! 


THERMOSTAT AT THE RIGHT TIME 


Just hang ’em on the wall and tell them you're in the stat 
business. The new sixteen-unit assortment has only three 
different models, yet fits 90% of all cars!! — not a slow 
mover in the lot. 

The eye-catching display saves space and inventory — 
keeps the right stat always in buying reach. And makes a 
trim counter display too. 

Every Thomson stat is “use-designed” tested for top per- 
formance and trouble free service. Their unique poppet valve 
guarantees a tight seal and instant response under all tempera- 
ture conditions. No wonder Thomson stats are used as orig- 
inal equipment by major car manufacturers. 

Choose from two 16-unit assortments, according to needs 
in your area — either all high temperature stat assortment 
#2070 or mixed assortment #2069 of 9 high-temperature and 
7 standard. Order today . . . remember most of the stat busi- 
ness is concentrated in the first 60 days of cold weather. 


See your NAPA Jobber, he is a good man to know. 


FREE WINDOW STREAMER! 


STANDARD THOMSON CORPORATION, WALTHAM 54, MASS 
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MOPAR’S DUBL-QUICK . 
TRUCK PARTS SERVICE 


means 


SPECIALISTS WHO KNOW YOUR PROBLEMS. MoPar has a special 
“trouble-shooter” force in the field right now, a highly skilled and ex- 
perienced staff who can move fast to help truck owners avoid down 
time, keep their trucks rolling. 


YOU GET 24-HOUR SERVICE—EVERY DAY. When truck parts are not in 
stock locally, MoPar’s coast-to-coast communications system swings 

* into action. This “hot wire” ordering service operates ‘round the clock 
—including Saturday and Sunday. 


A TELEPHONE CALL DOES THE JOB. Your MoPar Wholesaler main- 
tains large inventories to meet practically all of your requirements. A 
telephone call brings speedy deliveries. For a scarce item or emergency, 
parts are rushed from strategically located plants. 


When you own a Dodge, or a fleet of them, you've got the 
best in truck transportation. When you use MoPar replace- 
ment parts, you protect your investment and profit. 
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ADVERTISERS’ INDEX 


This Advertisers’ index is published as a 





, and not as part of the advertising contract. 


Every care will be taken to index correctly. No allowance will be made for errors or failure to insert. 


A 


AC Spark Plug (Electronics Div.) 
OE OP . 106-107 
Agency—D. P. Brother & Co., Inc. 


Allen Electric & Equipment Co... .26-27 
Agency—Schoonmaker, Williams & 
Moss, Inc. 


Aluminum Industries, Inc. 98-99 
Agency—Applegate Advg Agency, 
nc. 


AP Parts Corp... sc eredate ita see 


Agency—Gray & Rogers Advg 


American Brakeblok Div...... ; 6 
Agency—Allman Co., Ince. 
American Telephone & Telegraph 
Co. renin j 
Agency—-Cunningham & Walsh, Inc. 


Armstrong-Victor Div. 


Agency—Buchen Co 


Aro Equipment Corp. 


Agency —-Beeson Reicher 


Automotive Equipment Mfg. Co.. 
Agency—Mays & Co 


Bean Div., John 


Agency—Jaqua Co 


Black & Decker Mfg. Co. 
Agency—Van Sant, Dugdale 
Ine 


Buick Motor Div. 
Agency—-McCann- E; 


Cc 
Champion Spork Plug Co. 


Agency—J. Walter Thomps 
Chevrolet Div., G. M. on. 


Agency—Campbell-Ewald Co 


Chrysler Motors Corp., Mopar Div. 118 
Agency—N. W. Ayer & Son, Inc 


Classified Advertisements......... 68 
Clevite Corp... ia a 


Agency Duly, ‘McClure & Wilder, 


Ine 


Commercial Credit Corp. 
Agency—Van Sant, Dugdale & C 0. 
Ine. 


D 
Delco Moraine Div., G. M. Corp... 67 


Agency—Campbell-Ewald Co 
Delco Remy Div., G. M. Corp. 94-95 
Agency -Campbell-Ewald Co 
Dill Mfg. Co. ‘ f exken 
Agency —Carr Ligget tt Advg., Inc. 
Ditzler Color Div., Pittsburgh Plate 
Glass Co. 


Agency—Mazron, Inc. 


Dow Corning Corp............... 
Agency—Church & Guiswite Advg., 
Ine . 


Du Mont Laboratories, Inc., Allen B. 68 


Agency—Lescarboura Advg., Inc. 


E 


Eis Automotive Corp. 
Agency—The Furman Co., 


Electric Autolite Co. 
Agency —Grant Advg., Ine. 

F 

Fitzgerald Mfg. Co. 


Agency—Wilson, Haight, Weich «& 
Graver, Inc. 


Chilton's MOTOR AGE @ July 1960 


Ford Motor Co. 
Motorcraft Div 


Parts & Service Div... 
Agency—J. Walter Thompson Co. 
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Agency -Ambro Advertising Agency 


Gates Rubber Co. 


Agency -Haroid Walter Clark, 


Guide Lamp Div. Pe wri ; 
Agency—D. P. Brother & Co., 
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Herbrand Equipment 


Agency —Slayton-Racime, Inc. 


Herbrand Tools Corp. 


Agency Slayton-Racme, 
Heyer Industries, Inc. 
igency Gray & Rogers 


Holley Carburetor Co. 
igency——-Clark & Bobertz 


Homestead Valves Mfg. Co. 
igency—Van Sant, Dugdale & Co., 


Ine. 


Houston Chemical Corp. .. 112-113 
igency—Fuller & Sm €& Ross, 
Inc 


Hunter Engineering Cisse. 78 
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Ingersoll. Rand Co. ’ 
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Inland Mfg. Co. 


Agency—Buchanan-Thomas, Ine. 


Jock. Pack Mfg. Co. 


igency—Parke Advg. 
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K-D Mfg. Co....... 
Agency -Andes Advg. ” Agency 


Rint: Veer MAI Gin ck dics oscecces 
Agency—-Norman Malone Assoc. 


L & S Bearing Co. 


Agency—Srago Advg. 


Lucas Electrical Services, Inc 
Agency—McCarty Co. 


M 
Maremond Mufflers Div. of Mar 


Pro, Inc. ra 
Agency--Waldie & Briggs, Ince 


McQuay-Norris Mfg. Co....100 thru 
Agency--D'Arcy Advg. Ce 


Meit Mufflers & Pipe Div 


Agency -Gray & Rogers Adi 


Mopar Div., Chrysler Motors Corp. 
Agency—N. W. Ayer & Son, Inc, 
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Newnan Machine Co 
Agency—Gordon Schonfarber 
Assoc., Inc. 


Nutmeg Chemical Co 
Agency—Siton Brothers, Callaway, 
Ince. 


Pennzoil 65 
Agency—Fuller & Smith & Ross, 
ne 
Perfect Circle Corp. 
Agency —Compton Advg., Inc. 
Permatex Co. Inc. wees 68 
Agency—G. M. Basford Co. 
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Radiator Specialty Co. 
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Ine 
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Agency--Gray & Rogers Advg. 


Schrader's Son, A. 
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Agency—Fuller & Smith & Ross, 
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Standard Motors Products, Inc. 
Agency—Friend, Reiss Advg., Inc. 


Standard Thomson Corp 
Agency—Gabriel Stern, 


Texaco, Inc... 114-115 
Agency -Cunningham & Walsh 
Ine 
Thermoid Div., H. K. Porter Co., Inc. 
¥- ree .Back Cover 
Agency—Erwin Wasey, Ruthrauff 
& Ryan, Inc 
Thompson-Ramo-Wooldridge, _ Inc. 
Replacement Div. ae 
Agency -Griswold-Eshleman Co. 


Tung-Sol Electric, Inc., Automotive 
Products Div. 


Agency—E. M. Freystadt Assoc., 
Inc. 


Tungsten Contact Mfg. Co., Inc... 


Agency —The Furman Co., Ine. 
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United Motors Service Div., 
Corp. 
Agency—C ‘ampbe U-Ewald Co. 
Van Norman Industries, 
Agency -O. 8S. Tyson & Co., Ine. 
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“‘Here comes one now!” 











it's a lot easier to stop when you 
are climbing than when you are 
coming down. 








“| don’t see how you could 
possibly know how to fix every 
make of car.” 
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A man’s batting average can be 
considered high if he has accom- 
plished half the things he intended 
to do. 


Parson: "| am returning that sec- 
ondhand car you sold me." 

Used car salesman: "What's the 
matter, can't you drive it?” 

Parson: "Not and stay in the minis- 
try using the kind of language that 
car requires!" 


These days a husband and wife 
either have to have minds that run 
in the same channel or else two 
television sets. 


Many a flare-up between husband 
and wife has been caused by an old 
flame. 


it seems the best time to buy 
anything is a year ago. 


Bathing suits—not neighborhood 
gossip—reveal the family skeleton 
these days. 


A little knowledge becomes a 
dangerous thing only when it re- 
mains just that size. 


College dean: "Now that you have 
spent a full year here what did you 
find was the hardest thing to deal 
with?" 

Student: "An old deck of cards." 


The first grade teacher was help- 
ing a little boy fasten his coat that 
had been too difficult for the tot to 
do. 

“Did your mother hook this coat 
for you this morning?” she asked. 

“No,” answered the youngster. 
“Mother paid cash for it.’ 














“He's the Bat Boy” 








“Henry, dear,” chirped the new 
bride, ‘‘let‘s make the people at 
this hotel think we have been 
married a long time.” 

“Sure, honey,” answered the 
groom. ‘But do you think you can 
carry both the suitcases?” 











“| Put Out My Hand To Signal For 
A Turn and Somebody Ran Over 
My Finger.” 
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by checking every belt!" 


says J. W. Downs, Owner 
Automotive Company Garage & Parts, Inc. 
407 Washington Avenue, Waco, Texas 


“T’ve been in business for forty years and have handled Gates Belts 
that long. I know their quality construction and customer acceptance. 
In fact, as far as I am concerned, ‘they are the only belts made!’ 


“T sell an average of 150 belts a month because right belt on any popular make of car. 
I use the Gates Sales Tools provided me. Sales “Tt takes just a minute to check the belt. My 
Tools such as the Dial-Finder and Display Rack customers appreciate our thorough service and I 
make it quick and easy to find and install the appreciate Gates V-Belts as a top profit item!” 


Phone today for YOUR Gates V-Belt Display Rack. Supplied by 
your Gates Jobber, this attractive fixture puts the right belt for any 
popular make of car at your fingertips. 


(ZG, \ The Gates Rubber Company, Denver, Colorado 


World’s Largest Maker of V-Belts 


ee 





GREASY GLAZED PEELING 
al 





To find belt wear always 


turn belt over—The under. 
side of the belt...not the top...tells ( 
the true condition of the belt, 


REPLACE BELTS » 
LIKE THESE: _- 


Gates Vulco V-Belts 





























— Thermoid flexible radiator hose wins 10th consecutive 
of 


Now! It’s Here! 


THE STRONGEST... 
EASIEST-T0-INSTALL 
RADIATOR HOSE 

ON THE MARKET! 


lher moid 
REDI- pa 


THERMOID DIVISION 


© 
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NEW 


hermol 
FLEXIBLE 








“REDI-CURV" HOSE 


with rayon corded reinforcement 


@ EXTRA STRENGTH! Only new “Redi-Curv” has steel and 
rayon “‘tire-cord’”’ construction for highest burst protec- 
tion . .. minimum elongation for modern system pressures. 

@ EASIER INSTALLATION! Accurate sizing assures proper 
fit for every application. Strong but pliable end caps and 
permanent flexibility make installation easier. 


@ LONGER LIFE—LONGER SHELF LIFE! New Buty! con- 
struction remains flexible in all weather . . . resists heat or 
cold on the shelf or on the car. New Buty] is resistant to 
harsh cooling system solutions, engine heat and ozone. 


Stock up now! See your Thermoid Distributor or Jobber. 


aa i . 





Uk th H. K. PORTER COMPANY INC. 


PORTER SERVES INDUSTRY with steel, rubber and friction products, asbestos textiles, high voltage electrical equipment, electrical wire and cable, wiring 
systems, motors, fans, blowers, specialty alloys, paints, refractories, tools, forgings and pipe fittings, roll formings and stampings, wire rope and strand. 





